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INTERNATIONAL SALE 
FULLY EXPLAINED 


Alien Property Custodian Clears 
Up Some Points That Were 
Criticized 








USE ADVISORY COMMITTEE 





Prominent Experts on Insurance Pass 
on All Important Questions In- 
volving Enemy Companies 





WASHINGTON, D. C., Jan. 14.— 
A. Mitchell Palmer, alien property cus- 
todian, today made the following state- 
ment: 

“A public sale of 2,000 shares, being 
the total issued capital stock of the In- 
ternational Insurance Company, was 
held under the direction of this office 
in New York, Nov. 21. There were 
about 25 persons present, but only two 
qualified bidders. The first bidder to 
qualify according to the terms of the 
sale was Crum & Forster and the sec- 
ond The Chase Securities Corporation. 
The bidding was opened at $500,000 and 
continued to $576,500, at which figure 
it was closed, the Chase Securities 
Corporation being the highest bidder. 

Special Advisory Committee 


“In all sales of insurance properties 
by the alien property custodian, the 
character of the purchaser and the ade- 
quacy of the price are passed upon by 
our special advisory committee for fire 
insurance, which consists of: Jesse S. 
Phillips, superintendent of insurance 
for New York; R. M. Bissell, president 
Hartford Fire: Otho E. Lane, presi- 
dent Niagara Fire; Allen McCulloh, of 
law firm of Alexander & Green, New 

CONTINUED ON PAGE 17) 





INDEX TO FIRE NEWS 


Federal tax provisions ee 4 
Wisconsin field men’s meeting........ 4 
mmeeen from Chicago........ccsceese 6 
MN RAG cs 5,5 Gis lsic-a' so <s0'5'6i cw. uncer : 
MINES ORIG S66 ois 05.6 o.6.0 vices oo siens 

Central states news..............000 10 
In the Northwestern field............. 12 
Missouri Valley states.............00- 13 
Kentucky and southern news......... 15 


Live Stock insurance news 
ete insurance news 





Ktna Insurance Company ot Hartford, Conn. 


The successful insurance agent is one that places the business 
of his clients in Companies, whose a in past confla- 
gradations and loss paying ability is unquestioned. The Aetna has in ninety- 
nine years paid losses of over $172,000,000.00. Aetna agents convenient- 
ly located at all points. 


Western Branch, Insurance Exchange, Chicago 


WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 




















Famous for Fair Dealing 





“America Fore” 


“We have no: written and will not write business. ... over 
the heads of the local agents, and if we take any business 
the local agent will be credited with the commission.” 


FIDELITY-PHENIX FIRE INSURANCE CO. 


OF NEW YORK 


Cash Capital—$2,500,000 








HENRY EVANS, President 
HOME OFFICE: MANAGING BRANCH OFFICES: 
80 Maiden Lane, New York Chicago, Montreal, San Francisco 














EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY Vice-President JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
THEODORE F. SPEAR, Ass’t See’y HENRY P. WHITMAN, Ass’t Sec’y 
FRED C. GUSTETTER, Ass’t Sec’y EDWARD Y. CHAPLIN, Ass’t Sec’y 
Surplus to Policy-holders_ . - $ 9,859,040 
Total Losses Paid . P ‘ c 600, 
Cash Capital - Three Million Dollars 
Reinsurance Reserves - $6,782,134 
Reserve for Outstanding Losses and all other 
Claims a ° a 887,759 


NET SURPLUS. ; ; . 6,859,040 
Total Assets - - $18,040,850 








CASUALTY MEASURES 
CREATE INTEREST 


Monopolistic State Workmen’s 
Compensation Acts Are Before 
Some State Legislatures 








CALL FOR UNITED DEFENSE 





Insurance Men of All Kinds Are Being 
Urged to Join the Organizations 
for Their Protection 





Insurance men feel that this will be 
a critical year in the state legislatures 
because there are evidences of unrest 
on part of certain elements, but the 
most formidable obstacle confronting 





Casualty News 


The casualty news in this issue 
will be found in pages 21-30. In- 
surance agents more and more 
are getting to represent casualty 
companies as well as fire. They 
are greatly interested in the hap- 
penings and movements of both 
lines of insurance. There is a 
community of interest so far as 
the agents are concern that is 
well recognized. 











underwriters is the part taken by union 
labor in advocating state monopolistic 
workmen’s compensation insurance 
funds, and in some cases state compul- 
sory health insurance. The State Fed- 
eration of Labor will doubtless back a 
monopolistic scheme in Illinois. In 
Missouri there is a similar measure 
championed by the labor people. In 
Pennsylvania labor will undoubtedly 
be back of a compulsory state health 
insurance plan. In many states there 
will be amendments proposed to the 
workmen’s compensation laws tending 
toward greater liberality as to maxi- 
mum and minimum benefits, reduction 
of the waiting period, the extension of 
first aid medical service and including 
occupational diseases in workmen’s 
compensation benefits. 


Can Have Political Influence 


If the labor people stand together 
they can bring to bear great political 
influence. Insurance men will need to 

(CONTINUED ON PAGE 20) 
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Mr. Bielaski further said, “Orr ad- 
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ae TRIED TO GAIN CONTROL | ization of Orr & Co., at between $4,000 | ——— 
W B FLICKINGER IN to $6,000 per month. | CHANGES IN THE FIELD | 


STRONG ADDRESS 


Assistant Manager of the North 
America Speaks Before Indian- 
apolis Board 


DANGERS POINTED OUT 


W. B. Holland Was Present to Repre- 
sent the National Association of 
Insurance Agents 


INDIANAPOLIS, Ind., Jan. 14.— 
“There has been a decided change in 
the attitude of the public toward fire 
insurance in the past few years,” said 
W. B. Flickinger, assistant manager of 
the western department of the North 
America, who was the principal speaker 
at the banquet of the Indianapolis As- 
sociation of Fine Underwriters follow- 
ing the annual meeting which was held 
here today. “The time has passed 
where competition is based on price— 
it is now competition of service. The 
day of the bargain counter is gone. 
This should be an inspiration to every 
man in the business,” he said, with sig- 
nificant emphasis on “man.” 

Value of Getting Together 

“We must continue to have our trou- 
bles,” he said, “for when opposing 
forces cease, then failure and disinte- 
gration take place.” He urged the 
value of frequent social gatherings of 
agents, as such a program tends to 
keep local conditions clean. “A man 


who is a cut-rater cannot be comfort- | 


able when looking in the face the man 
he has treated unfairly in competi- 
tion,” he declared. “Association meet- 
ings are well worth all the time and 
money they cost.” 


Readjustment of Business 


Commenting on the readjustment of 


business conditions following the war, | 


he said: “‘We have paid our awful price 


for peace, but it had to be paid. The 
country had become wasteful and was 
headed in a dangerous course. We have 


had our eyes opened. I contend that this 
generation has not the right to waste 


(CONTINUED ON PAGE 18) 


WANTED WAR RISK BUSINESS 





German Government Planned Company 
With Dummy Directorate to 
Hold Marine Contracts 





WASHINGTON, D. C, Jan. 14.— 


The German government, in 1916, 
through the agency of Ambassador 
Bernstorff and Dr. H. F. Albert, 


planned to gain control of the marine 
war risk insurance of the United 
States by forming a company to hold 
German business during the war, ac- 
cording to evidence produced by A. 
Bruce Bielaski of the Bureau of In- 
vestigation, for the senate committee 
conducting an investigation. 

When the war was started, Franz 
Herrmann, an enemy alien, head of 
Herrmann & Co. of New York, was 
representative of two German compa- 
nies, the Mannheim and Nord Deutsche. 
In 1916 Bernstorf and Albert foresaw 
the entry of the United States into the 
war, and then was conceived the plan 
of establishing the Republic Insurance 
Co. with a capital of $2,000,000. Franz 
Herrmann, whose idea it was, sug- 
gested in a letter to Albert that the 
company be established at a nominal 
expense by securing men who could be 
trusted to act as dummy directors. 
Bielaski testified that the following 
names were suggested: Nagel, Reisin- 
ger, Pavvenstedt, McHugh, Chandler, 
| Horwitz and Wing. 

War was declared, however, and the 
company was never formed. However, 
four days after the opening of the war 
a corporation was formed with the 
name of O. R. Orr & Co., Inc., whose 
members were O. G. Orr, C. E. Dean, 





J. S. Wall, Wade Robinson and F. H. 
| Osborn. Everv one of these, according 
|to Mr. Bielaski, were formerly mem- 
| bers of Herrmann & Co. Herrmann 
| was the only one of the old partners to 
| be left out, and the company published 
| a statement that it was in no way con- 
| nected with the old firm. 

However, Mr. Orr has admitted that 
| Herrmann loaned the new concern $50,- 
/000. Also, where before, all the part- 
ners in the firm of Herrmann & Co., 
with ithe exception of Herrman, had 
| received salares of between $1,000 and 
$2,000 per ‘year, the salaries of the 
whole group were fixed, at the organ- 











The Girard F. & M. 


Cash Capital $500,000 


EASTERN DEPARTMENT 


D. H. DUNHAM, V.-PRES. 
JOHN KAY, TREASURER 


EWARK, NEW J 


Surplus to Policyholders, 


HoME OFFICE 
H. M. GRATZ, PRES. 
E. J. THOMASON, SEC’'Y 
A. H. HASSINGER. SEC’Y PHILADELPH 
N ERSEY 


ORGANIZED 1853 
INSURANCE 
COMPANY 


JANUARY 1, 1918 


of Philadelpnia 


Net Surplus $452,411.23 
$952,411.23 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


A, W. T. BASSETT, ASS’T MGR. 
PENNA. CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. | 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 





FIREMEN’S “Company OF NEWARK’ 


JANUARY 1, 1918 


Net Suplus $2,384,971.20 


Surplus to Policyholders, $3,634,971.20 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MANAGER t 
CHICAGO, ILLINOIS 

















GEO. A. MOWRY 
President 


W. A. GORDON 


Secretary 


WM. WALSH 
Ass’t Secretary 
























City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 











mits that in June, 1918, he personally 
loaned Herrmann $40,000, which amount 
he raised by subscribing it, himself 
and his associates in proportion, to the 
capital stock each one held in Orr & 
Co. Again, in September, 1918, Orr 
admits that he personally delivered to 
Herrmann $40,000, which he also stated 
was a loan, but for which he took no 
note of certificate of indebtedness.” 


Glens Falls Appoints 


Assistant Secretaries 


Four new assistant secretaries have 
been elected by the directors of the 
Glens Falls, they being Frank L. 
Cowles, Frank M. Smalley, Herbert 
W. Knight and Joseph Albert Mavon. 
Mr. Mavon, who is a western man, 
having formerly been Illinois and 
Michigan state agent, is in charge of 
the loss department. Mr. Cowles is 
manager of the marine department. 
Mr. Knight and Mr. Smalley have been 
special agents, the former in charge of 
the New York City district and Mr. 
Smalley in charge of the western part 
of New York state. 

Under the new arrangement Mr. 
Mavon is placed in direct charge of 
the western department. He will here- 
after give all of his attention to the 
underwriting end of the business. He 
has had a well rounded insurance train- 
ing and is thoroughly familiar with 
western territory. H. Knight suc- 
ceeds him as manager of the loss de- 
partment. F. L. Cowles is placed in 
direct charge of the marine depart- 
ment, and F. M. Smalley in charge of 
the eastern department. 


Big Meeting at Rochester 


ROCHESTER, N. Y., Jan. 14.—Ninety- 
two agents from this city and nearby 
towns attended a meeting today in the 
campaign being cenducted by the New 
York State Association of Insurance 
Agents. Twenty new members joined the 
association. The entire membership of 
the Rochester Board renew its allegiance. 
President Tiernon made a stirring ad- 
dress, recalling what the state associa- 
tion had done to forward and safeguard 
the interests of members. National Sec- 
retary Miller stressed the peril to in- 
surance agents in the trend of legisla- 
tive ideas, particularly the proposed com- 
pulsory automobile monopolistic state 
fund schemes and other encroachments 
upon the field of insurance by the state. 
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EXECUTIVE SPECIAL AGENTS 








Reckert, Mellinger & Co. of Lancaster 
Pa., Get the Commerce of Albany 
for Seven States 





Reckert, Mellinger & Co. of Lancas- 
ter and Philadelphia have been ap. 
pointed executive special agents of the 
Commerce of Albany for Pennsylvania 
New Jersey, Maryland, Ohio, Indiana, 
Michigan and Illinois. The Commerce 
has been operating in each of the states 
named for some time and has the nu- 
cleus of an excellent agency organiza. 
tion in each. It will be the purpose 
of the executive special to develop the 
business of the company, the manage. 
ment of which feels that through ip. 
tensive cultivation its premium income 
could be considerably augmented, 

With assets in excess of $1,000,000 
and an honorable record of over 6 
years behind it, the Commerce js 
worthy of the support of the conserva- 
tive element in the local agency field 
of the country, and Reckert, Mellinger 
& Co. will see to it that its merits are 
better known than formerly in the 
states named. 


GOES WITH EVANS COMPANIES 





Vincent L. Gallagher of the Aetna in 
Ohio Takes Home Office Position 
in East 





Vincent L. Gallagher of Columbus, 
Ohio, special agent of the Aetna, who 
is in the government service in the 
navy, being a mechanical inspector, will 
become associated with the home office 
of the Continental, Fidelity-Phenix and 
American Eagle on his discharge from 
the service. Mr. Gallagher will take a 
position in connection with the adver- 
tising department. He is the son of 
Western Manager Thomas E. Galla- 
gher of the Aetna. The father was 
formerly New York state agent of the 
Continental before going with the 
Aetna. Vincent Gallagher is a gradu- 
ate of Massachusetts Institute of Tech- 
nology of Boston and has a fine tech- 
nical education. He was first in the 
office of the western department of the 
Aetna, specializing on automobile in- 


INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


Surplus in the United States 


Total losses paid in United States from 1874 to 1916, inclusive, $41,657,814.31 














PAUL TURNER, President 


Detroit National Fire Fnsurance Co. 


DETROIT M.O. ROWLAND, Secretary 





sive, yet operating along sound 
ticut, 


Join the forces of a live, active, Sy 


trongly backed western company, — 
censed in New York, New Jersey, Connec- 
ut, Massachusetts, Maryland, Indiana, Pennsylvania, i 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


Vj;ginia, Minnesota, 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 








L. S. MacEnaney 
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John W. McGinety 


ASSETS, $135,971.58 





Chartered to write all classes of high grade excess 


lines, including Ocean and Inland 
Marine insurance. 





MacENANEY & McGINETY, Managers and Attorneys in Fact 
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surance. He then was sent to the 


Ohio field and has developed into a 
good business getter and is full of ini- 
tative. He has made an excellent rec- 
ord since he enlisted in the navy. 


C. C. Hewitt 


c. C. Hewitt has been appointed 
state agent of the Colonial Fire Un- 
derwriters in West Virginia. He suc- 
ceeds G. C. Pick, who has entered the 
focal agency of DeVan & Co., at 
Charleston, W. Va. Mr. Hewitt has 
been an ensign in the navy. At one 
time he was superintendent of rating 
for the Missouri department. He has 
had considerable experience in rating 
bureaus. 





Wm. L. Jones 


Lieut. William L. Jones, Jr., son of 
the late President William L. Jones of 
the Milwaukee Mechanics, who resigned 
as special agent of the company in 
Ohio, Aug. 1, 1917, to enter the United 
States air service, is now returning to 
his old field. Mr. Jones will have his 
headquarters with State Agent Howard 
R. Porter at Cincinnati. Following his 
enlistment Mr. Jones graduated from 
the ground school of the University of 
Illinois, being transferred for active 
fying to Ellington field, Houston, 
Tex. and later to Garden City, L. I. 


J. P. Sheridan 


J. P. Sheridan of Saginaw, Mich., 
special agent of the Hartford in north- 
ern Michigan, has retired from its 
service, on account of ill health. Mr. 
Sheridan is one of the veteran field 
men of Michigan, and is beloved by 
all who know him. He was formerly 
secretary of the old Saginaw Vailey 
Fire & Marine. Mr. Sheridan’s active 
service in the business extends over 
many years, and his record is clean in 
every particular. 


Harry S. Jackson 


Harry S. Jackson, formerly special 
agent of the North British & Mercan- 
tile, Commonwealth and the Mercantile 
has been promoted to the state agency 
of these companies and will maintain 
a office in the Pierce building, St. 
ouis. 


A. M. Wagner 


A. M. Wagner has been appointed 
home office special of the Columbian of 
Indiana and will travel out of the In- 
dianapolis office. His territory will be 
Indiana and Michigan, but he will also 
make inspections in Chicago. Ches- 
ter H. Holt, who has been auditor of 
the company, has also been appointed 
toa field position and will cover Ohio 
and Pennsylvania. He will probably 
a his headquarters to Columbus, 

io. 


P. J. Mangan 


P. J. Mangan, state agent of the 
Svea for Indiana, has just returned 
ftoma trip to the New York office and 
has had the Indiana special agency of 
the Hudson added to his duties. 


Norman Thompson 


Lieut. Norman Thompson, special 
agent of the Standard Fire, with head- 
quarters at Moorhead, Minn., has been 
discharged from military service and 
8 again taking up his duties. 


E. E. Chadwick 
E. E. Chadwick has been appointed 
special agent of the Bankers & Mer- 


chants Fire of Minneapolis, for south- 
etn Minnesota. 


E. M. Brewster 


Ernest C. Willey, of Denver, state 
agent of the North British & Mercan- 
tile companies in the mountain field, 
led recently and will be succeeded by 

Brewster. Mr. Brewster has 
Tepresented the Pennsylvania in that 
territory for two years. His territory 
's Colorado, Wyoming, New Mexico 
aid Utah. He will have the North 





FIRE INSURANCE IS AS OLD AS THE SUN 


SUN INSURANCE OFFICE 


OLDEST IN THE WORLD 
ITS INDEMNITY NECESSARILY STRONGEST 


COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile 
(Fire, Theft, Transportation, Tornado, Collision and Property Damage) 


UNITED STATES BRANCH 
NEW YORK 
J. J. GUILE, Manager 
A. M. THORBURN, Secretary 








Founded 1710 


WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
General Agent 











Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 
1615 California St. 
DENVER 


314 Superior St. 
DULUTH 


19 Cedar St. 
NEW YORK 
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201 Sansome St. 107 S. Fifth St. 
SAN FRANCISCO MINNEAPOLIS 


17 St. John St. 23 Leadenhall St. 
MONTREAL LONDON 
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DETROIT 























FRED S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
GENERAL FIRE ASSURANCE Co. 


OF PARIS, FRANCE 123 WILLIAM STREET 


AGENCY SUPERINTENDENTS 
URBAINE FIRE INSURANCE Co., CARROLL L. DEWITT 


OF PARIS, FRANCE P. A. COSGROVE 
NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 
OF LONDON, ENGLAND 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 














titish, Pennsylvania, and Mercantile. 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


PALATINE 
MINNEAPOLIS, MINN. Insurance Co., Ltd., of London 
JANUARY ist, 1918 COMMERCIAL UNION 
‘ Fire Insurance Co., of New York 
Total Assets, $1,339,937 Capital, $400,000 UNION 
Net Surplus, $182,929 Assurance Soc., Ltd., of London 
OFFICERS CALIFORNIA : 
Ca Ve ia das ohio das wears ae medces Heeeke cae a cde duennccedes President Insurance Co., of San Francisco 
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RemeeeT IRENE oon ooo. c cAcaecaneasdces wmeeuencesaceneeuns Vice-President N. E. Cor. Clark and Monroe Streets 
WILLIAM COLLINS............. cc ceeeeeeees Treasurer and Assistant Secretary Chicago 
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Let Us Send You 
“BUSINESS-GETTING KNOWLEDGE” 


A sixteen-page booklet about our Dean Schedule Correspondence 
Course. 

The course comprises 20 lessons, 208 pages of instruction and diagrams, 
the assistance of a rating expert and one year’s subscription to Fire 
Protection. Sold at a reasonable cost. Hundreds of local and special 
agents have used it. 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. @ Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. 


12 50 ._ 100 200 500 1000 2000 5000 
$-75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 


THE NATIONAL UNDERWRITER 
Reugh Notes 


Write us today. 


The National Underwriter Company 
403 Lincoln Inn Court 


Cincinnati, Ohio 
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LOSS PERCENTAGE 
FOUND MUCH HIGHER 


Interesting Addresses Are Made 
Before the Field Men of 
Wisconsin 


MUNN ON ADJUSTMENTS 


Clem E. Wheeler Explained the New 
Book of Rules That Was 
Recently Adopted 


MILWAUKEE, WIS., Jan. 14.—The 
joint meeting of the Wisconsin Insur- 
ance Club and Wisconsin Field Men’s 
Club, held this afternoon was well at- 
tended. ™ 

Clarke J. Munn, Wisconsin manager 
of the Western Adjustment, who ad- 
dressed the meeting on the subject of 
the “Adjustment of Losses,” stated 
that within the past year the Milwau- 
kee office had adjusted approximately 


1,000 losses, including explosion, tor- 
nado and automobile theft or collision. 

The percentage of loss to insurance 
on the so-called preferred risk class is 
considerably higher than in previous 
years; not that the ratio of loss to 
value is higher, but the cost of repairs 
and household commodities is so ma- 
terially increased, while-the amount of 
insurance has not increased propor- 
tionately. The manufacturer and busi- 
ness man is probably better prepared 
in this respect. 


Increased Cost Is 221% Percent 


A few months ago Mr. Munn deemed 
it advisable to have estimates prepared 
by two competent contractors in Mil- 
waukee, as to the increased cost of ma- 
terials since the beginning of the world 
war, with the result that there was 
very little difference in their figures. 
They estimated the increased cost at 
approximately 224 percent. 


Use and Occupancy 


Mr. Munn touched upon the increased 
demand for use and occupancy insur- 
ance, especially the inflated values in 
risks where war supplies were being 
manufactured, and where the product 
of the factory is now returned to more 
normal conditions. He stated that he 
firmly believed in basing U. & O. in- 
surance of manufacturing plants upon 
production, with permit for insurance 
to an amount (to be determined) ade- 
quate to cover a fair average value of 

. & O. of its premises and equipment. 
Likewise he believes the U. & O. in- 
surance of mercantile establishments 
should be based upon gross sales. 


Clem E. Wheeler’s Talk 


Clem E. Wheeler, manager of the Wis- 
consin Inspection Bureau, explained the 
new rule book at some length, touching 
upon the more important changes. In 
general it may be said that the rules are 
more liberal than those in the old book, 
due to general practices throughout the 
state, resulting in a loosening up rather 
than tightening up. 

Mr. Wheeler’s remarks were very en- 
thusiastically received, and he was given 
a hearty vote of thanks for his splendid 
presentation of the matter. It is with 
deep regret that the field men learn that 
Mr. Wheeler is to leave for Missouri. 
He has accomplished a great deal for 
the insurance business in Wisconsin dur- 
ing the four years he had been here. 


BLUE GOOSE DINNER 


Seventy-five ganders of the Wisconsin 
Blue Goose dined Monday evening in 
celebration of the signing of the armis- 
tice. His Highness Most Loyal -Grand 
Gander W. J. Sonnen of Chicago was in 
attendance and addressed the meeting, 
as well as Herbert N. Laflin, of the 
Northwestern Mutual Life. Lieut. E. J. 
Jordan, member of the Rainbow Division, 
related a number of exciting and inter- 
esting experiences on the firing line. 





Patriotic songs were indulged in during 
the dinner, and W. B. Calhoun sang a 
number of favorites, accompanied by R. 
B. Ellis. Arrangements for the party 
were made by Most Loyal Gander Risley 
and Wielder H. G. Rhyan. 


FIELD CLUB 
At the 


MEETINGS 


meeting of the 
Wisconsin Insurance Club, Tuesday, 
Henry A. Lingenfelser, of the Rhode 
Island, was elected-secretary-treasurer to 
fill the unexpired term of Raymond T. 
Gravenstine, who recently resigned. 

The Wisconsin Field Men’s Club 
Tuesday morning, at which time R. T. 
Gravenstine, of the Hanover, and Wil- 
liam T. Markus, of the Minneapolis Fire 
& Marine, were elected to membership. 
Cc. R. Daggett, of the Hedwall-Sundburg 
Company of Minneapolis, resigned his 
membership, inasmuch as the Wisconsin 
field of the Svea is now in charge of 
S. A. Wallis. 

Cc. L. Easton, chairman of the club’s 
committee to confer with the Wisconsin 
Local Agents Association on matters of 
mutual interest, found it necessary to 
resign that assignment, and B. M. Welch 
was appointed in his place. 


semiannual 


met 


No Fire Prevention Meeting 


The quarterly meeting of the Wiscon- 
sin State Fire Prevention Association 
was dispensed with in order that other 
matters which were deemed more impor- 
tant for the moment might be given 
more attention. The work done by the 
fire prevention association has been along 
the line of securing correction on indi- 
vidual risks, and considerable impor- 
tant work has been accomplished. 


Guerrini Is Promoted 


Ugo E. Guerrini, agency superintendent 
of the Delaware Underwriters of Phila- 
delphia, has been promoted to the posi- 
tion of assistant manager. He is a very 
capable man, and merits the honor that 
Manager Thomas L. Wilson has conferred 
upon him. 


“Get wisdom, get understanding” 


about the Dean Schedule from the cor- 
respondence course THE NATIONAL UN- 
DERWRITER has for you. 



























wonderful books for 7 cents a day. 
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HOUSE TAX BILL 
WILL BE ADOPTED 


Senate Members of the Conference 
Committee Yield Point to 
Save Time 


TEXT OF PROVISIONS 


Found That the Conferees Could Not 
Begin on the Insurance Rev- 
enue Measures 


WASHINGTON, Jan. 14 (Special). 
—The conferees on the revenue bill 
have agreed to the retention of the 
House provisions as to the taxation of 
life and fire insurance companies, the 
Senate receding from its amendments. 
Some time was spent in discussing .the 
subject of consolidation of returns and 
the differences between the Senate and 
House brackets for excess profits and 
war tax rates. 


Compromise Is Hopeless 


There was a long discussion of the 
respective House and Senate insurance 
sections, and it became apparent that 
all idea of a compromise was hope- 
less. The Senate conferees, therefore, 
to save time and expedite the passage 
of the bill, decided to withdraw their 
amendments and accept the House 
provisions on the subject. It is prob- 
able that this alternative was the more 
inviting because the House sections 
are calculated to produce a very much 
greater amount of revenue than the 
Senate amendments. 

Following are the House insurance 
sections of the bill which thus were 
restored to the measure: 





Fire Insurance and 
Prevention Experts 
Make Big Money 


Men who understand Fire Protection and Prevention and Fire 
Insurance are real money makers and more of them are needed to take 
care of the enormous business created by America’s fire losses—more 
than $200,000,000.00 last year. Get into this big paying field now—before 
it gets crowded. Here’s a few of the big jobs that are open to you: 
Fire Marshal, Fire Inspector, Insurance Inspector, Insurance Adjuster, 
Fire Proof Construction Expert, Fire Chief, Fire Insurance Agency 
Manager, Insurance Broker, Underwriter, etc. 


Cyclopedia of Fire Prevention and Insurance 
Will fit you in your spare time to hold any of these big paying jobs. 
It is in four volumes with 1,500 pages and more than 600 illustrations 
of all kinds. It covers the cause, prevention and handling of fires, all 
modern public and private fire fighting appliances, fire resisting build- 
ing materials and construction, and everything pertaining to the insur- 
ance business including inspection, hazards, risks, ratings and schedules. 

See the Free examination offer below and our plan that gives you these 


Don’t Send Money 
You can have a set of Fire Prevention and Insurance a whole week free without 
sending one cent. Just send the coupon below and all four volumes will come to you 
at once by express collect. You can use them as you please for 7 days, just as if 
they were your own, and send them back at our 
expense if you don’t want to keep them. If you do 


send us only $2.00. The balance of the specia! 
$15.80 price can be sent the same way—$2.00 each 
month. 

This special price is only temporary. The regu- 
lar price is $25.00 and we reserve the right to 
withdraw the special price at any time. Send the 
coupon now while the offer holds good. 


— 
| AMERICAN erie: SOCIETY 
ep 


Please send me the 4-volume Cyclopedia of Fire Prevention 
charges collect. 
each month until the special price of $15.80 is paid, and 


“Section 503. That from and after No- 


to buy the books after this examination, 


AMERICAN TECHNICAL SOCIETY, 
Dept. G7691, Chicago. 
— Seemteencll oceania one T tenianll mae cceeiaial eeiieeelll 


it. G-7691, CHICAGO, U. S. A. 


Insurance for days’ Free Examination, shipping 
0 


I will send you $2.00 in 7 days and $2.00 





an 
vember 1, 1918, there shall be levied, ag. 
sessed, collected, and paid, in lieu of the 
taxes imposed by section 504 of the Teve. 
nue act of 1917, the following taxes 9 
the issuance of insurance policies, jn. 
cluding, in the case of policies isgyeg 
outside the United States, their delivery 
within the United States by any agent 
or broker, whether acting for the jp. 
surer or the insured; such taxes to pe 
paid by the insurer, or by such agent or 
broker: 

Life Insurance 


“(a) Life insurance: A tax equivalent 
to 8 cents on each $100 or fractional Dart 
thereof of the amount for which any life 
is insured under any policy of insur. 
ance, or other instrument, by whatever 
name the same is called; provided, that 
on all policies for life insurance only 
by which a life is insured not in excegg 
of $500, issued on the industrial o, 
weekly or monthly payment plan of jp. 
surance, the tax shall be 40 percentum 
of the amount of the first weekly pre. 
mium or 20 percentum of the amount of 
the first monthly premium, as the cage 
may be; provided further, that on poli. 
cies of group life insurance, covering 
groups of not less than 25 lives in the 
employ of the same person, for the bene- 
fit of persons other than the employer, 
the tax shall be equivalent to 4 cents on 
each $100 of the aggregate amount for 
which the group policy is issued and of 
any net increase in the amount of the 
insurance under such policy. 


Marine and Fire 


“(b) Marine, inland, and fire insur- 
ance: A tax equivalent to 1 cent on each 
dollar or fractional part thereof of the 
premium charged under each policy of 
insurance or other instrument by what- 
ever name the same is called whereby 
insurance is made or renewed upon prop- 
erty of any description (including rents 
or profits), whether against peril by sea 
or inland waters, or by fire or lightning, 
or other peril. 


Casualty 


“(c) Casualty insurance: A tax equiy- 
alent to 1 cent on each dollar or frac- 
tional part thereof the premium charged 
under each policy of insurance or obli- 
gation of the nature of indemnity for 
loss, damage, or liability (except bonds 
and policies taxable under subdivision 2 
of schedule A of title XI) isssued or 
executed or renewed by any person 
transacting the business of employer's 
liability, workmen’s compensation, acci- 
dent, health, tornado, plate glass, steam 
boiler, elevator, burglary, automatic 
sprinkler, automobile, or other branch of 
insurance (except life insurance, and in- 
surance described and taxed in the pre- 
ceding subdivision); provided, that in 
case of policies of insurance issued on 
the industrial or weekly or monthly pay- 
ment plan the tax shall be 40 percentum 
of the amount of the first weekly pre- 
mium or 20 percentum of the amount 
of the first monthly premium, as the 
case may be. 

“(d) Policies issued by any corpora- 
tion enumerated in section 231, and poli- 
cies of reinsurance, shall be exempt from 
the taxes imposed by this section. 


Monthly Returns 


“Sec. 504. That every person issuing 
policies of insurance upon the issuance 
of which a tax is imposed by section 
503 shall make monthly returns under 
oath, in duplicate, and pay such tax to 
the collector of the district in which the 
principal office or place of business of 
such person is located. Such returns 
shall contain such information and be 
made at such times and in such manner 
as the commissioner, with the approval 
of the secretary, may by regulation pre- 
scribe.” 





Crooks With Ohio Farmers 

Join W. Crooks, for many years 
chief examiner in the Ohio insurance 
department, has been made auditor of 
the Ohio Farmers at its home office. 
He is a graduate of Marietta college. 
He entered the Ohio department m 
1900 as chief examiner and later was 
assistant secretary of the Western 
Southern Life of Cincinnati. Finally 
| he became an independent insurance 

examiner and expert accountant with 





you_will send me a receipt showing the books are mine. : ” been 
| If I decide not to buy 1 will return the books in 7 days. | offices in Columbus, O. He grt ‘3 
engaged in this work, paige oo 

| sea clients insurance departments and CO 


panies. He has had a splendid eA 
rience and will fit in nicely with 
Ohio Farmers organization. 
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DIRECT RETURNS IN 
MAIL CAMPAIGNS 


Great Opportunities for Insurance 
Companies in Helping the 
Local Agents 
STIMULATING BUSINESSS 
Advertising Plans Used in Bringing to 


the Minds of the Assured Real 
Benefits 





It is always interesting to get the 
viewpoint of the man who has had 
a wide schooling in another field on 
insurance, especially when he has 
had an opportunity to study insur- 
ance conditions and needs. Mr. 
Vance has been in what is known 
as the general advertising business. 
He has made an exhaustive study 
of salesmanship through the printed 
page. He has been identified with 
some of the most important adver- 
tising movements of the country. 
In his work in the general field he 
came into contact with insurance 
and saw here a vast undeveloped 
mine. The insurance companies, in 
his opinion, do not realize ihe great 
possibilities before them in the di- 
rect stimulation of business by mail 
through insurance. Mr. Vance is 
therefore bringing to iusurance a 
wealth of advertising experience 
and he is working out for insur- 
ance agents plans that will develop 
the business. Mr. Vance feels that 
insurance companies can _ spend 
their money more judicially in their 
advertising and mail campaigns 
that will yield larger returns. 











BY W. L. VANCE 


I have been deeply interested in 
studying the problems of insurance 
companies to find an awakening and a 
desire to take advantage of the most 
successful and approved advertising 
methods in order to stimulate business. 
We are all acquainted with the won- 
derful advertising campaigns carried 
on in the world of business, banking 
and industry. The insurance compa- 
ties have perhaps been backward in 
utilizing the strong advertising cur- 
tents for the stimulation of direct busi- 
ness. Advertising has reduced itself to 
ascience. We are able, through ex- 
perience, to count on certain definite 
returns provided proper conditions are 
created. Banking and business institu- 
tions have long appreciated the value 
of advertising and have made good use 
of the printed page, utilizing the news- 
papers, magazines and direct mail serv- 
ie. It has been rather surprising to 
me that the insurance companies were 
éven more conservative in this respect 
than the bankers. We naturally look 
upon the banking houses as the most 
conservative of our business enter- 
Prises, but they long ago appreciated 
the fact that direct returns can be got- 
ten through the mail. 


Interesting Conditions 


I have made a survey of the insur- 
ance field and find some very interest- 
ig conditions. At the recent conven- 
ton of THe NatioNAL UNDERWRITER 
forces the symposium of observations 
made by the people of that organiza- 
tion, who have given careful study to 
the present conditions convinced me 

at never was the opportunity so great 
or direct results through the mails. 
Naturally the face to face solicitation 
is the strongest. We cannot, however, 
speak to more than one person at a 
time. Time is required to make a thor- 
ough canvass. Through the mails you 
tan talk to hundreds and hundreds in 

(CONTINUED ON PAGE 17) 








West:rn Department; 

Insurance Exchange, Chicago 
Head Office: 

100 Williams St., New York 


IMPERIAL ASSURANCE COMPANY ce: 


Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 








CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





M. S. MILBOURNE 
PRESIDEN? 


0. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 





J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 














F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 














DO CCE EEE Fame Wiese ta uedeaa cet $4,266,724 * 

RMI a so She da a Nowe aduceae ecese  20Q,048 

Reserve for Reinsurance..................- 2,523,332 

SUE 6 as Woo 6e oo otaduse udaveceaee aes - 155,556 

INE INS aoc cos cccwisieccaccacwnawane - 1,473,483 
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North Branch Fire 


Incorporated 1911 


COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 














City Fire comany of Penna., Pittsburgh, Pa. 
Incorporated 1870 Capital $225,000.00 

Pittsburgh Fire coma, Pittsburgh, Pa. 
Incorporated 1851 Capital $200,000.00 











REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 











F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 




















For Surplus LOUIS NEWMARK & CO. 


“Adjusters for the Assured” 


510 Insurance Exchange 


Telephone 


175 W 
Wabash 2508 CHICAGO Jackson Biva. 


Wm. Re, Dickelman & Co. 


Insurance Exchang e, 


CHICAGO, ILL. 


Lines 


Try Us 

















































































THE NATIONAL 





UNDERWRITER 

















AS SEEN FROM CHICAGO 











WILLIAMS WITH 


adjuster, located in the office of Mun- 
ger, Vokoun, Wetmore & Witherbee of 
Chicago, will go with the Chicago 
office of the Home of New York, Feb. 
1, as its adjuster. Mr. Williams is one 
of the well known and successful ad- 
justers in Chicago. He was formerly 
Cook county special agent of the 
Aetna and has a splendid record. 
* 


PROPOSE FARM COMPANY 


A small coterie of Illinois insurance 
men is discussing the organization of a 
half million dollar company to write 
farm business exclusively in the middle 
west. One of the leading farm under- 
writers and business-getters has been 
approached on the subject and the 
necessary capital has been assured. 
The plan is $200,000 stock, a _ like 
amount of surplus and $100,000 to be 
used for reserves in excess of the 
amounts deductible from income for re- 
serves on term business. A number of 
farm writing agents with big volumes 
of business as well as some field men 
are back of the proposal. It is felt that 
the present is'an opportune time for 
establishing a home company in Illinois 
and the farm business presents an un- 
usually attractive field at this time. 
The past year has been very satisfac- 
tory. Farm values are extremely high 
and will no doubt continue so for some 
years, assuring the necessary volume 
of premiums on the class. 


* * * 
NEGLECT HOME INVESTIGATION 


While the “Trading With the Enemy” 
clause has for the past year taken 
care of the interests of companies in- 
sofar as alien enemies or sympathizers 
are concerned, it seems that, in so vig- 
orously surrounding themselves with 


THE HOME | 
Charles B. Williams, an independent | 


| manager: 


safeguards against outside influences, 
the companies have not paid sufficient 
attention to adverse conditions at 
home, meaning proper investigation of 
individuals of this country who may 
be off-color in some respects. In other 
words, the opinion prevails that the 
moral hazard may have increased ow- 
ing to the neglect of companies to look 
thoroughly into the personnel of each 
firm insured, particularly unincorpo- 
rated concerns. The companies, gen- 
erally, are voicing their approval of the 
following pertinent remarks on the 
subject made by a prominent company 


“It is the practice of some agents to 
issue policies in the trade names of 
unincorporated concerns without giv- 
ing the names of the individual own- 
ers. We believe that this is contrary 
to good underwriting, both in theory 
and practice. Without the names of 
the individuals stated, it is possible to 
have a complete change of personnel 
without the knowledge of the company, 
and in some cases indemnity has been 
inadvertently extended to individuals 
whose records are most unsatisfactory. 
We insist upon names of the owners 
being stated in the policy as the in- 
sured, and it is hoped that companies 
generally will agree and likewise in- 
struct examiners and special agents.” 


SCARCITY OF SOUVENIRS 


Local agents in various parts of the 
country are remarking upon the fact 
that the fire companies sent out very 
few calendars, blotters, and other first 
of the year and holiday remembrances 
this year. The high cost of paper has 
placed many of these novelties on the 
prohibited list for a number of com- 
panies. It is noticed that companies 


out the same style calendar year after 
year failed to have calendars made this 
year owing to the high cost of materials 
and printing. 

* * * 

ATTITUDE ON WHISKEY 
Companies are now accepting rather 
liberal lines on whiskey stock. The 
feeling of uncertainty that was evi- 
denced a few months ago in passing 
on whiskey lines has, to some extent, 
disappeared. Distillery properties, how- 
ever, are held in less favor than for- 
merly. Nearly all of the companies 
will write distillery risks, including 
machinery, for wreckage value only. 
Underwriters do not seem to feel that 
there will be cause for alarm as the 
time for the sale of whiskey ap- 
proaches. Many dealers bought large 
stocks when prices were up, and the 
opinion prevails that the coming 
months will see a decided decline in 
prices quoted on whiskey. Thus those 
who bought at the low rate will sustain 
a paper, but not an actual loss. The 
view is held that the present supply 
of whiskey cannot be disposed of at 
prevailing rates, and that in May or 
June the prices will sharply decline. 

*x* * * 


COOK COUNTY FIELD CLUB 


At the monthly meeting of the Cook 
County Field Club, President L. P. 
Warren appointed the ways and means 
committee, with Harold Hilton of 
Critchell, Miller, Whitney & Barbour, 
as chairman; the membership commit- 
tee, with J. Lewis Cassell, chairman, 
and the risk and agency committee, 
with E. J. Stucke of the Agricultural, 
chairman. No other committees will 
be appointed during the year, but it is 
planned to have the activities of the 
organization hinge around these three 
active bodies. An effort will be made 
to interest all companies operating in 
Cook county in the club and a real 
membership campaign will be launched 
shortly. 


& Pogge, Chicago managers of the 
New Jersey Fidelity & Plate Glass, is 
seriously ill due to an infection of hig 
nose, 


* * * 

At the annual meeting of the Chicago 
Board last week Ralph N. Trimingham 
who recently celebrated his eightieth 
birthday, retired from active Service 
after forty years’ association with 
the organization. He will still re. 
tain the title of secretary with fy 
pay for one year and then will be given 
an honorarium for life. O. E. Aleghirg 
was reelected president, W. E. Highee 
vice-president ‘and George §S, Haskell 
treasurer. The new members of the ex. 
ecutive committee are George W. Childs 
W. R. Moorhouse, J. G. Barnett. 


* * X 
W. E. Sibley, who has been in the nayy 
for several months, has returned to the 
western department of the Royal as ex. 
aminer in its farm department. About 
38 men in the Royal office entered milj. 
tary service and the company is making 
every effort to find a place for them ag 
they are mustered out. 


* * * 

A. A. MeKinley, president of the Mer. 
chants National Fire of Chicago, is able 
to be back at his desk after a 10 dayg 
illness of influenza. 

* * * 

M. J. Moriarty, assistant secretary at 
the western department of the Fidelity. 
Phenix, is at the Alexian Brothers hos. 
pital in Chicago, ill with pleura-pneu- 
monia. Mr. Moriarty’s wife and daugh- 
ter are in Arizona for the health of the 
daughter. 

* * * 

W. L. Dickelman & Co. have moved 
their offices from 1821 to 625 Insurance 
Exchange. Mr. Dickelman is building up 
a very substantial excess and surplus 
line business. 

* = % 

At the annual meeting of the Western 
Adjustment in Chicago H. C. Eddy of the 
Commercial Union and John Marshall of 
the Fireman’s Fund were reelected di- 
rectors. Fred S. James of the National 
of Hartford was elected a director, suc- 
ceeding the late E. G. Halle of the Na- 
tional Liberty. Manager John M. Thomas 
of the Fire Association was elected a 
director to succeed A. D. Baker of Lans- 











which have made it a practice to send 





NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














THE TIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57. 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


every 


x * x 
Charles F. Pogge, manager of Kuhns 














18 years in this field — Dixit et Fecit— 
Off -e with Josenh C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





e in Chicago, Cook County and the Greater Metropolitan District. 
Inspections §This inspectorate very properly gauges the expectancy of_ fire 
risks and intelligently anticipates events before they occur, JThe 

undersigned sells this talent to companies, agents, brokers and the 

business public, herewith tendering counsel to all State Insurance Officials, Legislative and 
Municipal Committees and all those who formulate insurance laws designed for the public weal 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 





p_ LHE AUTOMOBILE} 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COM MISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSURANCE CTO. 
fETNA CASUALTY & SURETY CO. 


ing, Mich. 


January 16, 1919. . 








—— 














a 









NE 
feren 
Natio 
prese 
ciatio 
0. I 


Ohio 
Hom 
Cran: 
Youn 
made 
tion 

Natio 
reduc 
incen 


activi 
respe 


“Re 
omme 
tion t 
mit t 
inter 
defici 

“Re 
omme 
tion 1 
to | 
adopt 
Tespe 
they 
vario: 
tion } 
fire p 
for tl 
tion 1 
Home 


“Re 
the d 
cur 
Dubli 
visior 
in co 
and hb 
conte 
that 
throu 
const 
Cial 
Class 
and, 
Temor 
such 


. Mer- 
S able 
days’ 


ary at 
lelity- 
S hos- 
-pneu- 
laugh- 
of the 


moved 
urance 
ling up 
surplus 


Vestern 
r of the 
shall of 
ted di- 
‘ational 
or, suc- 
the Na- 
Thomas 
scted a 
f Lans- 


= 


TION 














January 16, 1919 


THE NATIONAL UNDERWRITER 


7 





CONFERENCE WAS HELD 





TRY TO CHECK FIRE WASTE 





State Fire Marshals and National 
Board Committeemen Talk Over 
Situation as to Losses 





NEW YORK, Jan. 13.—At the con- 
ference of state fire marshals with the 
National Board, last week, there were 
present from the Fire Marshals’ Asso- 
ciation, L. T. Hussey of Kansas; Ole 


0. Roe, Iowa; T. Alfred Fleming, 
Ohio; John G. Gamber,  Lllinois; 
Homer Rutledge, Michigan; S. C. 


Crans, South Dakota, and James R. 
Young, North Carolina. An effort was 
made to bring about cleser coopera- 
tion between the committees of the 
National Board that are interested in 
reducing the fire waste and checking 
incendiarism. 


Resolutions Adopted 


There were a number of talks by the 
fre marshals and insurance men, and 
at the conclusion of the discussions of 
the various subjects following resolu- 
tions were adopted. 

“Resolved, That the Fire Marshals’ As- 
sociation of North America prepare and 
recommend a blank for the keeping of 
fire records that shall be uniform for all 
fire marshals’ departments in. respect to 
classes of occupancy and causes of fire, 
and which is in agreement with the 
standard classification list of occupancy 
hazards in use by the National Board. 


Investigate Dangerous Movements 


“Whereas, The safety of our institu- 
tions and the welfare of the public is 
menaced to an increasing degree by the 
vicious and destructive I. W. W.-Bol- 
shevik propaganda; and 

“Whereas, Serious fires have already 
been associated with this activity;. 

“Resolved, That your committee rec- 
ommend to the Fire Marshals’ Associa- 
tion a systematic investigation of the 
activities of such organizations in their 
respective states. 


Fire Protection Education 


“Resolved, That this committee rec- 
ommend to the Fire Marshals’ Associa- 
tion that they request members to trans- 
mit to the National Board at frequent 
intervals records of condemnation and 
deficiencies of buildings ordered by them. 

“Resolved, That this committee rec- 
ommend to the Fire Marshals’ Associa- 
tion that an effort be made during 1919 
to have fire prevention education 
adopted by the school systems of their 
Tespective states, and that to this end 
they communicate officially with their 
various state superintendents of educa- 
tion recommending for this purpose the 
fire prevention school manual prepared 
for the United States Bureau of Educa- 
tion under the title of ‘Safeguarding the 
Home Against Fire.’ 


Removal of Hazards 


“Resolved, That in consideration of 
the disastrous fires which frequently oc- 
cur in municipal, state and federal 
public buildings, due to careless super- 
vision and defective construction, and 
in consideration of the great financial 
and historic value of such buildings and 
contents, your committee recommends 
that the Fire Marshals’ Association, 
through the several state departments 
constituting its membership, give spe- 
tial attention to the inspection of this 
class of buildings in their several states 
and, in so far as possible, secure the 


Ttemoval of fire hazards found to exist in 
such buildings. 


Getting More Improvements 


“Resolved, That your committee rec- 
ommends the exertion of all possible in- 
fluence to make effective the results of 
the engineering investigations of the 
National Board, as follows: 

(a) That the cities which are the sub- 
jects of Surveys by the committee on 
fre prevention be encouraged to adopt 
the recommendations for public safety 
Included in the reports of these surveys. 

(b) That the model ordinances cover- 
ing the Storage and handling of inflam- 
Mable liquids and other highly inflam- 
Mable substances and of explosives be 
endorsed for general adoption. 

(ec) That they use their efforts in fur- 


WHEELER IS SHIFTED |POST-WAR PROBLEMS 





GOES TO MISSOURI BUREAU 





Manager of the Wisconsin Inspection 
Office Will Succeed Harold M. 


Hess at St. Louis 





Clem E. Wheeler, manager of the 
Wisconsin Inspection Bureau, has been 
transferred to St. Louis, where he will 
become one of the managers of the 
Missouri Actuarial Bureau, in associa- 
tion with James A. Waterworth, the 
management being conducted in the 
name of Waterworth & Wheeler. Mr. 
Wheeler thus takes the place of Harold 
M. Hess, who has resigned to become 
secretary of the American Central. 
Mr. Wheeler has done excellent work 
in Wisconsin. He reorganized the 
bureau there and has put it in a high 
state of efficiency. He was formerly 
manager of the Kentucky Actuarial 
Bureau, and prior to that was state 
agent of the Hartford in Kentucky. He 
is one of the prominent bureau men 
of the west. He has been anxious to 
get away from a lake city because of 
the health of his family. 

The vacancy in the Wisconsin bureau 
has not been filled and may not be for 
some time. 








thering a wider knowledge of the appli- 
cation of the National Board Standard 
Schedule, as applying to the grading of 
cities and towns, with reference to their 
fire defenses and physical conditions. 


Information to Be Used 


“Resolved, That the classified, docu- 
ment, clipping and information files of 
the National Board upon fires, fire pre- 
vention, fire protection and associated 
subjects should be made a repository 
for fileable data by the various state 
fire marshals, in order that the aggre- 
gate material may be made available for 
the use of all of them, as well as for the 
use of editors, research workers and 
other seekers for information.” 








PLAN INTERESTING SUBJECTS 





Annual Meeting of the Western Asso- 
ciation of Electrical Inspectors to 
Be Held Soon 





The Western Association of Elec- 
trical Inspectors will hold its annual 
meeting at Hotel Sherman, Chicago, on 
January 28-30. The meeting will con- 
sider, in a general way, post-war prob- 
lems, one of the principal ones being 
conservation by standardization. 

Wm. H. Merrill, president of Under- 
writers’ Laboratories, and until recently 
chairman of the Fire Prevention Sec- 
tion of the War Industries Board, with 
headquarters in Washington, will dis- 
cuss Conservation by Standardization: 
Its Practicability Proved Under War 
Conditions. 

F. S. Wilhoit of the Cutler-Hammer 
Company, Milwaukee, will discuss the 
“Effect Upon Industry of Conserva- 
tion by Standardization.” The Asso- 
ciated Manufacturers of Electrical 
Supplies will appoint other speakers to 
consider this phase of the subject, so 
that the makers of fittings and supplies, 
as well as those of apparatus, will have 
a hearing. 

Combined Code 


M. G. Lloyd of the Bureau of Stand- 
ards will discuss the proposed “Com- 
bined Safety & Fire Electrical Code.” 
Charles W. Babcock, assistant city at- 
torney, Milwaukee, will address the 
meeting on the subject of the “Validity 
of Ordinances Regulating the Sale of 
Electrical Devices and Materials.” 

Dana Pierce, new chairman of the 
electrical committee of the National 
Fire Protection Association, will talk 
about the “Making of Electrical Rules.” 

J. B. McNeil, electrical engineer, 
Westinghouse Electric Manufacturing 
Company, will discuss “The Economy 








BIRD TO RETURN WEST 


YUNKER IS TO BE PRESIDENT 








Changes in the Milwaukee Mechanics 
Official Staff Following the Death 
of W. L. Jones 





MILWAUKEE, WIS., Jan. 14.—It is 
regarded as practically certain that 
Charles H. Yunker, first vice-president 
of the Milwaukee Mechanics, will be 
elected president of the company at the 
annual meeting to be held Monday. 
The selection of a successor to the 
late William L. Jones, who died Dec. 
20, will be the main order of business 
at this time. 

Unofficial statements are to the ef- 
fect that G. W. Grossenbach, now sec- 
ond vice-president, will be promoted to 
succeed Mr. Yunker as first vice-presi- 
dent. 

In this connection it is reported on 
excellent authority that Robe Bird, for 
many years a prominent field man in 
Wisconsin, and at present superintend- 
ent of the improved risk department of 
the New York Underwriters, will re- 
turn to Milwaukee within a short time 
as second vice-president of the Mil- 
waukee Mechanics. Mr. Bird formerly 
was state agent of the New York Un- 
derwriters in this state, being pro- 
moted several years ago to the position 
of western special agent of the im- 
proved risk department at the Chicago 
office, and later going to the home 
office to take general charge of the 
same department. It is stated that Mr. 
Bird will be elected to fill the vacancy 
on the board of directors caused by 
Mr. Jones’ death, and his election as 
second vice-president will follow. 








of Small Capacity Circuit Breakers.” 
F. A. Barron of the General Electric 
Company, Schenectady, New York, 
will discuss the “Time Lag in Motor 
Protective Devices.” 





POSITION WANTED— As Examiner 
in Chicago by man, thirty, now travel- 
ing as Special Agent for large company; 
formerly four years as examiner, one year with 
a State Inspection Bureau and three years as 
Special Agent. Answering kindly state salary. 
Address 89-B, care The National Underwriter 








GOOD POSITION 


Inspector, Fire Insuranee experience, 
selling ability also required. Excellent 
opportunity. State age, experience and 
salary. Address 87-Z, care The National 
Underwriter. 





WANTED—Fire Insurance" inspec- 
tor and solicitor, sawmill opera- 
tions, southern and eastern fields. 
Address—state age, experience and 
references—83-V, care The National 
Underwriter. 











GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres, 


TOTAL ASSETS 
$4,442,613.89 


CHARTERED A. D. 1794 






= = = =. SS = 2 = 
308-310 WALNUT ST., PHILADELPHIA, PA. 


CASH CAPITAL $1,000,000 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
¢ INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 


CovPany 


SAM'L P. RODGERS, Asst. Sec’y 
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(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,009,000 
Chicago Office, 1560-1564 Insurance Exchange 


THE REISCH INDEMNITY COMPANY 


Dram-Shop Indemnity 











J. G. HUBBELL, Mer. 





NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


108 SO. LA SALLE ST., CHICAGO 





YourClients 
Will Thank 
You 
—if you call 
their atten- 
tion to this 


Automatic 


Extension Reel 


Puts safety responsibility 
Intl] squarely on the employee. 
Keeps extension cord off nails, 
floor, machinery and goods. 
Holds lamp away from inflam- 
mable material. 
Protects cord for long service. 
No longer any excuse for lamp 
and extension cord hazards. 
Device listed as standard by 
Underwriters Laboratories. 









Cincinnati Specialty Mfg. Co. 


1907 Powers Street - Cincinnati, Ohio 
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WANTS LAW REPEALED 


THAT was a very strong message that 
Governor Puitipp of Wisconsin made 
to the legislature with reference to 
state life insurance. He asked for the 
repeal of the law on which the “state 
life insurance fund” is founded. Gov- 
ernor Pupp frankly and openly ac- 
knowledges that the state life scheme 
of Wisconsin is a miserable failure. He 
says that it is founded on false prin- 
ciples. The “state fund,” he says, is 
based on the theory that people will 
voluntarily apply for insurance. The 
fact that the “state life fund” of Wis- 
consin has been in operation for a 
number of years and now only has a 
small amount of insurance in force, 
proves beyond a doubt that insurance 
has to be solicited by an organization. 
Governor Puirr says that if the state 
is obliged to hire agents to push the 
business it can offer nothing that the 
private companies are not doing today. 
A more extended account of Governor 
PuHILipr’s message can be found in the 
Life Section, Part Two, of this issue. 








HAVE MADE GOOD 


THERE have recently been some ex- 
ecutive appointments in the western 
field that have attracted attention, be- 
cause this recognition of the young 
men in the business is a tribute to the 
worth and character of those who 
have honestly endeavored to make the 
best out of themselves. It is easy to 
understand why out of a large num- 
ber of men some rise to the heights. 
These men in the first place have a 
splendid natural background of ability 
and, furthermore, they have the ca- 
pacity to grow. They take advantage 
of their opportunities, they go to their 
work in a serious way, they become 
masters of their calling. The frivolous 
side is not very attractive to such men. 
They are not time-killers. They make 
good use of their leisure moments. 
When they are given a task to do they 
accomplish it and bring home the 
bacon. 

D. E. Monrok, vice-president and sec- 
retary of the AMERICAN CENTRAL, was 
recently appointed general agent of the 
Union of Canton. Cart G. WHIPPLE, 
one of the chief examiners in the west- 





ern department of the NaTIonat of 
Hartford, has been appointed assistant 
general agent of the same company. 
Harotp M. Hess, one of the managers 
of the Mrssourr ACTUARIAL BurREAu, be- 
comes secretary of the AMERICAN CEN- 
TRAL, We cite these three men because 
they are all typical of the best in west- 
ern fire underwriting. They are men 
who deserve credit. If we were asked 
to make a list of the leading men of the 
younger school in the west we would 
fave included these men in it. 

To the men still younger in the busi- 
ness, the promotion of men of this 
character should carry a valuable les- 
son. They have been good fellows in 
the best sense of the word, but they 
have had no time to engage in pur- 
suits whose tendency is to disintegrate 
rather than to build up character and 
reputation. Here are three young men 
who have stood out from the masses 
and attracted attention because of 
their actual worth. 








PERMANENT MEMORIALS 

Ir would seem to be eminently desir- 
able that local organizations of insur- 
ance agents should have some* perma- 
nent memorial of the men in the offices 
of members who were called into mili- 
tary service. We see boards of trade 
with service flags and we find great 
business organizations preparing tab- 
lets with the names of the young men 
who donned uniforms so that we will 
not soon forget the sacrifice that was 
and the patriotic impulse that 
moved these men to offer themselves 
to their country. 


made 


Local insurance organizations could 
well prepare some permanent memorial 
with the names oi the young men on it 
and have it conspicuously displayed in 
their meeting places. Many young men 
who enlisted in the cause did not get 
beyond the seas, but they deserve just 
as much credit as if they were in the 
front line trenches on the other side. 
Unless some record is kept and promi- 
nently displaved, there will be danger 
of us forgetting those who went into 
Where cities 
building devoted largely to insurance 
interests the tablet or other memorial 
could be displayed in the lobby. We 
find in some home offices and depart- 
ments of companies, prominently dis- 
played, just such a record. This should 
be kept up and conspicuously pre- 
sented. The local organizations should 
not overlook this deserved tribute to 
our men who wore the uniforms. 


the service. have one 








WANTED—A BETTER NAME 
Not every city has manufacturing 
plants with high explosive hazards, yet 
there is still good “explosion business” 
to be had in all communities. The new 
explosion policy is much more than a 
mere explosion cover. It insures 
against loss of property due to riot, 
insurrection, civil commotion and other 
hazards not covered by either fire or 
tornado policies. It can be made to 
insure against not only the loss of the 
property, but also against the loss of 
use of property from such causes. 
Really the word explosion insurance 
becomes a misnomer. 
Who’s going to pick a better name? 

















PERSONAL SIDE OF THE BUSINESS | 





A. G. McIlwaine, United States man- 
ager of the London & Lancashire, has 
completed 25 years of service with that 
company. Mr. McIlwaine is president 
of the Orient and is one of the prom- 
inent men in the London & Lancashire 
organization. The directors at the 
home office in commemoration of his 
silver jubilee presented him with a 
handsome box of silver. Mr. MclIl- 
waine is one of the prominent insurance 
men of the country and his administra- 
tion of the London & Lancashire has 


~ been eminently successful. 


Prof. W. H. Day, who has been con- 
nected with the Ontario Agricultural 
College, being head professor in the 
department of physics, has resigned to ] 
become secretary and manager of the 
Shinn Manufacturing Company of Can- 
ada, which is the Canadian running 
mate of the W. C. Shinn Manufactur- 
ing Company of Chicago, the lightning 
rod manufacturers. He has done ex- 
tensive research work in connection 


i with lightning and its effects. 


The engagement of Elliott Middle- 
ton, assistant manager of the Western 
Actuarial Bureau to Miss Dorothy 
Whitehill Thoman, of 912 Michigan 
avenue, Evanston is announced. The 
wedding will take place Feb. 1. 


Of “Safeguarding the Home Against 
Fire,” the text book on fire protection 
put out by the National Board, there 
have been printed and distributed 215,- 
000 copies. This book has been put 
into the work officially adopted by 200 
school systems in 38 states, in which 
it is used either as a text book or as a 
supplementary reader. While it is too 
early ‘yet to measure in the fire loss 
the value of this instruction, yet it can- 
not be doubted but that in the long run 
the effect will be more beneficial. 


Just at the moment when some of 
the ambitious ones who were looking 
with longing eyes toward the presi- 
dency of the Rejuvenated & Conglom- 
erated Association of Concatenated 
Grandfathers and were hoping to oust 
Thomas E. Gallagher of the Aetna 
from his lofty position that he has 
filled with great eclat and honor, the 
chief executive turns the batteries on 
those who were engaged in the con- 
spiracy and this week announces 
another grandchild, making his four- 
teenth. Mr. Gallagher at once pro- 
mulgated an official ukase, ordering all 
political prisoners pardoned, but in- 
structing that all who criticised his 
administration in the future to be shot 
at sunrise. The new grandson, 10 
pounds in weight, is the son of Mr. and 
Mrs. Francis H. McKeever of Chicago. 
Mrs. McKeever is Mr. Gallagher’s 
youngest daughter and is a woman of 
charming personality and many splen- 
did endowments. 


Martin Van Buren Benson, who for 
25 ‘years was state agent of the North 
America in the Rocky Mountain field, 
died last week at his home in Denver. 
He was 75 years of age and the oldest 
field man in that section. 


Maurice J. Hartson is one of the 
prominent agents of New Orleans and 
on a recent visit to the home office of 
the Michigan F. & M. at Detroit he 
arranged with W. Tecumseh Benallack, 
general agent, to ship some Florida 
grapefruit when the season arrived. 

Mr. Hartson belongs to one of the 
old Louisiana French families and 
speaks French. When he sent the fruit 
he wrote a letter to notify Mr. Ben- 
allack regarding the shipment. 

Mr. Benallack has a flirting knowl- 
edge in French and responded in the 
patois of the habitant made famous by 








Mr. Hartsorn, in addressing Mr 
Benallack, said: ‘ 
Cher Ami:— 

Je tenvoie par express une boite ge 
GRAPE-FRUIT, que j’espere Uarriverg 
en bonne condition. 

Mes compliments a ta famille, et meil. 
leur souhats d’amitie. 

Je suis tout a toi, ton ami, 
‘ Maurice. 

Mr. Benallack then broke loose ag 

follows: 

A mon ami Maurice: 

Mon cher Maurice, je prends ma Plume 
to spik wid you by letter, ‘ 

J’oublie mos all ma french, I wish | 
could do better; 

Am sorry dat je ne parle pas wid fren 
qui est Francaise, 

Who spik it jus as good as dey can spik 
it en Anglaise. 


Ma whole famille she’s lak de fruit yoy 
send so tres beaucoup. 

An ever one is vote en masse, to give de 
tanks to you; 

So, je vous remerci, Maurice, you're good 
fren’ to have about, 

For sen’ me boite of bon grape fruit, 
wat jus’ melt in your mout! 

< 

Ba gosh, I nevaire taste me noting quite 
so good lak dat, 

Ma femme, she’s eat so much, c’est vrai, 
I scare me she get fat, 

I try me too, eat some dat fruit, an’ 
what you tink Mon Vieux, 
Firs’t ting I kno she spit some jooce, 
right in bo’ eye—Mon Dieu. 


An when its tam for New Orleans, I 
pack me mon valise, 

For bon voyage an’ go to se, mon bon 
ami Maurice; 

I know de grand plaisir I'll have lak 
never was before. 

For ever’ tam I go dat place, I want to 
go encore. 


If I had wan dem god gin fiz, votre bon 
sante I’d drink, 

But ever’ ting is gone bone dry, I'm 
glad ? oui—I don’t tink; 

So I will close my lettre, an’ I hope you 
don’t get Flu, 

Je ne sais pas te say some more, so au 
revoir to you. 

Toujoures votre and, 
Guillaume T. Benallack. 


THE OFFICE BOY 


I do not seek a poet’s fame, 

Nor any honor would I claim 

For butting into this here game 

Of “Indoor Sports” or some such name. 


I hold no brief for any man, 
Red, white or black, Creole or tan, 
But I would honor if I can 

The brilliant members of our clan. 


I call to mind an “Office Boy,” 
Whose daily work was not all joy, 
But he was “there” and did employ 
His very best without alloy. 


The years go by and still we find 
He shirks no work nor lets it blind 
The purpose that he has in mind— 
To rise above the common kind. 


Where is he now, just look and see 
U.S. M. of L. E. & 'G: 

I don’t know him—he don’t know mé 
He never will, so there you be. 


Now, the point of moral to this tale 
Is, make up your mind you will not fail; 
That work and study will hoist a sail 
To bring you home both honor and kale. 


How oft we read of our going east 

It’s getting quite common, to say the 
least; 

And when in the west their labors have 
ceased 

The honor is theirs as guests at a feast. 


So, special, examiner, map clerk or what, 
Put your in life in your job and keep it 
red hot, 
“Be prepared,” 
your lot, be 
And the place “higher up” will soon 


your “dot.’ 
—Ohio Special. 


ub,’ 


“carry on,” whatever 


“l’ve joined the new ‘Don’t Worry cl 
And now I hold my breath; 
I’m so afraid that I shall worry ,, 





the great poet, Dr. Drummond. 





’ i to death. 
That I’m worried = fF’ Nolan, Ih 
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CLEVELAND SITUATION GRAVE 


Report of E. R. Townsend Shows 
Seriously Impaired Fire Fighting 
Facilities and Equipment 


A conference of managers was held 
in Chicago this week, to discuss the 
situation in Cleveland. E. R. Town- 
send, manager of the Western En- 
gineering Bureau, who has been in- 
vestigating conditions in Cleveland, 
submitted his report which shows that 
since Dec. 31, a crew of 525 firemen on 
duty continuously, except one day in 
four, has been divided into three eight 
hour shifts of 175 firemen each, by law 
enacted Dec., 1917, defining the fire- 
man’s day as of eight hours duration. 
This service only provides 175 firemen, 
plus 10 officers (who work continu- 
ously 24 hours, three days out of four), 
at times. of fires as against 400 under 
the former system. The difference be- 
tween 525 and 400 firemen is accounted 
for by the reason of “days off” and 
meal hours, sickness, and the like. 

Apparently the city administration 
and fire department have locked horns, 
the final outcome of which is indefinite. 
There are insufficient funds on hand to 
meet the firemen’s demand for in- 
creased wages, and additional revenue 
is impossible on account of a low limit 
of tax rates. 

It is not likely that the companies 
will increase rates, at least in the im- 
mediate future. However, a reduction 
of lines is being seriously considered 
by a number of the companies with 
large liability in the congested area, 
owing to the fact that there is no re- 
lief in sight. Companies are further 
disturbed over the fact that the $1,000,- 
000 high pressure fire system is scarcely 
used at the present time. It is reported 
that the system was used only twice 
during all of 1918, for a total of 30 
minutes. 

An issue of $2,500,000 deficiency bonds 
has been approved by a vote of the elec- 
tors at Cleveland, but it is said this will 
take care only of present obligations, 
without contracting anything further. 
Director of Public Safety Sprosty is 
quoted as saying that the intended in- 
crease of 10 percent in wages of firemen 
will not be granted now that they have 
seen fit to take matters in their own 
hands. The administration has as yet 
made no announcements of what will 
be done, but certain plans are under 
consideration, it is said. 


MAYOR APPEALS TO FIREMEN 





Cleveland Official Commands the Strik- 
ers to Return to the Public 
Service at Once 





CLEVELAND, OHIO, Jan. 14.— 
Last week Mayor Harry L. Davis sent 
a communication to the city firemen, 
commanding them to return to the old 
plan of service. He told them, if they 
obeyed this order, he would do all he 
could to secure for them an eight-hour 
shift, but that they had disobeyed the 
orders of both himself and their chief 
M going on an eight-hour shift and 
would have to stand the consequences 
if they persisted in their course. 


Chief George Wallace met representa- 
tives of the department Monday night 
and talked over with them three plans 
which have been under consideration by 
the city officials. They are as follows: 
12 hours on duty and 12 off; 10 on and 14 
off, or 24 on and 24 off until April 1, 
when the eight-hour shift will be 
adopted, if possible. The men said they 
Would give their answer on receiving 





anticipated advice from Thomas G. Stel- 
lacy, president of the National Firemen’s 
Union. 

Since the men went on an eight-hour 
shift and thus reduced the force, nearly 
200 alarms have been sent in. Speaking 
of this, Chief Wallace said: “We have 
been handicapped, but we have put out 
the fires.” The old working schedule 
provides that the men shall all have one 
day out of each four. 


NINETY-FIVE ARE CONVICTED 


Ohio Fire Marshal Gives Figures On 
Year’s Investigations—One Pro- 
German Sentenced 


COLUMBUS, O., Jan. 14—During 
the year 1918, State Fire Marshal T. 
Alfred Fleming’s department secured 
95 convictions in arson cases and over 
1,100 suspicious fires were investigated. 

In the 95 convictions, the motives 
for crimes were: To conceal cime, 7; 
pyromania or insanity, 14; To defraud 
insurance companies, 11; malice or re- 
venge, 25; and malicious mischief, 38. 

During the year 43 confessions were 
secured by the department, 118 affida- 
vits filed, 118 warrants issued and 118 
arrests were made. 

Thirty-six people were bound over, 
and in only three cases was there fail- 
ure to bind over. Forty-five people 
were indicted and six failed of in- 
dictment. Ten were acquitted and 9 
pleaded guilty. 

In one case at Cleveland, a German, 
becoming angered in an argument over 
the war, burned the property of an 
American. The trial judge said he 
only regretted that he could not sen- 
tence the man (Frank Lorcnz) to life 
in the Ohio penitentiary. 

Another man, James Kotrdlik, alias 
Miller, was arrested in Columbus and 
sent to the Hospital for Criminal In- 
sane at Lima, after being responsible 
for over 30 fires and a property loss of 
$250,000. 


Mank to Get Fixed Up 


William Mank, Columbus, O., special 
agent of the Northern Assurance, will 
go to Youngstown, O., to have himself 
looked over by the famous “Bonesetter” 
Reese. On Oct. 31, at Charleston, W. Va., 
Mr. Mank fell four floors when an ele- 
vator let go while he was inspecting 
a building. He has been on crutches 
ever since. His feet and ankles were 
badly hurt, and it is thought that Reese, 








the man who patches up all the ball 
players, can do him some good. 





Lynn Made President 


At the annual meeting of the Ohio 
Farmers Agents Association last week 
the following officers were elected: 

President, T. M. Lynn, Zanesville, Ohio; 
vice-president, T. E. Dye, Urbana, Ohio; 
secretary, F. E. Kirkpatrick, Columbus, 
Ohio. Executive committee: C. Spencer, 
Findlay, Ohio; Charles Robertson, Galli- 
polis, Ohio; H. H. Denham, Elyria, Ohio. 
Committee on resolutions: W. T. Eaton, 
Columbus, Ohio; Morris Taylor, Hamil- 
ton, Ohio; E. W. Jacobs, Coshocton, Ohio. 


Insurance on Cleveland Building 


CLEVELAND, O., Jan. 13.—Insurance 
on some of the risks involved in the re- 
cent fire in the Euclid building on Euclid 
avenue follow: 

The Hirsch Company—smoke damage 
—claims over 40 per cent. The estimate 











not so high. Insurance: 
Imperial .....$2,500 Mich. Com....$2,500 | 
Security . 5,000 Firemen’s 
BOGtON ..cccc 5,000 i) ae 
Phoenix, Co ee 
Hartford 5,000 Mercantile, 
Phila. Und.... 5,000 t. et of ee 2,500 
Connecticut 3,500 Alliance ..... 2,500 
Automobile .. 2,500 Camden ..... 2,500 
Yorkshire 3,500 United States. 5,000 
General ..... Z.0GC. ROYAL. ..cccscel 5,000 
SSGCtION .<.0% 6,000 Great Amer 5,000 
Ins. Co. N. A. 7,500 Palatine 2,500 
DOM 6:4.056-0:0 5,000 Security ..... 2,500 
Queen ....... 60600 Boston ...... 2,500 
Hartford .... 5,000 Fixtures— 
Springfield .. 5,000 Imperial . 7,500 
Sen Und..... 2,500 Phoenix, 
Alliance 2,500 Hartford 2,500 
Newman Credit Clothing Company, 
Isaac Newman, proprietor. Loss esti- 


mated at 8.0 per cent. 
Glens Falls...$4,500 


Insurance: 
St. Paul F. & 
9 


Hartford sf DE eeenaakics, awe 
Palatine ..... 1,000 Fixtures— 
Reliable ..... 2,500 Rochester 
Rochester 13) ee 1,000 
Dept., N. Y. 4,000 
Anson H. Millman, dentist: 
Granite State.$1,000 Albany ...... 1,000 


American .... 1,000 


’ 


Neuburger Is Convalescent 


John M. Neuburger, Ohio and West 
Virginia state agent of the Atlas, who 
is in St. Luke’s Hospital, Chicago, re- 
covering from a hemorrhage attack, is 
now able to get out, but is taking life 
a bit easy. He goes to the western 
department office every day for a few 
hours, 





Ohio Notes 


The Lima, O., fire department has been 
equipped with the new type gas masks 
and will have daily smoke drills. 

The Henry Agency in Cincinnati has 
moved in and combined with the agency 
of Blain & Johansing. D. B. Meyers has 
also gone into this agency. 

On the insurance committee of the Ohio 
Senate, in addition to the men mentioned 


last week, are Edward H. Mettler of | 


Toledo, who has a mixed agency, and 
Thomas M. Norris of Cleveland Heights, 
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also an insurance man. Edward A. Win- 
ter of Cincinnati is chairman of the house 
committee on insurance. He is an in- 
surance man. ‘ 

The Cincinnati representatives at the 
mid-winter conference of the National 
Association of Local Agents, which will 
be in session Feb. 20-21 at New Crleans, 
will be Loui A. Lent and J. F. Anken- 
bauer. 

State Fire Marshal T. Alfred Fleming 
of Ohio has been called to Washington, 
D. C., in conference with the National 
Bureau of Standards. He is acting in his 
official capacity as president of the Fire 
Marshals’ Association of North America. 


State Fire Marshal T. Alfred Fleming 
of Ohio stopped off at Buffalo Monday 
night, Jan. 13, to address the Insurance 
Society of that city. Mr. Fleming was 
returning from the National Board-Fire 
Marshals’ committee meeting at New 
York. 

Bert B. Buckley, state fire marshal of 
Ohio under Governor Willis, it is said, 
will be made special counsel for the fire 


| marshal by the new attorney general of 


Ohio. Mr. Buckley is already a member 


| of the new attorney-general’s staff. 


Indiana Notes 


A loss of $40,000 was sustained Fri- 
day last in a fire at the United States 
Encaustic Tile Works, Indianapolis, 
that had its origin in the drying room 
and power plant. The loss was covered 
by insurance. 

Marsh & McLennan have just renewed 
through Hammond, Ind., local agents the 
large line of $2,812,000 on the plant of 
the Grasselli Chemical Company, located 


at East Chicago, Ind. The general 
form covers $631,300 on the various 
buildings; $1,561,900 on machinery and 


$618,800 on stock; average 
plus 10 percent war tax. 
The local agency of the Gill-Buennagel 


rate, $1.10, 


| Company at Indianapolis has been dis- 


solved. J. Buennagel has opened a new 


| agency at 613 State Life building with 
the Columbian of Indiana and the Com- 


monwealth. M. F. Gill stays at the old 
location, 257 West Washington street, 
with the Svea and Michigan Commer- 
cial. Mr. Buennagel’s daughter, who 
has been associated with him for sev- 


; eral years, will be in charge of his office. 








| of Milwaukee 


Wisconsin Notes 


Frank Leake, local agent at Clinton- 
ville, Wis., has purchased the agency of 
the late R. G. Gibson. 


Neenah, Wis., has supplanted its vol- 
unteer fire department with a paid de- 
partment, consisting of a chief and six 
men. Louis Rausch is chief. The head- 
quarters are in the city hall. 

_Fort Atkinson, Wis., is calling for 
bids until Feb. 1, at noon, for furnish- 
ing a two-ton chassis, combination two- 
tank chemical, hose, hook and ladder 
truck. H. S. Vickery is city clerk. 

Soliciting insurance ‘without a license 
cost Abel May, 583 Sixth street, Milwau- 
kee, $50 and costs on Jan. 8. he insur- 
ance department brought May up for the 
seomne offense, the first having been in 

The Hardware Dealers’ Mutual of Ste- 
pens Point, Wis., shows assets $502,203, 
reinsurance reserve $246,268, surplus 
$233,529. Its surplus increased $65,059, 
and its assets $145.483. Its premium in- 
come was $516,398, losses $361,709. 

W. R. Townley of Chicago, chairman 
of the fire patrol committee of the West- 
ern Union, was in Milwaukee the other 
day inspecting the two patrol houses. 
It was decided to continue them for an- 
other year and the necessary financial 
appropriation was made. 

Madison, Wis., is building a new pump- 
ing station at Hancock and Gorham 
streets, to be completed by July 1, and 
costing about $380,000. A new 8,000,000- 
gallon pump costing $32,750 will be in- 
stalled to supplement four pumps in the 
old station. These include two 2,000,- 
000-gallon pumps; one of 3,000,000 and 
another of 1,500,000 gallons capacity. 

Herman R. Pautz, a pioneer among 
local agents in Wisconsin, and for twen- 
ty years representing the Concordia Fire 
in Door, Kewaunee and 


| Brown counties, died at his home in Ke- 


waunee, Wis., on Jan. 6. He was buried 
Jan. 8, the eightieth anniversary of his 
birth in 1839. Mr. Pautz and his wife 


| celebrated their fiftieth wedding anni- 





| versary or golden jubilee on Oct. 4, 1915. 


Altoona, Wis., expects to place in serv- 
ice its new municipal water works sys- 
tem by June 1. The work is being hin- 
dered by cold weather, but will be re- 
sumed with full force about April 1. 
Provision has been made for a 60,000- 
gallon concrete reservoir, located on a 
hill at an elevation of 165 above the gen- 
eral area of the city. Electric pumping 
equipment will be used to draw the 
water from artesian wells. 
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NEW COMPANY IS LICENSED 

Des Moines Concern Capitalized at 
$1,000,0c00—H. R. Howell Is 
President—Agency Named 





DES MOINES, Jan. 14.—Insurance 
Commissioner J. F. Taake Saturday is- 
sued a license authorizing the new 
Hawkeye Securities Fire Insurance 
company of Des Moines to do business. 
The new company is occupying offices 
in Masonic Temple and has named the 
Willcox-Howell-Mulock agency to han- 
dle its Des Moines business. H. R. 
Howell is president; W. S. Hazard, 
Jr., vice president; R. S. Howell, vice 
president and secretary; H. Har- 
grove, vice president; C. M. Garver, 
treasurer; H. K. Miller, assistant secre- 
tary. The company has an authorized 
and subscribed capital of $1,000,000. 





PLAN FOR STATE REGULATION 





Bill Is Prepared Which Proposes That 
All Companies Belong to 
Rating Bureau 





INDIANAPOLIS, IND., Jan. 14.— 
The supervision and regulation of fire 
insurance rates by the state is con- 
templated in a bill prepared for presen- 
tation to the Indiana Legislature by 
Miles Schaeffer, actuary in the Indiana 
insurance department, Leo M. Rappa- 
port representing the stock insurance 
companies, J. W. Williams representing 
the Merchants and Manufacturers In- 
surance Bureau at Indianapolis and 
Herman Ekern, Chicago, representing 
the mutuals. Township mutuals would 
not come under the bill. The regula- 
tion would not affect present rates, 


but will operate on future changes. It 
is proposed that all companies shall 
belong to a rating bureau sustained by 
them either singly or jointly. The 
bureau is to be open to inspection and 
examination of the insurance depart- 
ment. 


CLEARY SUBMITS OBJECTIONS 





Takes Exception to Several Items in 
New Wisconsin Farm Schedile— 
Tenant Farmer Questions 





MADISON, WIS., Jan. 15.—M. J. 
Cleary, insurance commissioner of 
Wisconsin has objected to the proposed 
revision of the farm schedule filed in 
his office and effective Nov. 1, of last 
year. Mr. Cleary says that the new 








proposal which strikes out ‘The per- 
sonal property of the tenant,’ and 
“live stock in all classes,” will in effect 
simply compel the tenant to pay 10, 20, 
or 30 cents per hundred more for his 
insurance, and that the elimination of 
these clauses is inequitable to the 
tenant who is least able to bear the 
added burden. It is the ruling of the 
department that there is a discrimina- 
tion in the rule as previously filed and 
such discrimination will be removed by 
applying the regular farm rates to all 
personal property, whether owned by 
the owner or the tenant, and the ruie 
will be modified and applied from and 
after Feb. 1. 


Wisconsin Farm Risks Good 


Exception is also taken to the revised 
wording covering barns. Concerning 
this feature the department says, “The 
barns in this state are as compared with 
the barns in the neighboring states 
large. The large barn on the farm of 
the progressive farmer and dairyman in 





Wisconsin is usually of sufficient capacity 
to house his cattle and horses, as well 
as to take care of his hay and grain. 
An increasing number of barns have ce- 
ment floors, cement feeding places, and 
many of them are being lighted with 
electricity. The fire hazard of this type 
of barn is much better than the small 
barn with wooden floors, wooden stan- 
chions, wooden feed troughs and lighted 
by kerosene lamps and lanterns. 


Sees Greater Burden Imposed 


The revision of rules and rates pro- 
posed does not in my opinion grant any 
relief, but does in fact impose a burden 
upon the farmers of Wisconsin greater 
than was imposed under the previous 
ruling. All barns having a ground floor 
area between 3,600 and 4,000 square feet 
under the new filing are subjected to an 
increase of 40 cents, 80 cents, and $1.20 
for one, three and five years, respectively, 
while barns between 4,200 and 4,800 
square feet are relieved from a charge 
of 35 cents, 70 cents and $1.05, for one, 
three and five years respectively. The 
number of barns falling into the first 
class will greatly exceed those falling 
into second class. 


Must Take Bitter With Sweet 


In the opinion of this department the 
differential applied to barns for strictly 
farming purposes cannot be justified. Tf 
the farm class is to be covered under a 
flat rate, the companies must expect to 
take the least desirable as well as the 
most desirable items of the farm risks 
at the flat rate. If these items that are 
considered less desirable are to be se- 
gregated and subjected to an increased 
chargé then those items that are in the 
preferred class must also be segregated 
and given an increased rate. The rule 
of the department is that barns used for 
strictly barn purposes must be written at 
regular farm rates. The companies wil: 
be permitted to specifically rate farm 
barns or other farm buildings that are 
used for commercial or other purposes, 
not interested in farming and dairying 
“Such special rating, however, will have 
to be under a schedule applicable to 
the type of risks with which you are 
dealing. The ordinary livery barn or 
commercial shed is not in my opinion 
adapted to this type of property.” 

Mr. Cleary rules that the item relat- 








a 
ing to live stock coverage Which ge 
forth that the tenant farmer onder 
carry in excess of 50 percent of his to “* 
insurance on live stock cannot be u 

Mr. Cleary rules, recommendations and 
requirements are to be effective Feb, L 





Illinois Fire’s Figures 


The Illinois Fire of Peoria, f 

the old German of Peoria, has jamal 
its annual statement, it being one of 
the first exhibits out. Its assets are 
$335,986, reinsurance reserve $70,981 
capital $200,000, and net surplus $59,218 
The Illinois Fire has not been striving 
to increase its business since its office 
building was destroyed by fire n 1915 as 
its records were burned and its work 
was generally handicapped. Followin 
this came the death of Secreta 
Charles Cremer, who was the unden 
writer and manager, and then President 
Bernard Cremer died. The aim of the 
new management has been to increase 
the business in the four states in which 
it is operating. It is on a very substan. 
tial basis. M. S. Cremer, who was 
elected president to succeed his brother 
has been with the company for a num. 
ber of years. The Illinois Fire has 
trimmed out the underbrush and is now 
down to bedrock. 





Tax Companies to Pay Pensions 


INDIANAPOLIS, IND., Jan. 14— 
One of the bills to be introduced in 
the Indiana Legislature now in session 
will be to create a state fund to be 
sustained by an annual tax of 1 per cent 
of the premiums of insurance com- 
panies not incorporated in the state, to 
provide pensions for firemen. The bill 
will also provide for a two-platoon sys- 
tem in all cities of the state of the 
first-class, giving each a 12-hour shift, 
The bill will be introduced by Repre- 
sentative Abrams of Indianapolis, 





Improvement at Rock Island 


Local agents at Rock Island, IIL, feel 
that some action should now be taken by 
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the companies towards reducing the 10 
percent advance in rates which became 
effective Jan. 1. During the latter part 
of the year the firemen in Rock Island 
went on strike, and the city was for some 
time practically without protection. It 
jg pointed out that the conditions have 
now very materially improved. It was 
necessary for the city to close two fire 
houses, but local agents say that the one 
company and its equipment are stationed 
at one corner of the town where the 
government is doing a big construction 
job, erecting a number of houses. 

The argument is made that this com- 

ny can be used to respond to fire 
alarms in other sections of the city, and 
that the city has actually lost only one 
nouse and five firemen. Rock Island local 
agents believe that some readjustment 
ghould be made and consideration given 
to the fact that the fire department 
equipment has been modernized since the 
strike agitation first became apparent. 


Fire Department to Have New Men 


DES MOINES, Jan. 14—It will cost 
$75,000 more to run the Des Moines fire 
department in the fiscal year beginning 
April 1 than last, Supt. Ben Woolgar 
estimates, even though none of the im- 
provements recommended by the city fire 
protection committee are adopted. Plans 
re made to add sixty firemen at a cost 
of $1,320 per year for each. 


Burchi Buys Decatur Agency 


The Strohm & Stone agency at De- 
catur, Ill., has been sold to J. L. Burchi, 
which will add 23 companies to his office. 
J. E. Strohm, the head of the agency, will 
retire from business for the time being 
and Fred W. Stone has gone with the 
Staley Manufacturing Company. The in- 
cidents leading up to the sale of this 
agency have attracted wide attention 
throughout the state owing to the promi- 
nence of the two men connected with 
it. Mr. Strohm has long been one of the 
leading local agents of Decatur, and Mr. 
Stone was until three years ago one of 
the most prominent field men of the state. 

State Fire Marshal Gamber unearthed 
some irregularities in connection with 
its loss transactions but full restitution 
has been made to companies involved. 
The court, in his charge to the grand 
jury at Decatur this week, instructed 
that all accusations be probed to the 
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bottom. The agency had a premium in- 
come of over $100,000 and netted the 
partners about $20,000. Mr. Burchi is 
one of the leading agents of Decatur. 
This deal will put him right to the front. 


“Heinie” Zechlin Remembered 


Henry J. Zechlin, assistant secretary of 
the Niagara, was presented at Christmas 
time with a testimonial from his former 
field associates in Wisconsin, in the form 
of a handsomely edited book containing 
the signatures of the field men. Mr. 
Zechlin has expressed himself as deeply 
touched by this expression of friendli- 
ness, and is deeply appreciative of the 
good will. 


Frazier Gives Up Chairmanship 


E. G. Frazier, chairman of the Con- 
servation Association of Wisconsin, has 
sent his resignation to Secretary James 
F. Joseph of the Chicago advisory com- 
mittee, after two years of capable serv- 
ice. Mr. Frazier has been prominent in 
all work for the good of the cause for 
some years past, and felt it was to the 
interest of his company to be relieved 
of this appointment. 


Milwaukee Board Dinner 


MILWAUKEE, WIS., Jan. 13.—A good- 
fellowship dinner will be given by the 
Milwaukee Board Thursday evening. The 
arrangements are in charge of Henry 
Eckstein of the C. F. Hibbard Co. and 
Walter Greene of Greene Bros. & Han- 
sen. Clem E. Wheeler, manager of the 
Wisconsin Inspection Bureau, has been 
invited to address the guests on the sub- 
ject of the new rule book, which became 
effective on Jan. 1. 


Brown on the Committee 

LANSING, MICH., Jan. 14— George 
Brown of Detroit, manager of the Con- 
tinental Casualty and general insurance 
agent, has been appointed on the insur- 
ance committee in the House at the pres- 
ent session of the legislature. Another 
insurance man is William A. Haan of 
Grand Rapids. Patrick O’Brien of Iron 
River, a publisher, is a member of the 
committee, as is Charles O. Blinn of 
Caro, an oil jobber, and John W. Moore 
of Houghton, a physician. The com- 
plexion of the committee is regarded as 





very satisfactory. The legislature is re- 
garded as conservative and will not be 
given to favoring socialistic and theoreti- 
cal schemes that will involve the expen- 
diture of millions in money. It is not 
likely that any form of state insurance 
will find favor with the legislators. 


Rieke With National Body 


Karl Rieke of Kankakee, I1l., who was 
formerly connected with the Moissant- 
Brosseau Agency, and later was the or- 
ganizer for the Illinois Association of 
Insurance Agents, has gone with the Na- 
tional Association of Insurance Agents 
as field man and is now working in New 
York. 


Kankakee Agents Banquet 


The Kankakee (Ill.) Local Agents As- 
sociation will inaugurate its old time 
custom of having an annual banquet and 
the date has been set for Feb. 4. ‘The 
affair will be held at the country club, 
and the field men of the state will be 
invited. There will be a number of good 
speakers, those already announced being 
Manager Thomas E. Gallagher of the 
Aetna, and Manager John M. Thomas of 
the Fire Association. C. M. Cartwright 
of The National Underwriter will act as 
toastmaster. 


Fails to Secure License 


Abel May, real estate dealer, 583 Sixth 
street, Milwaukee,*‘ was fined $50 and 
costs in district court when adjudged 
guilty of violating the state law requir- 
ing fire insurance agents to take out a 
license. May was arrested on complaint 
of W. G. End, deputy state fire marshal. 
He was arrested on a similar charge 
several months ago, but sentence was 
suspended upon his promise to procure 
a license. 





Janesville Asks Better Rating 


JANESVILLE, WIS., Jan. 14.—The Ro- 
tary Club of Janesville, Wis., which re- 
cently put under way a campaign to 
secure a rerating on the merits of im- 
provements in the fire protection system 
promised by the common council, has re- 
ceived the following communication from 
Clem E. Wheeler, manager of the Wis- 
consin Inspection and Rating Bureau: 

“In replying further to your commu- 





nication of Dec. 26, relative to possible 
improvements in the fire protection of 
your city necessary to better your classi- 
fication, beg to inquire whether you be- 
lieve that your city authorities are in 
earnest on the question of improvements. 

“It is a physical impossibility to make 
all the necessary tests to prove the worth 
of your present system at this time, the 
winter weather preventing water flow 
tests, which are absolutely necessary. 
However, you may rest assured that we 
will be only too glad to give you every 
assistance possible, and if the matter of 
protection is up in a very serious way 
we shall be glad to have our engineer, 
Mr. Morrisey, visit you at the earliest 
possible date.” 

Janesville is now in the 3% class. 


Loss at Detroit 


DETROIT, MICH., Jan. 15—A severe 
fire, Jan. 7, in the plant of the F. F. 
Ingram Company, manufacturers of phar- 
maceutical preparations and perfumes, 
Lafayette boulevard and Tenth street, 
pretty well wiped out the stock and 
machinery and almost completely wreck- 
ing the factory end of the establishment. 
The fire started in the printing plant in 
the basement, and quickly spread to the 
floors above. The contents were insured 
in eight stock and nine mutual com- 
panies for $65,000 and building risks were 
earried by five stock and two mutuals 
to the extent of $125,000. 


Merger at Kankakee, IIl. 


The Moisant-Brosseau agency at Kan- 
kakee, Ill., has taken over the Kanka- 
kee Insurance Agency of which A. G. 
Freitag is manager. The latter agency 
represents bureau companies, and was 
established in 1909, 


Farm Mutuals Meet 


The annual meeting of the Indiana 
State Association of Farm Mutuals was 
held in Indianapolis last week. Among 
the speakers on the program was State 
Fire Marshal H. H. Friedley, who dis- 
cussed the practical side of fire protec- 
tion on the farm, as well as the bearing 
of fire waste upon public welfare gener- 
ally. He urged that the mutual com- 
panies, which come in close contact with 
the farmers, impress upon their members 
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Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


a 
Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 
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RELIABLE 


FireInsuranceCo. 
of Dayton, Ohio 
INCORPORATED 1865 


Cash Assets, - - - - = =  $1,091,990.00 


Net Surplus over capital and all liabilities, 687,535.00 


J. LINXWEILER, Jr.'Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 
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Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 
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Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 
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Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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the importance now as never before of 
preventing the loss of food supplies 
through fire. The association went on 
record in favor of a state insurance de- 
partment. 





Bad Fire at Indianapolis 


The’ plant of the United States Encaus- 
tic Tile Works at Indianapolis suffered 


a $50,000 fire loss last Friday. Insurance 
was carried as follows: 

Gt. Amer....$34,500 Atlas ....... $ 2,500 
Com’] Un.... 15,000 Nat’l Lib. 5,000 
ee eee 12,000 Mech. & Tr.. 5,000 
Nat'l, Ct..... 11,000 LL&L &G.. 5,000 
Citizens 9,000 Royal ...s<s 5,000 
Farmers, Pa. 65,000 St. Paul..... 4,000 
Fid.-Phen. .. 5,000 Cmnwith. - 9,000 
Frmns. Fd... 5,000 Colum. Ind.. 3,000 


The loss was about 40 percent of the 
insurance. The loss affected five items 
insured for the amounts indicated: Build- 
ing, $30,000; machinery, $10,000; stock, 
$15,000; boiler and engine room, $2,500, 
and machinery, $2,500. The loss on the 
last two was total, and from 70 to 80 
percent on the first three items. The fire 
department is credited with having done 
good work in preventing a still heavier 
loss. 





Field Men Meet at Quincy 


The semi-annual meeting of the IIli- 
nois State Board, Illinois Field Club, and 
the Illinois Fire Prevention Association, 
is being held in Quincy, IIl, this week. 


Will Honor Clem Wheeler 


MILWAUKEE, WIS., Jan. 15.—The 
Wisconsin Blue Goose will give a fare- 
well party and dinner in honor of Clem 
E. Wheeler, manager of the Wisconsin 
Inspection Bureau, Jan. 27 in Milwaukee. 
Mr. Wheeler is leaving Wisconsin to be- 
come one of the managers of the Missouri 
Bureau. He has done magnificent work 
in Wisconsin and is held in the highest 
regard by the men in the state. B. A. 
Lehnberg of the Schroeder agency is 
chairman of the committee that will have 
charge of this function. An invitation 
will be extended to all the field men 
and company officials regardless of 
whether they are members of the Blue 
Goose or not. 





Illinois Notes 


The agency of C. L. Maxwell of Cham- 
paign, Ill. who died recently of influ- 
enza, will be continued by his wife. 

Frank Ryan of the Ryan & O’Brien 
agency of Springfield, Ill, is dead_and 
the agency will be continued by E. L. 
O’Brien. 


Harry G. Casper of Chicago, state 
agent of the Great American in Illi- 
nois, has gone to San Antonio, Tex., 





Dayton Mutual Fire 


DAYTON 
Insurance Co., “Guo 


B. C. COLEMAN, Secy. 


Conservative anc Careful 
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owing to the death of his father-in-law, 
and will probably remain there for some 
time settling up the estate. 


Minnesota Notes 


The Palatine has appointed these 
agents: At Morris, Minn., Joseph J. 
eo and at Montevideo, Minn., B. J. 
yen. 


_ A dry pipe sprinkler system is being 
installed in the building, 369-373 Jack- 
son street, St. Paul, Minn., occupied by 
the Minnesota Chandelier Company. 
The equipment will be in operation 
about March 15. 


Sergt. Norman B. Spring, Lieut. Har- | 6 5 os = 
old A. Steele and Private Walter I. Cox | SPOmse to an affirmative vote by the 


| people, a bill is being prepared to em- 


have been discharged from the United 
States Army service and have now re- 
turned to their positions with the Gen- 
eral Inspection Company. 

Robert L. Carley, for -the past nine 
years with E. M. & H. F. Ware of St. 
Paul, Minn., has gone into partnership 
with H. Jenkins at 402 Pittsburgh 
building, St. Paul, to conduct a general 
real estate loan and insurance office. 


_The Winnebago county board of super- 
visors, in session at Oshkosh, Wis., by a 
vote of 30 to 5 rejected a resolution seek- 
ing to change the coverage on county 
buildings from stock companies to the 
state fire and tornado fund. 


E. E. English, formerly special agent 
of the Standard Accident in Michigan, 
has opened a local agency at Benton 
Harbor, Mich. He was a local agent in 
Benton Harbor before he went with the 
Standard. 


A special agent for the Svea and the 
Hudson will shortly be appointed in 
Michigan and Ohio. 


“We are pleased to say we find both 
your Daily Balance Sheet and Ledger 
very satisfactory. In fact they are the 
very thing we have needed in this office 
for some time.”—E. C. Means & Son 
Agency, Monmouth, Ill. Probably it’s 
what you need to put your books on 
a business basis. Full information on 
request. Write THE NATIONAL UNDER- 
WRITER. 











| STATES OF THE NORTHWEST _ 














HAVE COMPULSORY HAIL PLAN 





Scheme Will Be Pushed by Champions 
in the Present South Dakota 
Legislature 


PIERRE, S. DAK., Jan 14.—In re- 


bark the state into compulsory hail 
insurance on all growing crops. Gov- 
ernor Norbeck suggested that town- 
ships have the right to vote to be 
exempt from the compulsory feature 
of the hail insurance law, but the 
sponsors of the new bill object to it. 
The rate of insurance will be from 35 
to 40 cents an acre and the maximum 
liability loss will be limited to $10 an 
acre. Under the plan being considered, 
the state is to be divided into four 
zones, according to frequency of hail 
storms and their severity as shown by 
the experience of the last seven years. 
There are something like 20 com- 
panies writing hail insurance in this 
state. Last year, the premiums were 
$783,626 and the losses were $427,637. 
The state will endeavor to cut the 
expense of operating the fund, cham- 
pions by the compulsory measure, 
claiming that the expense ratio of 
private companies now runs about 40 
percent. 


Minnesota Senators Die 


Two prominent state senators of Min- 
nesota, who died from the effect of the 
influenza during the last ten days, were 
well known to insurance men in the state, 
they being Carl L. Wallace of Minneapo- 
lis and Henry E. Weiss of Le Sueur. 
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‘Your handling of our loss at Automba, has been entirely satis- 
factory to us, and we will be glad at any time to recommend 
your firm.”’—Superior Box Company, Superior, Wisconsin. 
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| FARGO AGENCY INCORPORATED 


| Rupert-Warner Office Purchases Ap. 
heier, Yoder & Risteigen Busj. 
ness—Two More Partners 





FARGO, N. D., Jan. 13—Important 
local agency changes have taken place 
in Fargo. The Rupert-Warner agency 
here, owned by A. O. Rupert and R, D, 
Warner, has been changed from 4 
partnership to a corporation. Mr, Ry. 
pert is president; Mr. Warner vice. 
president; W. F. Warner, secretary, 
and C. H. Warner, treasurer. The new 
corporation takes over the business 
and also brings in two brothers of R 
D. Warner, who have been connected 
with the agency the last four years as 
brokers. This agency has purchased 
the Anheier, Yoder & Risteigen Agency 
which was established 20 years ago and 
is one of the leading offices of the 
state. This agency was conducted by 
C. H. Anheier and W. A. Yoder. Mr, 
Anheier is a national bank examiner in 
North Dakota and will continue in that 
position. Mr. Yoder has not announced 
his plan. The Rupert-Warner Agency 
is doubling its floor space and is sys- 
tematizing its office according to the 
most efficient methods. The follow. 
ing is a list of companies represented: 

American of Newark, Boston of Bos- 
ton, Camden of Camden, Columbia Un- 
derwriters, Continental, Employers’ Lia- 
bility, Fidelity & Casualty, Firemen’s 
of Newark, Fireman’s Fund, Hartford 
Steam Boiler, Liverpool & London & 
Globe, New York Plate Glass, North 
British & Mercantile, Northern Assur- 
ance, Northwestern Fire & Marine, Old 
Colony, Phoenix of Hartford, Providence 
Washington, Rhode Island, Western As- 
surance, United States Lloyds. A num- 
ber of state agents and adjusters will 
office with the Rupert-Warner Agency 
in the A, O. U. W. building in Fargo, 
as follows: Walter Alair, Northern As- 
surance; Charles Hoyt, Columbia Un- 
derwriters; Henry J. Vold, Firemen’s of 
Newark; George M. Graham and George 
Von Sien, Liverpool & London & Globe; 
John T. Woodroffe, Northwestern Fire 
& Marine; Clifford C. Mounce, Phoenix 
of Hartford; C. F. Peterson, claim ex- 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 
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Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $7,807,184.00 
Total Assets 412,915.16 


An Agency Company 








A monthly digest of 


COURT 
DECISIONS 


in insurance cases is published in Rough 
Netes. No insurance office can maintain 
its reputation for service unless the men 
connected with it follow the latest legal rulings. 


ROUGH NOTES*\%s 


INDIANAPOLIS, IND. 

















Illinois Fire Insurance Company 
OF PEORIA, ILL. 


STATEMENT DECEMBER 31, 1918 


ASSETS 
Bank Stocks and Mortgages . $219,800.00 
Bonds and Notes . . ° 9,335.27 


Cash in Banks, Office and in 
Hands of Agents . - + 106,323.15 
Accrued Interest . . . + + 527.76 


$335,986.18 
LIABILITIES 
Losses in process of adjustment, $ 4,787.07 
Re-Insurance Reserves .. -; 70,981.40 
Reserve for Taxes . .. +> 000.00 
$76,768.47 
Capital .. $200,000.00 
Surplus .. . 59,217.71 259,217.71 
$336,985.18 
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ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


3235-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 














AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 











THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 


Organized 1876 
Total amount at risk, $5,400,588 
Total cash assets, $111,768.47 
Writing a genera! classification 


Net cash surplus, $72,167.32 
Contingent assets $205,391 ,13 
Auto fire floater department 


Annual dividends to policyholders 


S. N. FORD, President 


Mansfield, Ohio 


G. W. DeYARMON, Secretary 


MID-WES 


THE AUTO OWNER WANTS Sinaterone' reason we write it the way we de 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. ry | 


J. B. HENDERSON, Secretary 











TOTAL ASSETS - - 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 
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“Fire Insurance as 


Both Companies under same 


The Merchants Fire Insurance Co. of Indiana 
(A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 





You Would Write It’’ 


management in the same office. ‘i 
Cl 
Ralph B. Clar! & Me. 








Home Office: Suite 804 Merchants Bank 
Indianapolis 
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— 
aminer in North Dakota for the Fidelity 
& Casualty. . 


Report on Wells, Minn. 


At Wells, Minn., following the report 
that the water tank had collapsed, the 
General Inspection Company made an in- 
yestigation and finds that though the 
tank is out of commission very good 
fre protection is “available by direct 
pressure, a@ new pump having been in- 
stalled about a year ago. It does not 
appear that any action regarding rates 
js necessary, nor should there be any 
particular anxiety on the part of the 
companies doing business there. 


New Minneapolis Agency 

MINNEAPOLIS, MINN., Jan. 15—A 
new agency has been organized in Min- 
neapolis, the Pettit-Hauge-Persinger 
Company, with offices at 532-6 Builders 
Exchange. The purchase of the agency 
of the Bankers Trust & Savings Bank 
is effected, which enabled them to 
qualify for membership in the local 
poard. They will do a general fire, auto 
and liability business. Messrs. Pettit & 
Hauge formerly conducted a clothing 
store in this city. 


Minnesota Blue Goose Meeting 

A few evenings ago the Minnesota 
Blue Goose held an informal dancing 
party in the Blue Goose Hall. About 60 
couples were present. A delicious plate 
lunch was served in the basement dining 
room. Charles J. Lund, custodian of the 
goslings and the genial assistant man- 
ager of the General Inspection Com- 
pany, had charge of the refreshments. 





Will Depend on Assessments 


The Carlton County Farmers Mutual 
Fire Insurance Company of Carlton, 
Minn., sustained losses in the forest fire 
conflagrations amounting to $125,751. At 
the time of the fire the company had 
about $800,000 of insurance in force. In 
order to meet its obligations, the com- 
pany will have to collect a 16 percent 
assessment on all policies in force Oct. 12. 
However, an assessment of only 1% per- 
cent will be collected, and the companies 
will rely upon the balance being met 
by the relief committee of farm mutual 
insurance companies of Minnesota. 
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DOES AWAY WITH A WARDEN 





Kansas City Begins New Fire Preven- 
tion System in Hands 
of Chief 





Kansas City has inaugurated a new 
system of fire prevention which does 
away with the office of fire warden and 
centers everything in the hands of Fire 
Chief Henderson. The office of war- 
den was created some years ago, more 
to give place to a worthy man and 
it was expected that when he died the 
office would die also. Three weeks ago 
the council passed an ordinance abol- 
ishing it and J. E. Marvin, who has 
been holding the position recently, was 
transferred to the office of inspector 
of buildings. He has been on the force 
twenty-five years and is, in addition to 
his knowledge of fire matters, an archi- 
tect, which especially fits him for his 
new work, 


New Apparatus Waits on Court 


The purchase of new fire apparatus is 
still in abeyance and will remain so until 
the supreme court decides upon the legal- 
ity of the recent bond vote. If it is 
affirmed the city, at the suggestion of 
Chief Henderson, and approved by the 
fire and water board, will at once pur- 
chase twelve new pumpers and three 
aerial 85-foot trucks of six cylinder 
power. As it now is, Kansas City, with 
400,000 population, has not a single aerial 
truck that is serviceable. The only one 
in the department is a 75-foot truck, 
which was put out of commission eight 
years ago. 

Another movement which is being 
pushed by the local underwriters is the 
creation of the office of state fire war- 
den, who would have authority to in- 
vestigate all incendiary fires. It will be 
decided by the legislature now in session. 





MUST HAVE STANDARD CODE 





Kansas Business Handled at Loss— 
Better Grade Buildings Pay 
More Than Share 





Kansas should have a standard build- 
ing code to stop the fire waste in the 
state. This must be accomplished be- 
fore there can be any material reduc- 
tion in fire insurance rates. These are 
the views of Carey J. Wilson, Kansas 
insurance commissioner, in his final re- 
port to the legislature at the conclu- 
sion of his term as commissioner. 

Mr. Wilson, in a review of the fire 
insurance conditions in Kansas during 
the time he was in the office, found 
that the fire companies were actually 
handling the Kansas business at a loss. 
The average loss ratio for the nine 
years has been sixty percent and the 
average expense ratio for the same 
period has been 41% percent. This is 
for all the companies operating in 
Kansas during the entire period and 
the figures are taken from the annual 
reports of the companies. Most of the 
report is devoted to a discussion of the 
fire rating problems which have been 
under investigation by the department 
ever since the Kansas rating law was 
enacted in 1909. In a summary of the 
findings of the department Mr. Wilson 
said: 

“The investigations made by the in- 
surance department clearly indicate 
that practically every class of buildings 
of the better grade have been paying 
more than their share of the total losses 
incurred in this state. 

‘It has been found that many risks 
which were rated too low are to be 
increased under the new schedule and 
the readjustments and all of that class of 





risks of poor construction or in poor con- 
dition as to upkeep will have increases 
ranging all the way from a small amount 
to a very marked increase. The contents 
rate on such risks will vary accordingly.” 


RECOMMENDS NEW APPARATUS 





Des Moines Chamber of Commerce 
Takes Steps to Better Fire 
Fighting Equipment 





DES MOINES, IA., Jan. 14—The 
fire prevention committee of the Cham- 
ber of Commerce has filed its written 
report recommending: 

1. A city ordinance placing three fire 
inspectors directly under the control and 
supervision of the fire chief. 

2.- Strengthened water mains and in- 
crease of 30,000 gallons in water supply. 

3. Thirty-one more firemen. 

4. Complete motorization of fire de- 
partment and six new pumpers to in- 
crease pressure. 

5. Two more electrical inspectors. 

6. A building inspector. 

7. A new central fire station in the 
vicinity of Tenth and Mulberry. 

The city council has turned the report 
over to Chief Burnett, with instructions 
to make a survey and report “at the 
very earliest opportunity.” 





INSURANCE MAY SAVE $500,000 





Case Won by Waterloo Company 
Calling for Return of Tax Money 
Is Appealed 





DES MOINES, IA., Jan. 14—The 
victory of the Iowa Manufacturers In- 
surance Company of Waterloo by 
which the board of supervisors is or- 
dered by the courts to refund $5,747 to 
the concern as taxes paid in between 
1913 and 1917 is not pleasing to Attor- 
ney General Havner. He announces 
an immediate appeal to the supreme 
court and promises a fight to a finish. 

The decision by which the insurance 











ERTY- 


E, 


~<et LIB 
soe MESS 


The Liberty Mutual 


4, R. JONES, Secretary and Manager 





HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
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THE BUCKEYE UNION INSURANCE CO. 


Ohio 


Ira E. Wagner, Sec. 














for good agents in Ohio. 


The fact that we are youthful means we have openings 


Address Home Office. 





(Ahdteneeemeneeinss 





F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 
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LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANGE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bidg., St. Paul, Minn. 





EAT AM, 
spy 





MANSFIELD,OHIO. 
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The Great American 


Special low rates to small town auto owners 


F. B. BLACK, Pres. 
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Mot tene Bese ates 


company wins out is of immense im- 
portance, for it holds as valid and con- 
stitutional the Iowa statute which per- 
mits the taxation of moneys and 
credits on a flat 5 mills basis as distin- 
guished from the ordinary property 
valuation levy. Mr. Havner attacked 
the statute as discriminatory. If the 
supreme court upholds the decision of 


Judge Boise in the Waterloo case, in- | 


surance companies and banks will save 
$500,000 per year in taxes, it is claimed. 


STATEMENT OF EXPERIENCE 


Companies in Kansas Must Give Defi- 
nite Information on Classes to Aid 
Antidiscrimination Law 


TOPEKA, KAN., Jan. 14—The Kan- 
sas insurance department has sent to 
all of the fire companies operating in 
this state a blank to be filled from the 
books of each company on its 1918 
business to show the underwriting ex- 
perience of the companies by classes. 
This is the first time that Kansas has 
demanded this experience and it is 
sought this year so that the adminis- 
tration of the Kansas rating and anti- 
discrimination law may be more equi- 
table to the insurance companies and 
the insurance buying public. 

For many years Kansas has asked 
for information only on the business 
transacted by the different companies 
without regard to any classifications 
except fire, hail, tornado and marine 
business. The ordinary blanks for the 
annual reports of the companies still 
provide for this information but a spe- 
cial blank is just now being sent to the 
different companies asking for the defi- 
nite information on classes. 


Three Items on All Property 
The blanks call for three items in 
both protected and unprotected towns 


and farm property. It asks for the 
business written, the premiums col- 





The blank asks 
for these three items on the following 
classes of property: 


Dwellings and their contents—Brick, 
fireproof, stone and hollow tile separate 
from frame, brick veneer and hollow ce- 
ment blocks. 

Mercantile buildings—Fireproof, brick, 
frame. 

Mercantile contents in different classes 
of buildings. 
| Churches, schools, other public build- 
| ings. 

Cereal and flour mills, cotton mills, 
cotton compresses and warehouses. 

Farm risks, including live stock writ- 
ten as farm property. 

Grain elevators and warehouses—Fire- 
proof and not fireproof. 

Lumber yards, mining properties. 


| lected and the losses. 
| 
| 
| 
| 


or fish. 
Railway risks, 
woodworkers. 
Miscellaneous manufacturing risks. 
Sprinklered risks, sprinklered leakage. 
Hail, tornado. 
Miscellaneous risks not 
above classes. 
Use and occupancy. 
Rent, leasehold, commission and profit. 
\ The blank requires a complete state- 


tobacco warehouses, 





{covered in 


ment for each company to be made under 


oath. 


WANTS FIRE MARSHAL LAW 





Governor of Missouri Blames Sur- 
charge on Incendiarism—Bill 
Was Defeated Before 


JEFFERSON CITY, MO., Jan. 15. 
—Gov. Frederick D. Gardner in his bi- 
ennial message to the Fiftieth General 
Assembly recommended the enactment 
of a state fire marshal law to keep 
down incendiary fire losses in Missouri. 

He pointed to the fact that thou- 
sands of dollars of losses occur each 
year in Missouri due to incendiarism, 
which raise the rate of insurance in 
Missouri. He asserted it would not 
have been necessary for the companies 
to have asked for the 10 percent sur- 
charge if incendiary losses had not 
been so costly. 

Two legisiatures—the forty-eighth 
and forty-ninth—considered the subject 


Oil risks, mineral or earth—vegetable 


of a fire marshal law, but the measure 
was defeated. 

Opponents claimed that it would re- 
sult in a sort of spy system and that 
every man who had a fire loss would be 
subjected to a humiliating investigation 
by the state fire marshal and by the in- 
surance companies before his loss was 
paid. 

The proponents of the fire marshal de- 
clared that the law would give Missouri 
a lower rate of insurance and that no 
honest man should feel any apprehension 
about the working of the law. 


Would Hold Des Moines Rates Down 


DES MOINES, Jan. 14—Plans for a 
comprehensive campaign for fire protec- 
tion and improved insurance conditions 
were outlined at the annual meeting of 
the stockholders and directors of the 
Des Moines Fire Underwriters associa- 
tion. Officers were chosen as follows: 

President, Chester Ford, Ford Insur- 


ance Agency; vice-president, C. Ray 
Brand, Witmer & Kauffman agency; 
second vice-president, Robert Evans, 


Evans Insurance agency; secretary, S. W. 
Dorsey, Dorsey Insurance agency; treas- 
urer, George W. Tones, Woodbury-Tones 
agency; directors, P. J. Clancy, E. E. 
Crawford, J. T. Christie, Elmer Gibson, 
M. A. Heuge, G. D. Lucas, John P. Mont- 
rose, G. W. Tones, P. K. Witmer, W. V. 
Willcox 

The organization will meet every two 
weeks this coming year. While the ob- 
jects are largely local, the association 
will enter actively into the campaign of 
the business men to so improve fire pre- 


ae 
cause of the recent increase allowed 
farm rates and the fact that the fa 
rates were undergoing a readjustment 
But the surcharge was permitted to 
into effect against the country Schoo] 
houses and the country churches, 
order to make the insurance rates on the 
country business uniform the department 
asked for the withdrawal of the gy, 
cnarge on churches and schools in the 
rural districts. 


Refused to Recommend Bureay 


TOPEKA, KAN., Jan. 14—Carey J, Wil. 
son, Kansas insurance commissioner until 
Jan. 12, refused to endorse the state Tat. 
ing bureau in his recommendations to the 
legislature. C. E. Carroll, special attor. 
ney in rate matters for the department, 
and a state senator, planned a state rat. 
ing bureau and will present the Measure 
in the senate. He urged that the depart. 
ment ask the legislature to enact the 
measure into a law, but Mr. Wilson gaig 
he did not believe it was proper legisgjg. 
tion and refused to include it in his re. 
port. 


Golf Club House Burns 


ST. LOUIS, MO., Jan. 14—The loss on 
the Algonquin Golf Club’s house at 
Berry and Jackson Road, adjoining Web. 
ster, is total. The insurance is: 


Fid. Phen....$3,750 Home ......, 2,000 
Mercantile ... 1,500 Natl. Fr..... 1,509 
Dubuque -- 1,500 Phenix, Fr... 2.509 
Buffalo ...... 2,000 Rhode Island 1,009 
Franklin .... 1,500 Aetna ....... 4,500 
Michigan .... 1,250 Detroit ...... 1,259 


Hartford .... 1,500 Old Colony... 1,509 





vention affairs as to advance Des Moines 
into class two and prevent the city from 
having her insurance rates raised. Val- 
iant work along this line has been done 
in the past. 


Monroe Given a Farewell 


ST. LOUIS, MO., Jan. 15.—D. E. Mon. 
roe, vice-president of the American Cen- 
tral, who has just resigned to become 
general agent of the Union of Canton at 
Chicago, was given a dinner Monday 
night by 60 fire insurance men of §t, 
Louis. 

Among the speakers were Chris Kehoe, 
F. C. Case, Edwin W. Bentley and John 
S. Leahy. 


Wooldridge Sells Agency 


SIOUX CITY, IA., Jan. 14.—An impor- 
tant agency sale at Sioux City, Ia., is the 


Withdraw Surcharge on Schools 


TOPEKA, KAN., Jan. 14—The fire in- 
surance companies writing farm business 
in Kansas have agreed to the withdrawal 
of the ten percent war surcharge on 
schools and churches in the country dis- 
tricts of the state. When the war sur- 
charge was permitted to become effective 
in Kansas the department refused to al- 
low it to be applied to the farm business 
in the state. This action was taken be- 








F. R. Ormsby, Pres. 


G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Joseph Winum, Treas. & Asst. Secy, 





Capital $300,000 


Surplus to Policyholders $330,600 





Farm Department. 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 











CASHMAN & EVANS, G 





65th ANNUAL STATEMENT 


Capital - = - - $ 500,000. 

Assets (to protect policy holders) - 5,574,008.60 
Net Surplus to policy holders - - 2,650,983.69 
Net Surplus to stockholders - - 1,900,983.69 


STUART MORGAN, State Agent, Michigan, East Lansing 
eneral Agents, Colorado, 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 

P, P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Olahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


Denver 











Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING-- TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 


JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Secretary 
FRANK P. FLYNN, Treasurer 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 35 years of successful business experience, and is now doing business in 
Towa, Illinois, Wisconsin, Ohio and Indiana. Itis.a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E. E. SOENKE, Sety. 
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2 66 Broadway, New York 


Ek. F. PERRY CoO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 


=! 


uoiwirers LOUIS H, PARKER, Mgr. atonosiie 


HOME OFFICE 
UNITED STATES 


UTE 





Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES Anp 
FLOATERS 


Chicago, Il. 
_ ee 











PROSPECT CARDS for the accident and 
insurance solicitors who work systemal- 


lealy and successfully. Send for samples 
description of cabinet and pocket case. 


OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Insurance Man” 
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transfer of the Sioux Fire agency, C. J. 
Wooldridge, manager, to the Sioux Bond 
& Mortgage Company, an _ institution 
nolding first rank 
financial concerns. The following com- 
panies represented by the Sioux Fire 
agency are transferred: Hartford, Na- 
tioal-Ben Franklin, Queen, Rhode Is- 
jand, United States Fire, Hartford Acci- 
dent & Indemnity. 


Declare Law Unconstitutional 


The Kansas law establishing the na- 
tional electrical code as the standard re- 
quirements for wiring in moving pic- 
ture houses in that state has been de- 
clared unconstitutional by the Kansas su- 
preme court. The court held that the 
legislature cannot delegate its powers to 
private concerns. It points out that the 
regulation of the National Board may be 
one thing today and another tomorrow, 
and to impose the code on moving pic- 
ture houses would be to give legal effect 
to the rulings of a private institution. 


Farmers Hail Annual Meeting 


The annual meeting of the Farmers 
Mutual Hail Insurance Association of Des 
Moines, Iowa, was held last week, 150 
visiting farmers, agents and members of 
the association attending. W. A. Rut- 
ledge, secretary of the association, pre- 


. sided at the annual dinner as toastmas- 


ter, and talks were given by Senator 
Wilson of South Dakota, C. E. Stallcop, 
BE. H. Simpson of Bedford, Iowa; John L. 
Bleakley, former auditor of state, and 
others. 


Iowa Notes 


Roger Swire, veteran state agent for 
Iowa for the Great American, is re- 
ported as improving nicely from an 
operation for gall stones at the Mayo 
Brothers hospital at Rochester, Minn. 
The Des Moines school board has de- 
cided at last to take out sufficient insur- 
ance to protect its non-fireproof build- 
ings. The amounts will be apportioned 
among the various agencies, a commit- 
tee of local fire agents to do the appor- 
tionment. 

Fifty dollars worth of_sterling silver 
has been presented to rank Phillips, 
special agent of the Hawkeye & Des 
Moines, by the Iowa Pond of the Blue 
Goose. Phillips was married in Des 
Moines at Christmas time, but has re- 


among Sioux City | 


{turned to his duties at Camp Pike for 
|an indefinite period. 
| Officers of the lowa Pond of the Blue 

Goose have fixed Valentine night, Feb. 
14, as the date for their next dinner 
dance. The Chamber of Commerce has 
been secured and W. M. Palmer of the 
New York Underwriters has been placed 
in charge of the music. 

The members of the Willcox-Howell- 
Hopkins-Mulock agency at Des Moines 
have purchased a two-story building and 
taken a sixty-year lease on the ground 
at the southeast corner of Tenth and 
Locust streets, Des Moines, but have dis- 
closed no plans as yet for the future of 
the property. The building is at present 
occupied by two automobile concerns 
and the Laemmle Film service. The 
property is 66 by 132. 





Missouri Notes 


Long & Stowell of Kansas City have 
been appointed agents for the New York 
National Fire Insurance Company, writ- 
ing the usual fire policies. 

Edgar J. Stern of the insurance firm 
of Stern & Co., has returned to Kansas 
City from the training camp at Camp 
Pike, Ark., with the rank of sergeant 
major. 

George DeRue Meikeljohn Jones of the 
Lyle Stephenson insurance office, who 
has been in training at Camp Taylor 
fouth months, has returned and resumed 
his former duties in Kansas City. He 
gained the rank of second lieutenant. 


That insurance companies donate 
heavily to the revenues of the state is 
attested by the report of State Insur- 
ance Superintendent Harty, which show 
that the tax on premiums collected by 
the state and other revenues obtained 
from insurance companies for 1918 
amounted to $941,384. For the past bien- 
nial period the yield in revenue from 
that source amounted to $1,968,567. 





Miss Ethel Graham has purchased the 
interest of Fred Mollring in the insur- 
ance and real estate agency of Snoddy 
& Mollring at Lincoln, Neb., and the 
firm will hereafter be known as Snoddy 
& Graham. 


If personal friendship does not con- 
trol business, service must. That is 
why THE NATIONAL UNDERWRITER wants 
you to know about the Dean Schedule 
Correspondence Course. Get the book- 
let, “Business-Getting Knowledge.” 




















BST. 1880 


“A Staunch and Reliable American Company’, 


CASH CAPITAL, °$400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 


a D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
: F. A. SCHULTE 
Treasurer 
« H. E. EVERETT 
Ps Secretary 
* E.P. WEBB 


ony - Asst. Secretary 
ice: © 


Losses Paid, over $8,867,589.02 
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WILL CALL ON LOCAL AGENTS 


New Fire Prevention Association in 
Virginia, Sponsored by State Coun- 
cil of Defense, Organizing 





Plans have been practically com- 
pleted for the formation of a fire pre- 
vention section of the Virginia state 
council of defense and it is expected 
that it will become an assured fact 
shortly. A final conference with that 
end in view is scheduled to be held Sat- 
urday of this week between Secretary 
Keiley of the state council and an ad- 
visory committee of six Virginia spe- 
cials who have been assisting in the 
work of organization. 


Committee Is Named 


These specials are: J. M. Waller, Fire- 
mans Fund; W. P. Hill, Virginia Fire & 
Marine; G. B. Jennings, Royal; S. E. 
Bickford, Norwich Union; R. E. Michaels, 
Glens Falls; Frank J. McCarthy, Home 
of New York. It is planned to have 
working committees in practically every 
community of any consequence and 
wherever feasible to have local agents 
serve on these committees. Such com- 
mittees will be expected to do inspection 
work and to see to it that fire hazards of 
every kind are eliminated. 

Members of the advisory committee 
freely voiced their opinion that it is 
high time for the locals to do their share 
of inspections and protect the companies, 
as well as their respective communities, 
against fire losses. Up to this time, it 
was pointed out, the specials have been 
shouldering virtually all this responsi- 
bility. It is stated that the formation of 
the adjunct to the state council will in 
no wise interfere with the operations of 
the Virginia committee of the National 
Council of Defense, which was organized 
as a war measure a year or SO ago. 


TOBACCO IS STRONG LINE 


Is Best Bet For Country Agents— 
Grain Insurance Will Increase 
This Year 


Tobacco insurance is running heavily 
at the present time as the markets are 
very active and the highest prices ever 
known in the state are being paid for 
all grades of weed. Tobacco insurance 
is probably the strongest line in the 
state at the present time, especially 
with the country agents at Lexington, 
Henderson, Owenton, Maysville, 
Owensboro, Paducah and many of the 
other large markets. 

A larger volume of grain insurance 
will be handled in Louisville now that 
the Kentucky Public Elevator Company 
is back in operation, having started this 
week after being out for two years as 
a result of the million dollar fire loss in 
February, 1917. The new plant is of 
concrete and steel construction through- 
out. Louisville was severely handicapped 
for grain handling space during the pe- 
riod that the big plant was out of com- 
mission, as it handled grain for a num- 
ber of big houses, which were forced to 
handle through other terminals as a re- 
sult. 

Recent reports relative to whisky now 
in‘ bond would show that approximately 
one-half of the whisky in bond sixteen 
months ago when  »prohibition was 
clamped on has been tax paid. Prospects 
of an increased tax rate has resulted in 
heavy withdrawals, resulting in a steady 
diminishing volume of insurable whisky 
in bond and resulting in much smaller 
premiums from this source for a number 
of the large companies. 


Board Re-elects Officers 


LOUISVILLE, KY., Jan. 15—At 
the annual meeting of the Louisville 
Board of Fire Underwriters held last 











ASSETS - - 


Wisconsin, Iowa, 
Rhode 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


SURPLUS TO POLICYHOLDERS - - - 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 


A Reliable, Progressive Agency Company 


= =< ~~ 


$1,643,174.45 
1,235,360.65 





LICENSED IN .~ 


Minnesota, New York, Massachusetts, 
land, Louisiana, California, 
ennessee Kansas 


Representatives solicited 











Capital . 


Buckeye National Fire 


Insurance Co. 
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Writing Busi Through Ohio Agents 
CONOMIC MANAGEME! 


Conservative Underwritin 
NI “MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 


ONY MATRE BENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICKARD 
H.M, BARFIELD H.S,BASSETT CHARLES H.HARRADEN |] aNTHOWE oes — — 








THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


HENRY J. WOESSNER Man. Underwriter 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
PRANEIS J. MATRE 


INSURANCE EXCHANGE 
CHICAGOg 








The Globe Fire Insurance Co. 
The Western Insurance Co. 


Combined Assets - - 3,042,656 
HENRY WACHTER, Manager - 
E. W, CLINTON 


te Agent 
4328 LaFayette Ave. 


N Cincinnati, Ohi and W 





KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


All of Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus - - - $ 733, 
Combined Surplus to Policyholders 1,633,076 


Reliable Agents Wanted in 
ennsylvania, Ohio, Illinois 
isconsin.) 


The United American Insurance Co. 
The Union Insurance Co. 


33,076 


218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison - - Wisconsin 
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Merchants National 
Pive Jusurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 
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Wednesday in the Louisville Board 
rooms, the officers were re-elected as 
follows: President, H. V. Davis, of H. 
V. Davis & Co.; Vice-president, George 
Burkley, of Burkley & Tierney; Sec- 
retary, Milton C. Miller. The report 
for the year showed considerable prog- 
ress. The board is undertaking to co- 
Operate more closely with the Louis- 
ville Board of Trade. Three members 
of the insurance board are candidates 
for election to the board of directors 
of the trade board. These men are 
H. V. Davis, C. D. Harris, and George 
Robinson, Jr. 


Dispute Over Whisky Value 


Arguments between the assured and 
the assurrers in the Green River whisky 
loss at Owensboro, Ky., have failed to 
reach any sort of definite conclusion. 
The owners of the distillery had threat- 
ened to file suit if settlement was not 
made on the basis of $2.50 a gallon in 
late December. However, no suit has 
been filed yet, but it is expected at most 
any time, in either the Kentcuky or New 
York courts, or probably both. The com- 
panies figure that $1.25 per gallon was 
a very fair valuation for this whisky and 
a fair market at the time of the blaze. 


Kentucky Notes 
BE. A. Parsons has succeeded the firm 
of E. A. Parsons & Co. at Leitchfield, 
Ky., S. W. Parsons having retired from 


the local agency. 

At Lancaster, Ky., Adolph and Arthur 
Joseph have retired from the local 
agency of J. A. Beasley & Co., which 
now becomes an individual organization 
operated by J. A. Beasley under his own 
name. 

J. Grover Galloway, who has been in 
the army for some months, has been 
released and has returned to the local 
agency business at Bowling Green, Ky., 
where he is with H. Clay Haynes in the 
the firm of Galloway & Haynes. 


Virginia Notes 

The fire losses in Lynchburg, Va., dur- 
ing 1918 aggregated $39,938, according 
to Fire Chief Sandiage’s report. This 
did not include the recent Trojan store 
fire which, it was estimated, would be 
adjusted at about $35,000. The sum of 
these losses is $24,000 less than the total 
in 1917. 

John G. Williams, policy clerk in the 
local agency of S. T. Pulliam & Co. at 
Richmond, Va., died of pneumonia Jan. 
12 at his home in that city, following an 
attack of influenza. He was previously 
associated with his father, the late John 
G. Williams, who represented the Vir- 
ginia Fire & Marine at Orange, Va., and 
he conducted the agency for a while at 
that place. 














SOUTHWESTERN FIELD 








Studies Petroleum Schedules 


AUSTIN, TEX., Jan. 14.—Albyn H. 
Haynes, chief clerk of the Texas State 
Fire Insurance Commission, has been 
spending several days in Oklahoma 
and in the oil fields of that state study- 
ing the petroleum oil schedules and 
their direct application. The Texas 
Commission long ago essayed a revi- 
sion of its petroleum schedules but has 
not progressed to a conclusion. The 
visit of Mr. Haynes is expected to re- 
sult in the early publication of new 
Texas ratings. 


Texas Notes 


The fire department of New Braunfels, 
Tex., has added to its equipment a fifty 
horsepower combination chemical and 
hose truck at a cost of $3,750. 

Two hose and pumping trucks, which 
are considered the best there is in fire 
fighting machinery and which cost $10,- 
000 each, are expected to be delivered 
and installed in the fire department of 
San Antonio by Jan. 31. 

Cc. M. Cureton, the newly elected at- 
torney general of Texas, has assigned 
two assistants to answer the questions 
propounded by the Texas department of 
insurance and banking and to give legal 
advice to that department when needed. 
Assistant C. W. Taylor ‘wiil handle all 
— pertaining to the insurance 
side. 

The fire department of Port Arthur, 
Tex., where immense elevators, oii tanks 
and docks are located, was badly crip- 
pled when its largest pumper was prac- 
tically destroyed by fire. The apparatus 
was of the latest pattern combination 
pumper, motor driven, and cost $12,500 
and with more than 1,500 feet of hose 
was almost a total loss. The chief's car, 
costing $3,500, was considerably damaged 
by the collision. 
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AGENTS COMMITTEE MEETS 


Executive Board of New York Asso- 
ciation Discusses Commissions and 
Brokers’ Licenses 





BUFFALO, N. Y., Jan. 15.—The 
executive committee of New York 
State Association of Insurance Agents 
met Monday with largest attendance 
of that body in the history of the state 
association, there being twenty-four 
members present. Only those who 
were ill or on military service were ab- 
sent. Automobile commissions weré 
discussed and a committee was ap- 
pointed for the purpose of holding the 
meeting with the Automobile Confer- 
ence on that subject. Another com- 
mittee was appointed to confer with 
Superintendent of Insurance Phillips on 
brokers’ license. Another subject dis- 
cussed in full was that of delinquent 
members, and was finally resolved to 
remit dues of all such except those of 
last year. The state association will 
then, in conjunction with national as- | 
sociation, endeavor to restore the | 
lapsed memberships to the roll. 

There was a dinner in the evening, at- 
tended by 175, including National Presi- 
dent Allen and National Secretary Miller. 
In a brief address, President Tiernon, of 
the New York state association, im- + 
pressed members with the necessity of 
building up a state association. National 
President Allen, with his usual forceful 
way, discussed the work the National 
Association had been doing and endeav- 
cred to drive home to the consciousness 
of all present the perilous situation now 
confronting every agent as a result of 
socialistic trend of the time. Agents were 
present from Albany, Batavia, Olean, 
Syracuse and Rochester, and at one point 
in President Allen’s speech, where he 
urged members to get out and increase 
the membership, the room rang with 
enthusiastic cheers and, as was observed 
later, there was a determination present 
not to cease efforts until the membership 
of the New York association should go 
over a thousand. 

An important meeting of general 
agents of the Equitable Life being held 
Monday and Tuesday at the company’s 
home office, at which the new accident 
and health plans of the company are 
being discussed and plans made for 
proper development of new business. 








New England Exchange Meets 


BOSTON, Jan. 14—The annual meeting 
of the New England Insurance Exchange 
was held today. It being the off year 
there was no election of president or sec- 
ond vice-president and but two members 
of the executive committee. President 
Frank H. Battilana, Vice-President W. H. 
Winkley, and L. B. Howard, Sumner 
Rhoades and L. W. Thompson, members 
of the executive committee, held over an- 
other year. W. P. Carr was elected first 
vice-president, H. F. Blood, chairman of 
the executive committee and E. T. Camp- 
bell, Jr. and John Loveitt, mem- 
bers of the executive committee. Ralph 
Sweetland holds over as assistant secre- 
tary, as does Secretary C. M. Goddard. 

The report of the stamping office 
showed the addition of considerable new 
territory in Massachusetts, with gradual 
extension throughout the field going on. 
During 1918 the office stamped 588,649 
daily reports, 208,140 endorsements, 34,- 
204 canceled policies, a total of 830,993 
items. 


Hurry Boston’s High Pressure 


BOSTON, Jan. 13—With a view to hur- 
rying along the work on Boston’s long 
delayed high pressure water service, a 
conference of interested parties was held 
today at the office of Mayor A. J. Peters. 
President James H. Carney of the Boston 
Board, representatives of the Chamber of 
Commerce, Finance Commission, and of 
labor, with Chief Engineer Booth of the 
National Board, took part in the confer- 
ence. It is expected as a result that work 
will be expedited on the pumping station 
for the service and that it may be com- 
pleted within a few months. It is eleven> 
years since the high pressure service was 
proposed and for seven years the com- 
pletion of the plant has been delayed 
through controversy over a suitable site. 





PROTEST BY BOSTON AGENTS 


Object to Reduction in Commissions— 
Significant Bill Introduced in 
Massachusetts Legislature 


BOSTON, MASS., Jan. 14.—The ex- 
tent to which Bosten interests will go 
to prevent making the Boston Board a 
company board was shown today by 
the introduction of a bill on the subject 
in the Massachusetts legislature. The 
bill would make unlawful the organiza- 
tion or existence of any insurance rate 
making body for Massachusetts which 
included in its membership nonres- 
idents of the state. At the largest meet- 
ing of the Boston Board ever held, 
Monday resolutions were passed pro- 
testing reducing commissions in Boston 
and asking the Eastern Union to de- 
lay the movement to take over the 
board as a company organization until 
the matter can be presented. 


ARE MANY RECOMMENDATIONS 


Fire Insurance Gets Big Share of 
Changes Asked by Massachusetts 
Commissioner 


BOSTON, MASS., Jan. 14—The 
majority of the 27 recommendations 
made to the 1919 Massachusetts legis- 
lature by Insurance Commissioner 
Frank H. Hardison have to do with 
the fire insurance business, principal 
among which is the standard statute 
covering reinsurance and retrocession 
dealings adopted by the Insurance 
Commissioners’ Convention recently. 

One measure would provide for ref- 
erees to determine the actual cash or 
sound value of property insured when 
there is disagreement. 

The commissioner would have a law 
passed making an insurance company 
liable for the acts or knowledge of its 
agents whom it “clothes with exten- 
sive contractual powers and then re- 
stricts its liability by a provision in its 
policies.” The commissioner feels that 
there is a “disposition on the part of 
certain companies to repudiate their 
liability for the acts or knowledge of 
their agents” and would make the com- 
panies bound by acts of their agents. 


Must Have License 


A law is asked for that no insurance 
company or its officers or agents and no 
duly licensed insurance broker shall pay 
or allow to be paid compensation to any 
person for placing, negotiating or renew- 
ing insurance or attempting to do so, 
who is not at the time a duly licensed 
agent or broker, and making the penalty 
for the same not less than $20 nor more 
than $200. 

Four bills are submitted making uni- 
form provision for penalties for viola- 
tions of the law by brokers and agents 
and giving the commissioner power to 
revoke such licenses, in the case of do- 
mestic companies as well as foreign. 

One bill would prohibit insurance ad- 
vertising by unlicensed brokers and ad- 
justers and another would require li- 
ecenses from collectors acting as renewal 
agents. 

The present Massachusetts law does 
not protect the insured in paying a pre- 
mium to an agent unless the broker or 
agent pays the same over to the company 
and correction in the law is requested. 


Would Make Forgery Insurable 


The number and character of com- 
plaints filed by citizens and companies 
against insurance brokers have convinced 
the department, says the commissioner, 
that the protection of the public and the 
companies and agents and brokers who 
deal with delinquents makes it expedi- 
ent that brokers be required to furnish 
security for the proper conduct of their 
business. If a bond is required the com- 
missioner believes it will eliminate some 
brokers of the undesirable type and fur- 
nish a recourse for making good their 





== 
delinquencies in many affairs conn 
with the brokerage business. 

The present Massachusetts law author. 
izes insurance against burglary, theft 
and housebreaking, and several com. 
panies desire to write forgery insurance 
which is an insurable hazard under the 
laws of other states, but not in this com. 
monwealth, and the commissioner woyg 
have the law amended accordingly, 


Forest Fires Cause Great Loss 


BOSTON, Jan. 14 — Property logs 
through forest fires in Massachusetts dup. 
ing the past year was greater than in 
any year in the history of the stat, 
amounting to $205,627, as against $141,. 
073 for 1915, the former highest record, 
according to the state forester’s depart. 
ment report for 1918, which is plannj 
to propose legislation for the considera. 
tion of the 1919 legislature, seeking tg 
cut down this great loss. It is pointeg 
out that during the year there were 2,553 
forest fires, which burned over 37,658 
acres of land. The fire loss was exces. 
sive as compared with $44,765 in 1916 ang 
$41,109 in 1917. The department of for. 
estry will favor legislation which wij 
require those who cut lumber to keep 
clear a strip 100 feet wide between the 
slash or waste wood and the Standing 
timber or buildings, 


——— Nw 
Boston Fire Department Inadequate 


BOSTON, Jan. 14—The report of an ex. 
amination of the effective strength of the 
Boston Fire Department has been isgueg 
by the National Board as a result of ip. 
vestigations made in November by En. 
gineer Charles R. Baker. The report finds 
that but 54 percent of the total assigned 
force of 1,208 men are on duty from day 
to day, under ordinary conditions, while 
at meal hours but 42 percent of the as. 
signed force is available. The conditions 
are due to the ordinance passed early 
last year which provides that the hours 
of labor for firemen shall not exceed 
two days out of three and they shall be 
allowed three meal periods of one hour 
each between days off. Moreover, it is 
contended the total assigned force but 
meets the minimum force recommended 
by the National Board. The report finds 
the number of ladder companies exces- 
sive and recommends reassignment and 
combination to release men for redistri- 
bution. The organization of the repair 
shop is found “defective due to divided- 
authority” with the force of mechanics 
deficient. More men and a head in 
authority for the repair shop are recom- 
mended. 





Elect Local Board Officer 


LOWELL, Mass., Jan. 14—At the an- 
nual meeting of the Lowell Board of Fire 
Underwriters this week Daniel J. O’Brien 
was elected president; Herbert C. Taft, 
vice-president, and Russell Fox, secre- 
tary and treasurer. James H. Carney of 
Boston, president of the National Council 
of Insurance Federations, John W. Downs, 
secretary of the Massachusetts Federa- 
tion, and President W. A. Whitney of the 
Lawrence Board, were the speakers of 
the evening. The attendance was large 
and enthusiastic. 





Eastern Notes 


The New Zealand has been admitted 
to New York. 


Cc. J. Holman, assistant United States 
manager of the Commercial Union, was 
married in New York City last week to 
Miss Elizabeth Ann Wyant. 


The Bankers & Shippers of New York, 
the new company organized by Willcox, 
Peck & Hughes, the New York brokers, 
has been licensed in New York. 


The local agency of Maury & Donnelly: 
Williams Company at Baltimore has te 
sured its employes under a group life 
policy with the Maryland Assurance 


The prominent marine agency firm of 
Whist & Co. New York City, will in 
the future be known as the Maritime 
Underwriting Agency, Inc. 

Samuel J. Cross, assistant secretary & 
the National-Ben Franklin, died bal 
other day at his home in Rochester, ‘ 
He yas 57 years of age. He went ibis 
the company in 1905. He was forme 
secretary of the old Allegheny Fire. 


Stanley O. MacMullen, for several 
years past identified with the tg 
agency and brokerage firm of W. B. & 
Child & Co., was admitted to @ 
nership interest in the firm, Jan. bog 
firm represents the marine interests 
the Providence-Washington and the 
Association. York, New 

Kenneth Bailey of New York, 
England examiner for the Atlas, and & 
valued employe of the company by 
past 16 years, died suddenly from 


enza several days ago. He bat well 
known and highly regarded Paving 


agency and brokerage fraternity, 
business to place with the office. 
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et 1 DIRECT RETURNS IN 
thor. 
oe MAIL CAMPAIGNS 
a (CONTINUED FROM PAGE 5) 
n : 
° the one day. Your product can be brought 
com. forcefully and graphically to their at- 
vould tention. Oftentimes it takes but a 
suggestion to move a man to action. 
eee rel be ae 
logs rect advertising material. Already a 
3 dur- few companies have tried this, some of 
" b them in a very crude way, to be sure, 
= : 
sid. put the results have ae the offi- 
cord, cers and managers that the time is 
part. ripe for the harvest. 
ri Pushing the Side Lines 
era- , 
ng to As I listened to the various men con- 
inted nected with THE NATIONAL UNDERWRITER 
2,553 force at the conference, the point was 
db driven home by man after man that the 
mp so-called side lines of fire insurance are 
t ton: to be greatly stimulated this year and 
Will perhaps for some years to come. The 
keep loss of so-called war premiums will 
n the have to be made up in some other di- 
nding rection. The companies during the 
last three or four years have made 
™ wondrous strides in premium incomes. 
late The war has stimulated business 
Nl ex- greatly. Values have increased by 
of the leaps and bounds which call for more 
ra insurance. Many companies increased 
> Tins their business not only agg —< 
t finds fire property insurance, but throug 
‘igned the medium of marine coverage, ex- 
n day plosion, war coverage, and tise and oc- 
while cupancy. The so-called war business 
nae will, to a large extent, slough off the 
om books. The aggressive companies 
hours naturally will not be satisfied with 
xceed pocketing this loss, but they will see 
all be to it that it is not only made up, but 
hour that there will be a gain. 

Pe Naturally, therefore, the side lines 
silk will be leaders, but the regular old 
- d-bys will al d i 
+ finds stand-bys will also need to be stimu- 

exces- lated. 
1t and Opportunity Is at Hand 
distri- It no doubt would surprise company 
repair : d fi ld 
ivided. officials, managers, and even field men, 
hanics if they knew the number of uninsured 
ad in people who do not carry fire insurance. 
"ecom- Many are not adequately insured. It 
would be very interesting if a census 
were taken in Chicago and its environs 
to find out how many people carried 
ae tornado insurance. 
of Fire Iventure to state that a very, very 
) Brien small percentage has tornado policies. 
. Taft, Here is a big field to develop. Tornado 
secre- scenes can be pictured most graphically 
ney of and they carry a striking lesson. There 
Youncil is nothing that hits right home harder 
Downs, than a scene of some disaster. We need 
‘edera- something of this kind to shake us up 
of the and bring us to our senses. 
ers of 
large Automobile Insurance 
Then automobile insurance certainly 
will be a great developer of premiums. 
Companies like this business. Automo- 
: biles will be bought in larger numbers 
{mitted than ever before this year. There is a 
big undeveloped field in the small towns 
States and the smaller cities and the customers 
2 a need cultivating. Great farming com- 
ee munities have hardly been touched, as 
Many owners of automobiles there do 
Bi. x carry insurance of any character. 
rokers, @ automobile is unusually adopted for 
Portrayal so far as the various disasters 
nnelly- that apply to it are concerned. 
has in- Sprinkler leakage is another side line 
up life that the pictorial artist can bring out 
nee very vividly. 
firm of Hail insurance is particularly in de- 
will in mand in the so-called hail belt, but dur- 
aritime ing recent years more agents elsewhere 
have been alive to their opportunities. 
tary of The people in Ohio, Michigan, Illinois, 
4 Pa. Indiana and other states have purchased 
at with this indemnity. It is very susceptible 
yrmerly to direct mail treatment. 
pe New Line to Work 
Boston Notwithstanding the decrease there 
y, B. -¥ Will be in the volume of explosion in- 
a the slrance, the action of the Explosion 
ests of Conference in reducing rates on the 
he Fire class and in extending the coverage of 
xplosion policies to damage done by 
k, New insurrection, civil commotion, strikes, 
nd a tiots, and so on, makes this line par- 
for the ticularly pleasing. It can be brought 
mn inf out forcefully by illustration and de- 
on Whe ‘cription in mail order campaigns. This 
Waving form of coverage will no doubt appeal 





Very strongly to property owners in in- 
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GOES TO EDW. BROWN & SONS 


Hudson Insurance Company of New 
York City Will Enter Almost 
All the States 


NEW YORK, Jan. 15.—Now li- 
censed in Pennsylvania and New Jersey, 
as well as New York, the Hudson In- 
surance Company of this city will 
shortly make application for entry in 
some forty additional states through- 
out the country. Edward Brown & 
Sons of San Francisco, have been given 
the Pacific Coast general agency, which 
territory embraces Arkansas, Arizona, 
California, Colorado, Idaho, Montana, 
Nevada, Oregon, Utah, Washington 
and Wyoming. The Hudson write all 
forms of fire and marine business. 





Woman Named Deputy 


HELENA, MONT., Jan. 14—Miss Inez L. 
Lewis of Helena, Mont., has been ap- 
pointed deputy state commissioner of in- 
surance for Montana, under the new com- 





missioner, George P. Porter. She is the 
first woman to hold this position in that 
state. William A. Logan of Missoula, has 
been appointed chief deputy, Carl O. 
Tegnell of Plentywood, chief clerk; Rob- 


Lert S. Mentrum of Anaconda, state fire 


marshal, and John Bebb of Lewistown, 
assistant fire marshal. 





Will Be Executive Special 


George B. Side, who for two years has 
been special agent in Montana for the 
Western, British America, Westchester 
and Guardian, has gone to Denver, and 
will be executive special agent for the 
entire field. H. T. Lamey is manager 
of the department at Denver. 


New Companies at Denver 


DENVER, COLO., Jan. 15.—The Pre- 
ferred Risk Fire is being organized at 
Denver, the main factor being D. D. 
Alderman of Topeka, Kans., who organ- 
ized the Preferred Risk Fire of Topeka, 
and the Capital Live Stock of that city. 
J. A. Dillon, for 12 years an insurance 
man at Kansas City, is secretary of the 
fire company, and L. J. Stark, a Denver 
attorney, is vice-president, Mr. Alder- 
man being president. Its authorized capi- 
tal is $250,000, and when $50,000 is paid 
in it will start business. 


The Federal Fire & Hail is being or- 
ganized at Denver, with $200,000 author- 
ized capital, the main factor being A. 
W. Payne, general agent of the North- 
western National Life in Colorado. The 
Federal will start as soon as $50,000 of 
capital stock is paid in. The promotion 
expense is limited to 16 percent. Mr. 
Payne is a high-grade man and is or- 
| anorgae the company along substantial 
ines. 


Coast Field Changes 


SAN FRANCISCO, CAL., Jan. 15.—C. B. 
Mills, special agent for the Continental 
in the San Francisco Bay counties, has 
resigned to enter the brokerage and local 
agency business. 

George M. Parrish, son of Edwin Par- 
rish, Pacific Coast manager for the Ni- 
agara, has been appointed special agent 
for the marine department of the H. M. 
Newhall & Co. general agency of San 
Francisco. Another new field appoint- 
ment of Newhall & Co. is that of W. W. 
Keith as special agent for the automobile 
department with field unassigned at pres- 
ent. 

S. L. Harrington, special agent for 

Marsh & McLennan in central California, 
who resigned last year to enter the 
aviation corps, has returned and been 
appointed special agent for the firm in 
southern California and Arizona, with 
headquarters at Los Angeles. 
Douglas Parker, special ‘agent for the 
George H. Tyson general agency in cen- 
tral California for the past six years, 
has resigned to enter another line of 
business at San Francisco. 


Field Men Nominated 


SAN FRANCISCO, CAL., Jan. 15.—An- 
nouncements are out for the forty-third 
annual meeting of Fire Underwriters As- 
sociation of the Pacific to be held at San 
Francisco Feb. 4-5. G. A. R. Heuer, spe- 
cial agent for the Phoenix of London in 
central California, has been nominated 
for the presidency of the association for 
the coming year, with Frank L. Emerick, 
special agent for the Firemans Fund in 
western Washington, as vice-president. 
This is the first time field men have been 
nominated for both the presidency and 
vice-presidency, the usual custom being 
to have the offices shared by a manager. 


Colorado Notes 


The firemen at Colorado Springs are 
on a strike. 

c. Arthur Twitchell, manager of the 
insurance department of H. W. Bennett 

Co., at Denver, died the other day 
from influenza. 








dustrial centers, owing to the serious- 
ness of the labor problem, the conflicts 
that will be waged over compensation of 
employes, and the strikes that will be 
liable to occur. 


Demand for Complete Coverage 


Coming in contact as I do with busi- 
ness men, I find there is more and more 
a tendency towards complete coverage. 
A man’s fire insurance policy stretches 
up to a certain point. If he is a wise 
man, he will not expose his interests 
to undue hazards, when by the outlay 
of a reasonable amount of money he 
can be fully protected and therefore per- 
sonal responsibility will not be resting 
on him for neglect. 

Tourist floaters, rent insurance, farm 
insurance, and even use and occupancy, 
lend themselves to descriptive and pic- 
torial advertising campaigns. These va- 
rious lines of indemnity can be visual- 
ized so that they will appeal graphically 
to the eye. 


Get Away from Beaten Paths 


Fire insurance companies and agents 
are breaking away from the beaten 
paths and are getting out into the direct 
advertising currents, where the deep, 
strong forces are felt, because in this 
way they are coming into direct con- 
tact with the purchasers of all kinds of 
insurance. 

Our department of advertising litera- 
ture is naturally interested very pro- 
foundly in what might be called the 
“advance movement of 1919.” I have 
been surveying the entire country and 
have found there is a big need today 
for insurance business getting cam- 
paigns. We have associated with us 
artists and copy writers who are mak- 





ing a study of the insurance business. 





They are specializing on this particular 
line of endeavor. 

In the big business building and de- 
velopment work of insurance our de- 
partment of advertising literature will 
play a considerable part. We will be 
very glad indeed to go into the subject 
with any one who is interested. 


Take Over Four Companies 


The London & Lancashire has absorbed 
the group of Canadian fire companies 
known as the Stock & Walmsley group. 
The directors of four companies have 
accepted the offer and it remains for the 
shareholders to transfer their stock 
holdings. The companies are the Queen 
City Fire, incorporated in 1871; Hand in 
Hand, incorporated in 1873; Millers & 
Manufacturers, incorporated in 1885, 
and the Fire Insurance Exchange Corpo- 
ration, incorporated in 1886. The annual 
net premium income of these companies 
is $500,000, and their combined assets is 
over $1,000,000. They were operated on 
a nontariff basis and do business only 
in the province of Ontario. 


Western Manager Preston T. Kelsey of 
the Sun has been in New York for some 
days in conference with Manager White 
from the head office, who is visiting this 
country to appoint a United States mana- 
ger. Mr. Kelsey left New York Tuesday 
of this week to go to Indianapolis to 
visit his mother, who has been very ill. 


D. E. Monroe, the new general agent 
of the Union of Canton, of which Marsh 
& McLennan of Chicago are United States 
managers, is expected to start to work 


INTERNATIONAL SALE 
FULLY EXPLAINED 


(CONTINUED FROM PAGE 1) 


York, and Benjamin Rush, president 
North America. 


Crum & Forster’s Bid 


“Before the sale, Crum & Forster 
had submitted to this committee a 
statement of its purpose to bid and dis- 
closed to the satisfaction of the com- 
mittee the persons who would be in- 
terested in the purchase, if they were 
the successful bidders. 

“After the sale, the Chase Securities 
Corporation having been the highest 
bidder, the matter was in due course 
referred to said committee. The com- 
mittee heard voluntary’ statements 
made by the representatives of the 
Chase Securities Corporation. Although 
it was not stated by the Chase Securi- 
ties Corporation at the hearing before 
the special advisory committee above 
referred to, the vice-president of the 
Chase Securities Corporation after- 
wards declared that the stock of that 
company was bought solely for the 
purpose of liquidating the insurance 
company, with the hope and expecta- 
tion of making a profit out of such 
liquidation.” 


All Interests Not Disclosed 


“After consideration, the advisory com- 
mittee passed a resolution that the bid 
of the Chase Securities Corporation be 
rejected ‘upon the ground that it would 
appear that the ultimate disposition of 
said stock, if acquired by said Chase Se- 
curities Corporation, would be to per- 
sons, some of whom have not been dis- 
closed, and others of whom have been 
representatives of the German interests 
which formerly owned and controlled the 
International. 


Got Executive Order 


“In view of this action of the advisory 
committee, it became necessary to secure 
an executive order, because the trading 
with the enemy act provides ‘that when 
sold at public sale, the alien property 
custodian, upon the order of the Presi- 
dent stating the reasons therefor, shall 
have the right to reject all bids and re- 
sell such property at public sale or other- 
wise as the President may direct. Before 
sailing for Europe the President dele- 
gated this power to Frank L. Polk, act- 
ing secretary of state, and on Dec. 4 
Mr. Polk, upon my recommendation, 
signed the following order: 

“<‘The alien property custodian having 
offered-at public sale in New York, Nov. 
21, the following property, to-wit, those 
2,000 shares of the capital stock of the 
International Insurance Company of New 
York, held by him as alien property cus- 
todian and certain bids having been made 
for said stock, the alien property cus- 
todian be and he is hereby authorized to 
reject all bids made at such sale and 
to resell said property at private sale to 
an American citizen without public or 
other advertisement at not less than the 
highest sum bid therefor at such sale, 
to-wit, the sum of $576,500. 


Reasons for the Action 


“My reason for the foregoing deter- 
mination and order are: 


“‘“(a) That upon the investigation by 
the alien property custodian it has de- 
veloped that the highest bid made at said 
sale was for and account of persons 
whose names were not disclosed as pro- 
vided by the law and said bid is there- 
fore not in accordance with law and 
should not be accepted. 

“‘(b) That the said stock is sought to 
be acquired by said highest bidder and 
other persons for the purpose of liquidat- 
ing the business of said International of 
New York, and it is the expressed opin- 
ion of state officials having supervision 
over insurance companies, in which I 
concur, that it will be to the best inter- 
ests of the people of the United States 
to continue the said insurance company 
as a going concern under American own- 
ership rather than to allow its liquida- 
tion and dissolution at the present time. 

“*(c) Another public sale would entail 
useless delay and expense.’ 


Shares at Private Sale 


“In pursuance of said order, I sold at 
private sale the said 2,000 shares of stock 
to the only other bidder appearing at the 
public sale held Nov. 21, to-wit, Crum & 
Forster, for the highest sum which was 








in his new Chicago office next Monday. 


bid therefor at the sale, $576,500, which 
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amount was paid in cash to the alien 
property custodian and the stock deliv- 
ered. Immediately thereafter an adver- 
tisement appeared in the ‘Journal of 
Commerce,’ together with a reading no- 
tice, containing an interview with a 
member of the firm of Crum & Forster, by 
which it appeared that Sumner Ballard 
had been continued by the purchasers as 
president and general manager of the 
International and disclosing the purpose 
of the purchasers to continue the opera- 
tion of the business of that company as 
heretofore in the office of Sumner Bal- 
lard & Co. 


Good Faith Questioned 


“In view of the circumstance last above 
mentioned, some question was raised as 
to the good faith of the purchase by 
Crum & Forster, and the extent of the 
disclosures by said firm of the inter- 
est concerned in this purchase. It was 
represented to me that Mr. Ballard, who 
had heretofore been a representative of 
certain German insurance interests, was 
financially interested in the purchase, 
and that the sale to Crum & Forster had, 
therefore, no real effect in dislodging 
the enemy interest and control. I thought 
these allegations of sufficient importance 
to justify me in again submitting the en- 
tire matter to the advisory committee, 
asking that committee to make further 
investigation by the examination of wit- 
nesses or otherwise, and to pass finally 
upon the following questions: 


Questions Submitted to Committee 


“(1) Should the action of the advisory 
committee on Nov. 22, advising the re- 
jection of the bid of the Chase Securities 
Corporation, be affirmed? 

“(2) Was the bid of Crum & Forster 
made in good faith after disclosure of 
all persons interested therein? 

“(3) What effect, if any, did the action 
of Crum & Forster in re-organizing the 
company with Mr. Ballard as president 
and general manager, have upon the good 
faith of their purchase, and how far 
should such action influence the alien 
property custodian in the premises? 

“(4) Will the sale to Crum & Forster, 
under the circumstances, accomplish a 
real Americanization of the Interna- 
tional? 


Report of the Committee 


“The Advisory Committee held two 
meetings to consider these questions, 
notice of which was given to all inter- 
ested parties; heard the testimony of 
various witnesses who voluntarily ap- 
peared for the purpose of giving informa- 
tion to the committee, and reported to the 
alien property custodian as follows: 

“‘After hearing the above further 
statements, and upon consideration, the 
committee would reply to the questions 
contained in the letter of the alien pro- 
berty custodian above referred to, as 
‘ollows: 

“In reply to question (1), it is the 
sense of the committee that nothing has 
been developed upon its investigation of 
the matters covered by the above letter 
of the alien property custodian upon 
which it would be warranted in now re- 
commending that the action taken by 
it on Nov. 22, 1918, based upon the in- 
formation and statements then submitted, 
should be disaffirmed. 

“*At the request of the chairman, Mr. 
Phillips, who was not present at the 
meeting of the committee on Nov. 22, he 
was excused from voting upon this 
auestion. 


Bid Made in Good Faith 


“In answer to question No. (2), the 
committee is of the oponion that said 
bid was made in good faith after disclos- 
ure of all persons financially interested 
therein. 

“In reply to question No. 3, the com- 
mittee is of the opinion that such action 
had no influence upon the good faith of 
Crum & Forster and that it should not 
influence the alien property custodian in 
the premises in any respect. 

“In answer to question No. 4, the com- 
mittee is of the opinion that the sale to 
Crum & Forster has accomplished the 
Americanization of the company.’ 


Submitted to Advisory Committee 


“The alien property custodian has felt 
from the beginning of his admistration 
of the office that the business of insur- 
ance, especially in its international re- 
lations, being of a technical nature he 
should be guided by the most expert 
assistance he could secure. Consequently, 
he invited some of the most prominent 
insurance men in the country to be mem- 
bers of the advisory committee for fire 
insurance. 

“Practically all matters calling for ac- 
tion by the alien property custodian with 

















CHATS WITH THE LOSS MEN 








take a pilgrimage through fire in- 

surance offices and have a session 
with the loss men. Most of the losses 
that go through the hands of the loss 
men are the same old grist that do not 
present any unusual or interesting 
phases. However, some losses tell a 
story that is worth listening to. Some 
carry an underwriting lesson that 
should be learned. Some are peculiar 
and attract interest. A recent loss that 
has caused the greatest comment is the 
Minneapolis Machinery & Steel Coim- 
pany, because of its large use and oc- 
cupancy lines. This concern had built 
what was supposed to be a fireproof 
structure to make stiells. It was re- 
garded as an excellent risk. The fire 
brought out the fact, however, that 
there was a mass of woodwork under 
the roof used as stringers, supports 
and so on, and when the fire got in this 
forest, so to speak, it swept rapidly. 
There was something like $900,000 use 
and occupancy on this plant, which had 
been very remunerative in its earnings, 
but naturally with the war ceasing there 
would be no future demand for its 
goods. 

The main building was brick and 
steel, but alongside for a portion of the 
way was a frame structure used for 
tempering the shells, known as the 
heat treatment. Here oil is kept and 
the shells are dipped into it. A tunnei 
connected the two buildings. The fire 
caught in the frame structure, was ex- 
tinguished, and the fire department !eft. 
Soon thereafter the main building was 
ablaze. It seems that the water thrown 
on the burning frame house carried oil 
into the tunnel. The oil was blazing, 
causing gas to go to the main structure. 
Watchmen, after the fire department 
left, went into the main _ building, 
smelled gas and opened the windows to 


|’ is always an interesting journey to 








reference to fire insurance companies are 
first submitted to this committee, the 
members of which have given a great 
deal of time and consideration to the 
problems of this office. The custodian 
has entire confidence in their ability and 
has relied absolutely upon their judge- 
ment in respect to matters presented to 
them for consideration. This confidence 
in the committee is shared I am sure 
throughout the insurance world. The 
committee’s judgment in this particular 
ease has been cheerfully concurred 
in by officers of this organization 
who are familiar with the facts. I can 
personally see no reason why the action 
of the advisory committee in this matter 
should not be considered as final.” 





ventilate. 
into flame. 


The whole structure burst 


* * * 


LOSS adjuster calls attention to a 

lesson that has been repeatedly 
taught underwriters that came out again 
in the Columbia Ironworks ffire at 
Chattanooga. It is somewhat similar to 
the Minneapolis loss. This concern was 
manufacturing shells and had a sprin- 
klered’ building taking a low sprinkler 
rate. However, adjacent to the main 
building was a heat treatment room 
which was not. equipped. A workman 
dropped a hot shell in this room that 
caused an immediate fire which spread 
to the sprinklered portion and caused a 
heavy loss. This adjuster says that over 
and over again underwriters have been 
shown that when a fire breaks out in an 
unsprinklered part of a risk and gets 
going the loss will be heavy. He holds 
that no sprinkler rate should be granted 
until the whole plant is sprinklered and 
in operation. If there is a dangerous un- 
sprinklered part the concern should be 
penalized with a higher rate. 


NE loss man said that he was watch- 

ing a recent loss from East Chicago, 
Ind., where the assured had made a claim 
because a turbine generator had been 
injured and its eight inch cast iron cas- 
ing had cracked. This is an electrical 
loss, but the loss man said that every 
once in a while a claim will be made 
where there has been an overload on 
the turbine causing a short circuit, re- 
sulting of course in more or less loss. 
There is one of those hang-over losses 
from Ballville, Ohio, where a turbine 
generator and its housing were put out 
of commission last winter during a sleet 
storm. It has never been settled. 

Loss men call attention to the fact that 
electric irons are causing more and more 
fires. This is one of the most insidious 
breeders of residence fires that has come 
to light in recent years. Many total 
losses have been caused by the electric 
iron and there are a multitude of small 
claims, 

One loss man has been looking up the 
record of adjustments on patterns. Usu- 
ally the item of patterns comes up when 
a factory loss occurs. One notable in- 
stant is the Milwaukee case that is in 
the court and has never come to trial. 
Usually a large claim is made on a stock 
of patterns, although perhaps many of 
these are antiquated and are no longer 
of any use. However, the pattern values 
issue comes up so frequently that this 
particular loss man feels that the com- 
panies should either exclude patterns 
altogether in the forms or take some 
course that will prevent friction when 
the loss comes. He declares that he has 
been making a survey of the various 
losses where patterns are involved and 
finds but few cases where losses go 
through without friction. He recalls one 
loss where the patterns were 25 years of 
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age, and the product which they reg 
sented was entirely out of date at th 
time of loss. Then when a fire occurr * 
and these patterns were camageg 
claim of considerable magnitude ve 
made on patterns. 


W. B. FLICKINGER IN 
STRONG ADDRESS 


(CONTINUED FROM PAGE 2) 


anything that future generations ma 
need. The drain imposed upon our nebee: 
ral resources by the fire waste has been 
criminal. Our resources are not end- 
less.” 

Fine Work Accomplished 


He commented upon the wonderfy} 
work accomplished by fire insurance rep- 
resentatives during the war on behalf 
of conservation. “The experience of the 
grain elevator pool in losses has been 
almost nothing,” he said, “whereas jp 
the past under normal conditions jt 
would likely have been from 100 to 159 
percent. Insurance men gave their gery. 
ices to the public, not as insurance men, 
but as loyal citizens, for the common 
good. We will be equal to the great task 
of readjustment, grave as it is, if we 
meet it with the same spirit with which 
we have met the problems of the past 
two years.” 

He complimented the Indianapolis as. 
sociation for its good past record, and 
displayed an intimate knowledge of its 
history by giving some interesting and 
entertaining reminiscences of the earlier 
days and of his experiences with some 
of its former members. He referred to 
the annual meeting of the National As- 
sociation, which was held in Indianapo- 
lis i 1906, as one of the most successful 
and constructive in the history of the 
national body. 


Holland Represents National Body 

W. B. Holland, special representative 
of the National Association of Insurance 
Agents, who has been sent to Indiana 
to spend several weeks in reviving state 
association interest, spoke of the urgent 
necessity for agents throughout the 
country to give the support of their 
membership to the National Association. 
To the National organization, he said, 
agents owe some of the most important 
safeguards to their business which they 
now enjoy. The ownership of the busi- 
ness by the agent, the present type- 
writer size policy which cuts down work 
and postage expense, the direct payment 
by companies of the war tax and the 
prevention of a super income tax on 
agents, he cited as among the achieve- 
ments of the National Association. 

Sees Socialistic Danger 

He said that while some do not seem 
disposed to regard the business as be- 
ing menaced by socialistic tendencies of 
the government, others are convinced 
that there is a real danger in this 
quarter. He related the story of the 
raising of $26,000 by agents at Cleve- 
land for association extension purposes. 
The present membership of between 8,000 
and 9,000 controls 60 percent of the busi- 
ness, he said. It is desired to increase 
the membership to a point where it will 
control 90 percent of the business. “We 
shall then have something which will be 
reckoned with by both companies and 
legislatures,” he said. 

Harry Cushwa, retiring president, was 
toastmaster. The following officers were 
elected: President, Sol P. Kiser; vice- 
president, Cornelius E. Holloway; treas- 
urer, Edwin Hill. These officers, with 
the following, are directors: E. H. Forry, 
Harry Cushwa, A. L. Rigsbee and A. J. 
Hueber. 





Cuningham Goes to New York 

President Henry Evans announces the 
appointment of J. J. Cunningham as audi- 
tor of the American Eagle, Continental 
and Fidelity-Phenix, succeeding Edward 
Randall, resigned. Mr. Cunningham went 
the western department of the Conti- 
nental at Chicago in 1901 and has served 


that office in various capacities. For . 
past two years as chief clerk. He ba 
take on his new duties in New Yor 


early in February. 





President Allen in the East 


NEW YORK, Jan. 15.—E. M. Allen, 
president National Association of In- 
surance Agents, and Fred J. Cox, chair- 
man executive committee, were in con- 
ference at national headquarters here 
Tuesday on association matters and a 
ticularly in connection with rrangemen' 
for the midwinter conference. Mr. cg 
will return for a few days to aid in 
work of the state association campaign 
in northern New York. 
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Circularizing the trade concerning ex- 
isting conditions in the paper manufac- 
turing industry and the outlook for the 
near future, the Canfield Paper Com- 
pany of New York City, one of the large 
concerns of its kind in the east, said in 


an the first place it’s slow—no doubt 
of that. Stock orders are quite good, 
put making orders are scarce. The book 
mills still have enough orders ahead to 
keep them busy for some time, but the 
pond and writing: mills are quite caught 
up and want business, 

“Now about prices. Prices are very 
firm, really remarkably so in view of 
the undoubtedly dull market. Why? 
For one thing they are nearer to being 
pased on actual cost of manufacture 
than for years. All raw material is very 
high—bleached sulphite is higher than 
ever with prices fixed for the next three 
months. Labor is higher than ever and 
we, for one, don’t expect to see labor 
decline at all for many a long month. 
Publishers’ prices on book paper fixed 
for the next three months are very much 
higher than ever. 

“How about future business? Fine, 
we think. First, on general principles, 
we are always ready to put down a lit- 
tle bet on the U. S. A. Second, the 
world’s stock of peace commodities is 
yery low with a tremendous producing 
capacity in America ready, and we don’t 
mind telling you, anxious to replenish 
it.” 


New York Trust Co. Named 


NEW YORK, Jan. 15.—The Alien Prop- 
erty Custodian has appointed the New 
York Trust Company to act in conjunc- 
tion with Dudley D. Thomas in final liqui- 
dations of enemy insurance companies. 
Mr. Thomas retains the management of 
the several companies whose licenses 
have been terminated by the treasury de- 
partment, and New York Trust Company 
will act as liquidator and depository. In 
connection with this change Hartwell 
Cabell has at his request been released 
from his duties as special counsel of the 
insurance division of the Alien Property 
Custodian’s office, but will continue to 
act as counsel for the manager and the 
liquidator and depository. 


Haid Made Assistant Secretary 


President Henry Evans of the Amer- 
ican Eagle and Fidelity-Phenix an- 
hounces that Paul L. Haid, for the past 
ten months executive special agent at 
the home office, has been made assistant 
secretary of these companies and the 
Continental. 


The New York department is sending 
out notices to the brokers to the effect 
that the attorney-general has held that 
they cannot receive commissions on in- 
surance placed on their own property. 

















LIVE STOCK INSURANCE 











MANY OPPORTUNITIES FOUND 





Local Agents Can Make Good Money 
by Making Active Solicitation 
for Business 





While it is often unfair to make 
comparisons, yet many local agents 
can be shown the opportunities in the 
live stock insurance field, only by com- 
paring the premiums and commissions 
earned in this branch of the business 
with the income from the fire lines. 
The agents writing all classes of busi- 
ness may secure a fire line on a piece 
of property, involving a premium of 
from $5 to $8, upon which the com- 
mission is from $1 to $1.50. The pol- 
icy runs for five years, at which time 
it may or may not be renewed. Ordi- 
narily during the life of the policy 
there is no loss. 

A $1,000 live stock policy, the expe- 
rience shows, costs on the average 
about $60 and renews annually. Thus 
if the agent rewrites the business each 
year at the end of the five years period, 
he has earned $60 in commission, com- 
pared with $1 or $1.50 on the fire pol- 
icy. This in itself is sufficient to be 
attractive to the local agent, but there 
is another feature about live stock in- 
surance that is very important to the 
man attempting to build up a business 
in a community. It is a fact that the 





live stock owner sustains a natural 
normal loss each year. To illustrate 
how this compares with fire lines, a 
live stock underwriter recently com- 
pared figures showing that there will 
be 385 live stock losses before there 
will be one fire loss. The payment of 
claims stimulates interest in insurance. 
The average assured is somewhat 
doubtful about the readiness of insur- 
ance companies to pay their claims. 
Many restricted and limited contracts 
have been’ sold, coinsurance clauses 
are in force, and deductible policies 
have been issued particularly by the 
automobile writing companies. 

These contracts are very often un- 
satisfactory to the assured. Nothing 
of this kind is encountered in the live 
stock insurance field where provisions 
are clear and there is little haggling 
over claim papers. Live stock insur- 
ance is one form of property insurance 
to which there is attached a regular 
and fixed loss ratio. Over a five-year 
period the owner of a herd of from 15 
to 20 animals knows that he will lose 
one animal each year and this has been 
proven time and time again. It is of 
great benefit to the local agent to be 
able to pay these constantly occurring 
live stock claims. It enables him to 
circulate money in the community and 
brings him in close contact with his 
policyholders. Some agents have writ- 
ten and rewritten fire risks upon which 
a loss has never occurred over a 10 or 
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15-year period. This can never occur 
in live stock insurance. The claim 
paying agent is prominently before the 
business men of the community and be- 
cause of this his position is greatly 
strengthened. 


Standard Live Stock’s Year 


INDIANAPOLIS, IND., Jan. 14—At the 
annual meeting of the Standard Live 
Stock of Indianapolis the following 
officers and directors were elected: Presi- 
dent, Warren T. McCray; first vice-presi- 
dent, E. H. Wolcott; second vice-presi- 
dent, Jess C. Andrew; secretary-treasurer, 
Frank I. Grubbs; inspector, J. B. Heaton; 
directors in addition to the foregoing, 
C. E. Henderson and C. L. Goodbar. The 
company has concluded its seventh year 
and shows total admitted assets of $413,- 
936.96; surplus to policyholders, $343,- 
613.25. The capital is $250,000. The net 
surplus increased from $81,302.24 a year 
ago to $93,613.25 this year. The premium 
receipts during 1918 were $145,820.29 as 
against $124,020.18 in 1917. 





Iowa State Statement 


The annual statement of the Iowa 
State Live Stock of. Des Moines shows: 
Assets $252,076; unearned premiums, 
$100,165; reserve for unpaid claims, 
$13,383; capital $100,000; net surplus 
$35,419. Net premiums written in 
1918, $235,224; net losses $138,563. 





Janes to Become Farmer 


SHELBYVILLE, ILL., Jan. 13—H. O. 
Janes, who has been associated with the 
Kaskaskia Live Stock of Shelbyville, IIL, 
for the past seven year, and who has been 
assistant secretary for three years, has 
tendered his resignation and will engage, 
after the middle of February, in agricul- 
tural pursuits. The change was made 
chiefly on account of Mr. Janes’ health, 
which he believes will be benefitted by 
the outdoor occupation. Mr. Janes’ suc- 
cessor has not been determined upon 
definitely, but in all probability Arthur 
Runkle, now at the Great Lakes Training 
Station, will succeed him. 

C. A. Jackson, formerly with the Kas- 
kaskia Live Stock, Shelbyville, Ill., but 
who has been in Washington for some 
time engaged in war work, is again at 
the office and will be actively in charge 
of the agency force. 





Provide for Street Inspection 


DES MOINES, Jan. 14—Strictest possi- 
ble livestock inspection is provided for 
in legislation which will be urged by the 
Greater lowa association at the hands of 
the legislature now convening in Des 
Moines. The eradication of tuberculosis 
from Iowa herds is the primary end in 
view. A system of proper compensation 
for animals which are destroyed as a 
means of protection is proposed. 


If personal friendship does not con- 
trol business, service must. That is 
why THE NATIONAL UNDERWRITER wants 
you to know about the Dean Schedule 
Correspondence Course. Get the book- 








let, “Business-Getting Knowledge.” 
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OKLAHOMA LIVE STOCK 
INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 

Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 
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HE ORIGINAL Live Stock 

Insurance Paper—the first 
one to give attention to this 
important line of indemnity— 
the paper that has supplied 
agents with valuable informa- 
tion on the subject—the paper 
that has supplied companies with 
a valuable service. 
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ACCIDENT PROGRAM 
OF THE EQUITABLE 


Digest of Policies That the Big 
Life Company Will Put 
on Market 


TO BE NO PARTICIPATION 


Will Have Noncancellable Contract— 
In One Form Rates Are 
Graded by Age 


The Equitable Life of New York is 
announcing its accident and health 
plan and emphasizes the two leading 
influences which caused the company 
to enter this field. The first was a de- 
sire to give a broader coverage to its 
policyholders, supplementing protec- 
tion to family in event of death, by 
protection to the insured from dis- 
abling injuries, or from the impairment 
of physical forces. Secondly, the 
Equitable had a desire to give to its 
agents the opportunity of increasing 
their earnings by the commissions 
which they will earn in the accident 
and health business, and by the com- 
missions which they will'earn on the 
increased life business, which will be 
direct results of the company’s engag- 
ing in the disability business. The 
volume of premiums to be written by 
the Equitable is subordinate to the two 
essentials of broader service to policy- 
holders and broader service to agents, 
with consequent greater earning power 
and stability of employment. 


Entrance Attracts Attention 


The advent of the Equitable into the 
accident and health field is a move- 
ment of more than passing moment, 
because with its tremendous force in 
life insurance it naturally will attract 
much disability business. The Equit- 
able will not make a bid for the acci- 
dent and health business in itself, since 
it will write no brokerage business. 
Applications will be considered only 
when written by agents under regular 
contracts with the company. The 
business of brokers and agents of other 
life companies will not be considered. 
Vice-President Lunger, in making the 
announcement, says that the chief rea- 
son for this is that the officers wish to 
add to the value of an agency contract 
with the Equitable. Another reason, 
quite as important, is that the com- 
pany wishes to secure in the accident 
and health department the same care- 
ful selection of risks that it has in the 
life department. The Equitable hopes 
as time goes by, through careful. se- 
lection, to be able to increase various 
benefits. 

Policy of the Company 


Vice-President Lunger says that in 
every respect it will be the business 
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do considerable educational work 
among the thinking people and have 
them intercede with their legislators 
against throwing of the state into the 
insurance business. There are some 
very significant expressions, however, 
that come from those high in authority 
that can be used to good advantage. In 
this week’s issue of THE NaTIONAL UN- 
DERWRITER is published the message of 
Governor Philipp of Wisconsin, advo- 
cating the repeal of the Wisconsin 
state life insurance fund. Again Gov- 
ernor Burnquist of Minnesota sounds a 
clear note in his message there on 
workmen’s compensation, advocating 
private enterprise. 

President Edson S. Lott of the 
United States Casualty, a man who has 
studied from stem to gudgeon the 
workmen’s compensation question, 
made a memorable address before the 
central Mississippi valley division of 
the National Safety Council in St. 


Louis last week and took up the cudgel 
against the monopolistic bill proposed 
by the Missouri State Federation of 
Labor. 


Must Be on the Alert 


This of course is the period when the 
insurance federation, the state local 
agents’ association and the national 
bodies must be on the alert. It is at 
times like these that should make all 
appreciative of these organizations, and 
the worthy men, both salaried and oth- 
erwise, who are giving their time and 
thought to the general welfare of all 
the insurance business. Every agent 
should belong to an organization if 
he is interested in his business. If 
he is not interested in his business he 
should be kicked out. THE NATIONAL 
UNDERWRITER has always been an organ- 
ization paper because it has seen the 
great value that comes from these ably 
conducted institutions. 








policy of the Equitable to express its 
accident and health business along the 
general line of Equitable service and 
every effort will be made to transact 
the business in accordance with the 
company’s long established principles 
in life insurance, correcting, if possible, 
the well known and fallacious tendency 
in the accident and health business as 
ordinarily conducted of laying more 
stress on minor policy conditions and 
technical points than on the strength, 
standing and service of the company. 

Regarding participation, Vice-Presi- 
dent Lunger says: 

“The premiums charged in accident 
and health insurance are not loaded 
sufficiently to justify cash participation, 
therefore no provision as to refunds 
has been contemplated or entered in 
the policy contracts, nor is any re- 


quired by the standard provisions re- 
lating to accident and health policies. 
It is the practice in accident and health 
insurance, however, in case a new form 
of policy is issued containing additional 
or new benefits to extend such con- 
cessions to old policyholders. If at 
any time in the future the Equitable is 
able to liberalize the policies now pre- 
sented it will be in keeping with its 
custom to extend the new benefits to 
all old policyholders of the same class 
and paying the same premium rate. 
But you are cautioned against making 
any promises regarding benefits not 
contained in the policy contracts. If 
any future benefits should be granted, 
let them come as a surprise to the 
policyholder and not as an expectation 
based upon a suggestion of yours.” 
(CONTINUED ON PAGE 23) 








“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, | have never had any adjust- 
ment attcnded to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company. 


—From a letter written by a satisfied policy holder. 


Industrial Insurance, written. 








An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary. Accident, 


Health and a complete line of 





General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 


General Building 





Philadelphia 
CASUALTY AND SURETY SECTION 


STATE MONOPOLY IS 
HOTLY CASTIGATED 


President Edson S. Lott of the 
United States Casualty Shows 
Its Weakness 


SHOULD BE EQUAL CHANCE 


Workmen’s Compensation Insurance 
Elicits the Best Service Through 
Competition Between Carriers 


President Edson S. Lott of the 
United States Casualty, in his talk at 
St. Louis last week, in opposing some 
provisions of the Missouri workmen's 
compensation bill as drawn up by the. 
State Federation of Labor, gave par- 
ticular attention to the state fund mo- 
nopolistic feature of the bill. Mr. Lott 
said that he would like to have his 
company compete with all other in- 
surance carriers. He is not expecting 
to get any business through sympathy. 
If he cannot successfully compete with 
other stock companies, mutual asso- 
ciations or the state insurance fund to 
the satisfaction of employers and 
workmen, he will lose out and he 
ought to, in his opinion. He does not 
feel that the private companies should 
be eliminated from the workmen's 
compensation field. He said that he 
had long advocated stock company in- 
surance, mutual associations, and self- 
insurance. 

Should Be Equal Opportunity 


He said that all these methods of 
insurance except self-insurance should 
be conducted on a competitive basis, 
with equal opportunity for each. The 
law should not play favorites. The 
body which regulates compensation 
payments, decides disputes, etc., should 
not manage the state insurance fund. 
It is not just that any administrative 
body should also be the judicial tr- 
bunal to pass on claims against ‘itself. 
It is demoralizing and unfair, in his 
opinion, in view of the controversies 
and incidents of competition that the 
body which operates the state insut- 
ance fund should be permitted to exet- 
cise judicial jurisdiction over the com- 
petitors of that fund. Mr. Lott as- 
serted that each form of insurance 
should stand on its own feet and there 
should be a fair opportunity to test 
the merits of each. He said that those 
who pay the premium should have 
their choice of insurance carriers. 


Dangerous Experiment 


President Lott said that monopoly “< 
best a dangerous experiment. I “ 
state has a monopoly on workmens co 





pensation, employers must take what is 
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h f i ad 
hem in the way of service an 
ee at is demanded in the way of 
remiums. The management may be com- 
tent or the reverse. It may be fair or 
the reverse. The state fund may be con- 
ducted as @ well-managed commercial 
enterprise is conducted or the reverse. 
¢ may have at heart the interest of 
3 policyholders or of those to whom 
compensation is paid, or its main object 
ay be to build up a political organiza- 
nod Its character may change with 
every change in the state administration. 
If the fund becomes insolvent either in- 
jured workmen and their dependents will 
suffer, the employers must be assessed 
or the taxpayers at large must make up 
the deficit. If those who manage the 
state fund desire to make it appear that 
their management is economical, they 
need only to give poor and cheap serv- 
ice, pay claims without investigation, and 
increase premium rates in proportion. 
Mr. Lott said that the result of such 
economy would be that the loss ratio 
in connection with many manufacturing 
plants would be inordinately increased, 
and this would eall for a corresponding 
increase in premium rates. 


Effect of Politics 


Mr. Lott said that state fund employes 
are frequently political appointees. Their 
salaries often bear scant relation to the 
services they perform. Their tenure of 
office is often not determined by their 
ability or attention to their duties. The 
employes of a state fund have not the 
game personal incentive to excel as have 
those of stock companies and privately 
manager mutual associations. The state 
fund insurance advertises that it sells 
insurance at cost, and that it pays no 
agents’ commissions or stockholders’ 
dividends. Mr. Lott analyzes this state- 
ment and said that aside from the cost 
of agents’ commission and stockholders’ 
dividends, there is no way by which state 
insurance funds can carry on business 
at less cost than commercial companies, 
unless they are subsidized by the state. 


Commissions to Agents 


The maximum commission paid by 
stock companies to general agents is 
11% percent. Mr. Lott said that if em- 
pleyers were compelled to insure in one 
association it would be necessary for it 
to keep on the payroll employes to do 
much of the work now being done by the 
agents if proper service were given to 
policyholders. Consequently all the com- 
missions paid by stock companies cannot 
be saved by state funds. In the long 
tn any material saving can be accom- 
plished only through skimping the serv- 


benefit of the policyholders over and be- 
yond the mere getting of the business is 
unceasing and valuable. 
that the agent sees that the policyholder 


state fund can insure him, as well as 
respects his liability as an employer; he 
sees that 
complies with all of the demands of the 
law; sees that all papers required by 
the authorities, especially when acci- 


filed; sees that 


compensation due them; and especially 


pany’s expert inspectors, to point out to 
each policyholder ways and means of 
reducing the number and severity of acci- 
dents. 


Accident Prevention Movement 


Commercial companies, he said, through 
their accident prevention departments, 
are an aggressive and positive force in 
reducing the number and severity of 
industrial accidents. The prevention of 
accidents is worth more than all the 
compensation for accidents in the wide 
world. Compensation companies are al- 
most entirely responsible for the start- 
ing of systematic, scientific accident pre- 
vention service. Mr. Lott showed how 
agents bring volumes of premiums to 
their companies from different sections 
and from diversified industries. They 
also sell many lines of insurance other 
than compensation so the proper effect 
is given to the laws of average and the 
distribution of risks. Thus they make 
commercial insurance the most scientific 
and certain. State funds must depend 
upon one state and one line. 


| Depend on Political Appointees 

| 

| Mr. Lott asked how would the people 
| like to be without any insurance agents 
|or brokers and be obliged to depend 
| wholly upon political appointees for all 
| 
| 
| 





| their insurance. Mr. Lott said that if 
the state is to have a monopoly of com- 
pensation insurance, it should also under- 
| take to provide all other lines of casualty 
insurance. He said that it is scarcely 
conceivable that the state will for a 
| consideration hold one citizen harmless 
from his liability to another citizen when 
such liability arises from the infraction 
| of a law created for the protection of 
| both citizens. 

Coming to stockholders’ dividends, he 
said that 10 percent has not been aver- 
aged on the stock. He asserted in many 


the policyholder constantly | 


ice. The work done by agents for the | states new stock companies cannot be 


Mr. Lott said | 
| aS capital. 
is properly covered as respects his lia- | 
bility to the general public in which no | 





licensed until a surplus is equal to at 
least 50 percent of the capital. Stock- | 
holders must contribute surplus as well 
He showed that stockholders’ 
dividends come from interest on invested | 
capital and surplus and not a penny needs | 


to be taken from any other source. | 


dents happen, are properly filled out and | 
injured employes and | 
their dependents properly receive the full | 


and particularly regards it as his duty | 
in cooperation with the insurance com- | 3 ; 2 : 
| of each into rightful consideration. 


| possible, regardless of rights and liabili- 
| ties. 





Points Out Real Factors 


Mr. Lott said that in all insurance 
plants, service, security, satisfaction and 
cost are the real factors. Free competi- 
tion between stock company insurance, 
mutual associations, state fund insurance 
and self-insurance is the only right way 
to find out which method furnishes the 
best service, the greatest security and 
the most satisfaction, taking the cost 


Mr. Lott said that the object of work- 
men’s compensation insurance is not sim- 
ply to distribute funds as cheaply as 


It is far more complex. First, the 
insurance should be made secure. Sec- 
ond, the service to policyholders and 
injured workmen should be of such a 
character that it gives satisfaction to 
both, and this should include proper in- 
spection for the prevention of accidents, 
intelligent audit of policyholders’ pay- 
rolls and sympathetic investigation of 
accidents and resulting claims by injured 
workmen. All this can be done thor- 
oughly and efficiently or made as ineffi- 
cient and cheap as employers and work- 
men will tolerate. Outside of agents’ 
commissions, if the state funds give as 
good service as commercial companies, it 
will cost the fund as much as it costs 
commercial companies. If any state fund 
where there is now competition should 
be well and economically managed, it 
certainly would be more likely to remain 
so if competition continued than would 
be the case if it were given a monopoly. 


Dangerous Experiment 


Mr. Lott took up the challenge of the 
advocates of this socialistic form of in- 
surance as to lessened cost, saying that 
what little might possibly be saved in 
cost was more than balanced by the 
superior service which commercial com- 
panies and their agents now give. He 


| ger of the Ohio fund, 


ance and all other so-called public serv- 
ices—and we will have in America the 
chaos of a Bolshevism of our own. 


Cost Not Cut Down 


Mr. Lott showed that in but a few of 
the states was there a monopolistic state 
fund, and hinted strongly that the mana- 
the example of 
which is being strongly urged by the 
Missouri Labor Federation, was afraid 
to permit an examination of that fund 
by a real insurance actuary; that, while 
there had been strong agitation for such 
a fund in New York, it had been re- 
jected; that in foreign lands—Norway, 
New Zealand and Italy—state insurance 
had been tried wtihout bringing rates 
down, or, where they were reduced, with 
danger to the solvency of the fund and 
the security of the public; that, as in- 
surance companies, no state had proved 
the wisdom of driving private companies 
out of business by legislation. And, in 
concluding this phase of his argument, 
Mr. Lott commented upon the claim made 
by the advocates of state fund insurance 
that the commercial companies made a 
practice of contesting claims and carry- 
ing them into the courts by giving the 
facts as to his own company during four 
and a half years under the New York 
compensation law: 

“During that entire period, my com- 
pany received 11,728 notices of accidental 
injuries from New York. In the same 
period, my company has contested 82 
claims before the industrial commission; 
7 of such claims being carried by it to 
the appellate division of the supreme 
court, and one such being carried by it 
to the court of appeals. Three of such 
claims were appealed by the claimants.” 


Present Policy Is Best 


Mr. Lott closed with a strong plea for 
a continuation of the present American 
policy of insurance service through com- 
petition between all kinds of insurance 
carriers: 

“Finally, if my company cannot with- 
stand even-handed competition with pub- 
lic and private mutuals, it has no right 
te exist, and it will cease to exist from 
lack of patronage. This is true of other 








showed—and he had the figures of his 
own company to support him—that the 
dividends of the commercial companies 
were made out of the invested capital 
and surplus, and not out of their com- 
pensation insurance premiums. He warned 
his hearers that if the state is permitted 
to take over this kind of insurance as a 
monopoly, the demand will soon be made 
that it take over all other kinds of insur- 


companies. But they should not be put 
out of business to satisfy a theory. If 
the theorists are right, the companies 
| will die, anyway. They have honorably 
| conducted a legitimate business for years, 
| If they die, it will not bring loss to any 
| policyholder or to any injured workman; 
the companies’ reserves will protect them. 
| The only ones who will lose will be the 
ferenrecmretig The stock companies are 

willing that as many public and private 





Home Office: 


Assets, over 


/ 


SEALY HUTCHINGS, President 
GEO. SEALY, Secretary 





Surplus to Policyholders, over 


AMERICAN INDEMNITY COMPANY 


Galveston, Texas 
Under supervision United States Treasury Department 


$1,500,000.00 
980,000.00 


(At the close of business November 30, 1918) 


JOHN SEALY, Vice President 
J. F. SEINSHEIMER, Gen’! Mgr. 


Announce the opening of their Newark, N. J., Branch Office—309 
Union Building, as of January 1st, 1919, for the handling of Casualty 
Business—under the supervision of Mr. Richard R. Randall. 


The Jersey City Branch Office, Mr. George A. Devoe, Manager, which 
las been in successful operation for the past several years, will con- 
tinue to handle Fidelity & Surety business exclusively. 





Responsible Agents Wanted Where Not Represented 





Capital $ 500,000.00 
Deposited in Securities with 
lowa [nsurance Department 
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Sioux City. Sowa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 





SOMETH 


The Gem City Life Ins. 





In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


ING NEW 


Co. Dayton, Ohio 
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§ Federal Savings and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 

a Policy includes $100.00 funeral benefit. 5 
z Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. ® 
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Assurance Corporation, 


THOS. E. HANLON, Gen. Ast., 





] Annex, Indianapolis, Ind.; GEO. 
Exchange Bldg. ae CHAS. H. 
Detroit; LOYAL DURAND, Gen. 
HIRSC & 
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EMPLOYER’S LIABILITY 


SAMUEL APPLETON, Manager and Attorney U. S. Branch, 83 Broad St., Boston, Mass. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 


The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 


Ohio, East. Ky., W. 
STAFFORD & STONE 
GARRI 


eT a Commerce Bldg., Kansas Ci 
Y, ‘ oodmen 0: W, 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, 


Ltd., of London, England 


SURPLUS, $2,490,252.08 
Va., Tenn., First National Bank 


Louis; GROVES BROS. 

, Mo.; LOVE-HASKELL 

eho. Neb.; JAMES & 
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self-supporting methods of insurance as 
the people want shall compete with them. 
This, I understand, is the position of the 
private mutual associations. They ask 
ne favors. But they do ask that they 
be permitted to remain competitors. Let 
the fittest survive.” 


Koch Dines Competitors 


OMAHA, NEB., Jan. 14—Harry A. Koch, 
head of the Harry A. Koch Company of 
Omaha, gave a dinner last week, intro- 
ducing E. A. McClasson, now associated 
with this company as manager of the 
compensation and liability department. 
He announced that his company had been 
appointed general agents of the General 
Accident in Nebraska. Those present 
were Fred Dale, Aetna Life; Frank Has- 
kell, Employers Liability; B. H. Smith, 
Ocean; Andrew Hart, Millers Mutual; 
A. C. Pinkerton, Globe Indemnity; L. W. 
Wilcox, Travellers; Ed Heflin, New Am- 
sterdam; Sam Howell, Georgia Casualty; 
and John Madden, Maryland Casualty. 

Mr. Dale gave a very interesting re- 
view of the growth of the business in 
Omaha, and Mr. Haskell gave for the 
benefit of the younger men present a 
splendid talk on how he had been able 
to build his very successful business. 


Beyer Appointed Casualty Manager 


BOSTON, Jan. 14—Oakley H. Beyer, 
identified with the Massachusetts Bond- 
ing and Insurance for several years and 
having had a wide and valuable experi- 
ence, has been appointed manager of the 
casualty lines of the company for the 
Greater Boston district. 


Bonus Is Declared 


The affiliated Aetna Life companies 
have declared a bonus payable to their 
employes. Each employe earning less 
than $4,000 per annum will receive two 
weeks additional salary, which amounts 
to a little more than 4 percent. This will 
effect over 2,000 employes, a large num- 
ber being girls who have taken the places 
of enlisted men. 


H. F. Taylor & Co., stock and bond 
dealers at Indianapolis, are preparing a 
bill for submission to the legislature 
providing for the guarantee of bank de- 





posits in the state. 
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JOHN L. MEE, 
Assistant Superintendent of Agents 


EPRESENTATIVES from twen- 
R ty-six of the largest agencies of 

the National Surety will assem- 
ble Thursday afternoon of this week 
at the Hotel La Salle, Chicago. They 
represent the company in various parts 
of the Mississippi Valley and will dis- 
cuss many subjects made important by 
the end of the war and by the begin- 
ning of reconstruction. 

“How to Prepare for Prosperity” 
will be the keynote of the convention. 
Speeches will be made by William B. 
Joyce, president of the National Surety; 
E. A. St. John, vice-president; John L. 
Mee, assistant superintendent of agen- 









W. B. JOYCE 
President 


cies; Russell A. Algire, director of sub- 
agencies, and Carl H. Page, head of 
the check alteration bond department. 
The agents will be company’s guests. 


* * * 


Besides home office officials, the fol- 
lowing agencies will be represented: 
Ferris Agency, Cincinnati; Coughlin & 
Pritchard Company, Cleveland; A. W. 
Geissinger, Columbus; Hayden & Sons, 
Toledo; John Heckle & Sons, Cincin- 
nati; I. D. Davis and the Home Se- 
curity Company, Parkersburg, W. Va.; 














J. Morton Morris, Louisville, Ky.; W, 
P. Rutland & Co., Nashville; Leonard 
& Griffin, Detroit; George D. Heaton, 
Lansing, Mich.; J. B. McGrayel, In. 
dianapolis; Joyce & Co., Chicago; B. J, 
Nietschmann, 
Agency, Oshkosh; William B. Joyce & 
Co., Minneapolis and St. Paul; Dan B, 
Ford Insurance 
: Agency, Des Moines; Tom Moonlight 


Horne, 


Davenport; 


E. A. ST. JOHN 
Vice-President 


Milwaukee; 


Harmon 











Murphy and P. O. Draper, Kansas 


City; 
Louis; 
pany, 


Commonwealth 
Commercial Investment Com- 


Lincoln; Wheeler & Welpton 


Agency, St. 


Company, Omaha; I. J. Talbott, Kan- 
sas City; Ralph W. Smith, Denver, 





P. A. COOLING CO., General Agents - 
OSCAR R. WITTE & CC., General Agents 
GARNER & MANN, General Agents - 
E. J. MILLER, General Agent - - 


For Other States write the Main Office 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 

WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


INDIANAPOLIS, IND. 
ST. LOUIS, MO. 
KANSAS CITY, MO. 

e DENVER, COL. 


Assets $1,211,054 


Georgia 


ADMITTED ASSETS...........-$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 


GEORGIA CASUALTY COMPANY 


Macon -« 











The 


oe, CLOVER LEAF CASUALTY 
\ CoMPANY / 


Best Equipped 


and most 








Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best persona) health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 


i 
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The Republic Casualty Co. 


- PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


_ Local and General Agents Wanted in Ohio and Pennsylvania 





_— 























R. J. LYDDANE, General Agent 


The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


-The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPAN! 


J. C. O. MORSE, President 


“Conservative but Aggressive” WICHITA, KANSAS 
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OF THE EQUITABLE 


(CONTINUED FROM PAGE 20 

Concerning the contracts of the 
Equitable, the following explanation is 
made by Vice-President Lunger: 

(1) Non-Cancellable Supplementary 
Disability Policy. This policy will be 
jssued as a supplement to a life policy— 
new or old—and will provide for weekly 
indemnity in case of accident or sick- 
ness. This contract rounds out a circle, 
the other sectors of which are composed 
of the disability clause, the waiver of 
premium clause, and the double in- 
demnity clause, so that when issued 
in connection with a life policy con- 
taining these features the insured is 
protected by the principal ‘sum in event 
of death from matural causes; double the 
principal sum in evemt of death ‘by ac- 
cident; relief from premiums in event 
of disability, plus an annual income un- 
der the disability clause for permanent 
disability; and under the supplementary 
policy by @ weekly income in event of 
temporary or permanent disability from 
accident or sickness. It is well to bear 
in mind that in event of total and ‘per- 
manent disability the insured will re- 
ceive an income under the life policy 
and also under the supplementary pol- 


nis supplementary policy provides 
only for weekly indemnity as above. It 
does not provide payments for death or 
dismemberment. It is non-cancellable, 
and issued only in connection with 
Equitable life insurance policies, old or 
new. In case application is made for 
this form as a supplement to a life pol- 
icy over 60 days in force, a ‘medical ex- 
amination will be required. ‘Rates will 
be adjusted to the age of the insured. 
*s * * 


(2) A Non-Cancellable Accident and 
Health Policy, which will be issued in 
connection with, or separately from, an 
Equitable life policy. This policy con- 
tains all the essential guarantees of the 
usual disability policy and the rates will 
be adjusted to the age of the insured, 
an innovation in this branch of insur- 
ance. In addition, in event of disability 
caused by disease, the weekly indemnity 
will be payable from the date of the 
disability, and will not begin fifteen 
days afterwards, as is the case under 
ordinary health policies. The policy 
will also be free from the usual clause 
giving the company the right to cancel 
the insurance on notice; the policy hav- 
ing been issued and placed in force; it 
will be continued in force with all its 
benefits and guarantees as long as the 
premiums are paid, but mot beyond 
age 65. 

Several of the “frills’ introduced into 
accident and health insurance have been 
diminated from this policy in order to 
bring it nearer to what may be termed 
“standard” insurance, and to reduce the 
tate to the lowest point. If this policy 
is issued separately from a new life pol- 
icy an examination will be required. A 
limitation is placed on the weekly in- 
demnities for sickness, namely, that 
during the continuance of the policy 
the weekly indemnities for sickness 
shall not exceed, in the aggregate 200 
weeks, Permanent disability from ac- 
cident, however, carries indemnity so 
long as the insured is wholly and con- 
tinuously disabled. 

s s s 

(3) A Death and Dismemberment Pol- 
fey, providing only for the payment of 
the principal sum for death by accident 
or the loss of both hands, both feet, 
tte, and a part of the principal sum for 
loss of one leg, one hand, etc., duubling 
for travel, accident, etc. 

* * «6 


(4) The Equitable Standard Accident 
Poliey. This policy embodies all of the 
benefits and guarantees of accident in- 
sirance that, in the opinion of experts, 
are really essential to a well-rounded 
generous policy. In brief, it closely 
‘nforms to the policy which the Bu- 
tau of Accident and Health Underwrit- 
tts has recommended to its members to 
Mdopt as a standard. By the elimina- 
ton of “frills” it has been found pos- 
tible to effect a substantial reduction of 
the rate; a policy of $5,000 with a weekly 
indemnity of $25 will cost $20 per year 
instead of the usual $25. 

e e s 

(5) The Equitable Standard Accident 
‘d Health Policy, combining with ac- 
cident benefits, as above, a weekly in- 
demnity for disability caused by disease. 

e s s 


(8) The Accumulated Accident Policy. 
8 Policy contains all of the benefits 
Suarantees usually offered by the 




















WITH BURGLARY UNDERWRITERS 











HOLD-UPS TAKE PROFITS 


Casualty Men Suggest Remedies to 
Protect Companies from Daylight 
Robbery Losses 


Losses on the hold-up end of bur- 
glary insurance have “knocked” the 
profits on Chicago business during 
1918 and all are agreed that something 
must be done to relieve the condition. 

Two remedies were suggested as 
possible. The first is that an additional 
premium be charged if daylight rob- 
bery is to be covered. The other ad- 
vises that policies issued for burglary 
insurance limit the payment on hold-up 
claims to 10 percent of the face value. 
When burglary imsurance was first 
written there was a clause universally 
used to this effect, but some new com- 
panies took it out of their policies and 
competition forced the others to follow 
suit. 

. Increase in Bank Insurance 


An enormous increase in bank poli- 
cies issued has been experienced by all 
companies during 1918. This has been 
due for the most part to the great 
number of Liberty bonds held by the 
banks. One company has written over 
$2,000,000 in insurance in this kind of 
business during the last 90 days in 
Illinois alone. 

Casualty men declare that to sell the 
banks more burglary insurance under 
1918 conditions tt was only necessary 
to ask them if they were still fully pro- 
tected. In other words, the business is 
so well established that few if any 
banks refuse to carry a certain amount. 

Practically all but the largest city 
banks carry burglary insurance. One 
company’s figures show that in a town 
of only 2,000 population one bank car- 
ries $50,000 and in a city of 8,000 one 
bank is covered by $125,000 in burglary 
policies. 

Bank Responsible for Bonds 


If a bank takes despositors’ govern- 
ment bonds, to care for them, and they 
are stolen, it is responsible, whether 
the depositor pays for the service or 
not. The banker, however, is not re- 
sponsible for what is left in safety de- 
posit vaults, unless the bank is di- 





casualty companies, including all of the 
so-called “frills.” The meaning of the 
word “Accumulated,” in the title, is this: 
Several years ago the casualty com- 
panies introduced the practice of adding 
10 per cent to the principal sum with 
each annual renewal for the period of 
five years or until the principal sum had 
been increased by 50 percent of the 
initial amount. The plan provided an 
excellent means for rewarding per- 
sistency, but under the stimulus of keen 
competition some companies disregarded 
the five-year accumulative period and 
gave the entire amount at once. The 
departure from the first conception of 
the plan is to be regretted, but, inas- 
much as the fully accumulated policy is 
used by some of the leading casualty 
companies, we are content for the time 
being to do likewise. For example, all 
policies on this form, which ordinarily 
would be issued for $5,000 for death by 
accident with a weekly indemnity of $25 
for annual premium of $25, will be is- 
sued at this premium in the initial sum 
of $7,500 for death by accident with a 
weekly indemnity of $25. 
s s s 


(7) The Accumulated Accident and 
Health Policy combines with all the 
benefits and guarantees of the accident 
policy, as above, a weekly indemnity 
for disability caused by disease. 

In addition to the foregoing policies, 
extending what might be termed per- 
sonal insurance service to policyholders, 
the society will also be prepared later 
on to make quotations of rates for acci- 
dent and health insurance in connection 
with group insurance, thus extending 
what we are pleased to call the “So- 
cial Insurance Service” of the society, 
as distinguished from the personal in- 
surance service. 





rectly in charge. In some cases insur- 
ance companies cover the contents of 
boxes in safety deposit vaults, but re- 
quire a sworn statement of such con- 
tents. 

The theft of $250,000 in Liberty 
bonds from the Studebaker Company 
of South Bend, Ind., has greatly in- 
creased the interest in burglary insur- 
ance. 


Burglars Work in Cleveland 


Burglary insurance agents are push- 
ing for business in Cleveland because of 
the numerous holdups and robberies in 
that city. Criminals from all over the 
country seemingly have gathered there. 
This week the assistant cashier of the 
National Biscuit Company was held up 
and $3,000 stolen. A few weeks ago the 
cashier of the H. J. Walker Company 
was robbed of several thousand dollars 
while returning with the payroll. Res- 
idence robberies are frequent. The may- 
or has ordered 200 extra men put on the 
police force. 


Bank Burglars Busy 


Bank robbers have transferred their 
operations to Wisconsin. The Bank of 
Middleton was robbed last Friday night 
of $100,000. The chief loss was Liberty 
bonds. The robbers ripped open safety 
deposit boxes in the vault. Most of the 
bonds were owned by citizens of the 
town. This shows the need of carrying 
burglary insurance on the contents of 
safety deposit boxes. 

Bank robbers again made a haul in 
Indiana, some $10,000 of Liberty bonds 
being stolen from the safety deposit 
boxes of the First National Bank of 
Lewisville, Ind. Using an acetylene weld- 
ing torch, they bored a six-inch hole into 
the steel vault and thus gained entrance 
to the safety boxes. 


Virginia Trouble Cleared Up 


RICHMOND, VA., Jan. 13—Misunder- 
standing on the part of insurance men 
that the resolution adopted by the Vir- 
ginia industrial commission, Dec. 9, 
granting self-insurance, upon applica- 
tion, to various state departments and 
institutions and political subdivisions of 
the state on certain conditions, provoked 
from the agents a protest in the form of 
a refusal to accept the extra-hazardous 
insurance without the other. 

The result is that the commission has 
adopted another resolution reiterating 
the former resolution to the effect that 
the state departments may apply for 
self-insurance without submitting formal 
proof of financial ability and without re- 
quirement as to indemnity or bonds. But 
it also adopted a resolution pointing out 
to the insurance men that the policies 
approved by the commission and the rul- 
ings adopted by the commission contain 
nothing that can be construed to prevent 
the insurance of one or more district de- 
partments or institutions of such politi- 
cal divisions without the remainder. This 
explanation is said to have satisfied those 
interested that they were not being dis- 
criminated against. The second resolu- 
tion stated that the commission deemed 
self-insurance on the part of political 
units of the state as a wise and judicious 
one where provision is made for the 
extra hazardous operations. 


Good Rules for Business Men 


Don’t worry; don’t overbuy; don’t go 
security. 

Keep a high vitality; 
keep sober; keep cool. 

Stick to chosen pursuits, but not to 
chosen methods. 

Be content with small beginnings and 
develop them. 

Be wary of dealings of unsuccessful 
men. 

Be cautious, but when a bargain is 
made, stick to it. 

Keep down expenses, 
stingy. 

Make friends, but not favorites. 

Don’t take new risks to retrieve old 
losses. 

Make plans ahead, but don’t make them 
in cast iron. 

Don’t tell what you are going to do 
until you have done it—Commerce and 
Finance. 


keep insured; 


but don’t be 





CHANCE FOR A CHANGE 
MAY HAVE CORPORATE BONDS 


Illinois County Treasurers Can Elimi- 
nate the Old Personal System 
Under the New Law 


_ Surety men feel that in the course of 
time there will be more corporate 
surety bonds to indemnify county 
treasurers in Illinois. Until the last 
session of the legislature the county 
treasurers had to pay for their own 
bonds, but the county supervisors or 
commissioners can now arrange for 
the payment of the premiums for a 
surety bond out of the general fund 
if they so desire. As already an- 
nounced the county treasurer of Cook 
county in Chicago filed a corporate 
bond this year for the first time, thus 
supplanting the old personal bond. In 
Cook county the treasurer is now re- 
quired to advertise for bids for the 
county deposits. Heretofore he could 
place the money where he desired, 
this resulting in a few of the large 
banks securing the money because 
some of their directors went on the 
personal bond of the treasurer. 
Whether depository bonds will be re- 
quired is not yet known. 

Now that the way is open for the 
payment of the premium on the bonds 
out of the county fund, there is really 
no excuse for the old personal bond 
system. The county treasurers of IIli- 
nois have a state organization and 
some of the treasurers say that a move- 
ment should be started in that organi- 
zation toward the elimination of the 
old personal bond plan. There are 
some 16 or 17 counties in Illinois 
where the sheriff does the collecting. 
Until the last session of the legislature 
the township collectors collected the 
taxes, but now the county treasurers 
have this duty except in those counties 
where the sheriff does the work. In 
those counties the sheriff has to file a 
bond. 


Get California Receiver 


SAN FRANCISCO, CAL., Jan, 15.—Fol- 
lowing the appointment of the Bankers 
Trust Company of Salt Lake as receiver 
for the defunct Guardian Casualty & 
Guaranty, suit has been filed at San 
Francisco for a California receiver for 
the company. The resources of the com- 
pany in California consist of the com- 
pensation guaranty fund in the hands of 
the insurance commissioner, amounting 
to over $60,000, and outstanding pre- 
miums. The petition for the appoint- 
ment of a California receiver was made 
by 89 claimants against the company, 
who allege the latter’s claims in the 
state total $95,000. 


Get the Globe Indemnity 


The Globe Indemnity has appointed the 
McCluer-Wilbur Underwriting Co. of 
Kansas City, Mo., as general agents for 
casualty and surety lines. This is one 
of the largest agencies in Kansas City 
in casualty and surety business. 


New York Bills Introduced 


ALBANY, N. Y., Jan. 14.—Assemblyman 
Donohue of New York has introduced in 
the legislature a bill constituting chapter 
71 of the consolidated laws to be known 
as the health insurance law. It estab- 
lishes a system of health insurance for 
industrial workers and dependents to 
cover cases of sickness, accident or dis- 
ability or death resulting therefrom, ex- 
cept cases coming under the workmen’s 
compensation law or in which liability 
for damages or other benefits is im- 
posed by act of Congress. The Indus- 
trial Commission is to administer the 
act. The cost of the insurance is to be 
borne one-half by the employer and one- 
half by the employe, with certain excep- 
tions. There are many other provisions. 


Another bill introduced by Assemblyman 
Donohue amends the labor law by estab- 
lishing a bureau of health insurance in 
the state labor department in charge 
of a fourth deputy commissioner to ad- 
minister the health insurance law. 
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NEWS OF THE ACCIDENT WORLD 


FIGURES GIVEN AT MEETING 





Central Business Men’s Shows Gain in 
1918—Hold Prize Question- 
naire Contest 





Figures given out during the fifth 
annual agency convention of the Cen- 
tral Business Men’s Association, held 
Tuesday, Wednesday and Thursday of 
last week at the La Salle hotel, Chi- 
cago, show the company’s premium in- 
come for 1918 to be $460,350. The 
company has paid out in claims $255,- 
720, of which over $60,000 was paid to 
influenza claimants. A gain in cash 
assets of $18,000 is shown, making a 
total of about $170,000 in assets and a 
surplus of $105,000. 

H. N. Tolles of the Sheldon school 
of salesmanship held the center of the 
stage throughout the first meetings of 
the convention. In his second address 
he pointed out that there are four 
steps to every sale; attention, interest, 
desire and purchase. These four steps 
are cemented together by confidence. 
But to be permanent, the. sale must be 
supported by pillars of satisfaction 
after the goods have been delivered. 
Mr. Tolles illustrated his points on a 
blackboard. 

In the Wednesday afternoon meet- 
ing,Raymond S. Branch of the Midland 
Press, spoke of the “Value of Enthu- 
siasm.” 

Wednesday evening the delegates were 
entertained at a banquet at which Presi- 
dent Royer acted as toastmaster. C. O. 
Pauley, secretary, made a talk, announc- 
ing the figures for 1918. Entertainment 
was furnished by the Redpath Lyceum 
Bureau. 

At the Thursday meeting, C. W. Van 
Beynum, editor of the Casualty Review, 
spoke on “From the Outside Looking In.” 
F. W. Hislop, claim manager, told of 
methods in settling claims. 


Prize Questionnaire Contest 


At the beginning of the convention, Mr, 
Royer handed to each delegate a ques- 
tionnaire containing a number of ques- 
tions that the agent would be apt to en- 
counter in soliciting. Then announced 
that cash prizes—ten, five and two and a 
half dollars—would be paid for the pa- 
pers receiving the highest grades. The 
papers were turned in Wednesday morn- 
ing, and the results announced Thursday. 
R. J. Long of Detroit, Lewis Wheet of 
Chicago and F. R. Hotchkiss of Chicago, 
were all graded 97% percent and the 
prizes were divided equally among them. 





BIG PRODUCERS CONVENE 


Rapid Growth Shown in Kansas City 
Association’s Figures Announced 
at Meeting 


KANSAS CITY, MO., Jan. 13—The 
seventh annual meeting of the “1000 
Club” of the Business Men’s Accident 
Association was held in this city Janu- 
ary 7 to 9. Three years ago the club 
changed its name from the “500” to 
the “1000 Club” for the reason that so 
many were making the 1,000 points and 
more. This year two salesmen were in 
the 2,000 class—the president, F. J. 
Fleming, with 2,513 applications and 
Vice-president A. H: Hogue with 2,036. 
There were seven other members with 
records over 1,000, and 28 had produced 
more than 500. All club members 
shared in proportion to the number of 
years they had been among the leaders, 
in the distribution of bonuses totaling 
$7,000 and ranging from $150 to $900. 
The distribution is made on the system 
by which those who have been consist- 
ent producers longest with the asso- 
ciation get the larger proportion, and 
those writing over 1,000 points get an 


additional proportion. 
The sessions of the club were held in 
the home office, Mr. Fleming presiding. 


Among the speakers were R. A. Long, 
M. H. Martin, J. B. Reynolds, J. C. Nichols, 
J. C. Swift and John H. Atwood. Presi- 
dent Fleming is serving his third term 
and the membership of the club now 
numbers 37 (500 being the qualifying 
limit). 

A display of the rapid growth of the 
association’s business, showing income of 
nearly a million dollars last year, was 
prominent in the meetings and was 
greeted with pride. 


$100,000 for Influenza 


Out of the claims paid in December 
($69,272.22) $66,000 covered health claims 
and of these $50,000 was paid on influenza 
claims, bringing the ‘flu’ claims during 
the past three months up to approxi- 
mately $100,000. Claims paid during 1918 
amounted to $407,667.53 and the total of 
rity paid since organization is $1,715,- 
549.36. 





Would Open Doors 


BOSTON, Jan. 14.—Commissioner 
Hardison of Massachusetts has recom- 
mended to the legislature a bill pro- 
viding that mutual life insurance com- 
panies may also transact casualty, busi- 
ness provided the surplus amounts to 
$400,000 which is the capital require- 
ment for a stock company writing 
both life and casualty business. 





North American Changes 


H. A. Luther, superintendent of the 
group department of the North Ameri- 
can Accident, who has had his head- 
quarters in New York, will hereafter be 
at the head office in Chicago, while E. E. 
Rice, who was his assistant, will take 
charge of the group business in the 
west. Wolfie, Stefin & Co. of Chicago 
have been given the general agency of 
the industrial department of the North 
American and allowed to write both in- 
dustrial and commercial. H. B. Keck, 
who has been connected with the Inter- 
national Life of St. Louis, has been ap- 
pointed manager of the industrial de- 





partment of the firm. B. P. Scott, agency 
manager, with headquarters at Topeka, 
will reorganize the North American’s 
accident business in Mexico. x. O. 
Byrd, assistant agency manager at the 
head office, will give his attention to 
the protective department, which writes 
a special policy in the south largely for 
colored people. 


Inter Ocean Increases Stock 


The Inter-Ocean Casualty Company, 
Cincinnati, has notified the Indiana sec- 
retary of state of an increase of its capi- 
tal stock from $100,000 to $200,000. 








Influenza Claims Serious 


R. Perry Shorts, first vice-president of 
the Massachusetts Bonding, states that 
at the rate influenza claims continue to 
come in the epidemic will cost the com- 
pany $200,000 under health policies. 





Wants Standard Provisions 


The Massachusetts insurance commis- 
sioner desires the enactment of a law 
providing for a standard accident and 
health policy, or certain standard pro- 
visions which must appear in such poli- 
cies, along the line of recent legislation 
in other states. 





Standard Accident Policy 

A meeting of the committee of fifteen 
on standard accident policy forms has 
been called, at which it is expected some 
definite action may be taken that will 
allow of a report to the Bureau of Per- 
sonal Accident & Health Underwriters, 
which will hold its annual meeting 
Thursday. 


There is always a seasonal argument 
for accident and health insurance. 
Get one each month from The Cas- 
ualty Review, a monthly magazine for 
accident and health insurance sales- 
men. Send ten cents for sample copy 
or one dollar for a year’s subscription 
to 1362 Insurance Exchange, Chicago. 
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Admitted Assets 
$1,801,040.80 
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LINES OF INSURANCE WRITTEN 





Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 
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Plate Glass 
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Net Surplus 
$296,048.32 
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PROVIDENT HAS CONVENTion 


Field Men From Seventeen States 
Entertained in Meeting at 
Chattanooga 





CHATTANOOGA, TENN. , Jan 1B 
During the past week the Provid 
Life & Accident Insurance Com = 
has celebrated the close of its thir 
first year with an agency convesalil 
attended by representatives of each Py 
partment from all of the sevent . 
states from Pennsylvania to Teme 
which the company is operating —each 
one having qualified for attendance p; 
attaining a stipulated production di 
ing the lively contest which marked the 
last quarter of the year. In addition 
a prizes were allotted thoge 
ee distinguished them. 

As is customary, the field men wer 
entertained in various ways, including 
luncheon, an automobile trip to Lak 
out Mountain, a theatre Party and a 
banquet. General and departmental 
meetings of importance were held and 
the record of the past year and prob- 
lems of the new year taken up by the 
officials of the company and the lead- 
ing representatives. 


Accident Department Reports 


The health and accident de 
operating in all of the states, car 
supervision of M. E. Le Sueur, reported 
a steady and consistent growth and a 
large number of new contracts and 
agency connections made already for the 
new year. 

The life department, under the man- 
agement of A. S. Caldwell, manager, and 
W. C. Stacy, assistant manager, has 
shown a very unusual growth for the 
year and the production of new busi- 
ness that has already distinguished the 
Provident as one of the leading life com- 
panies of the south. 

The railroad department, under the 
management of J. B. Cleland, has closed 
a highly successful year, and a growth 
oo that has been quite commend- 
able. 

The entire convention was marked with 
a spirit of loyalty and enthusiasm that 
was particularly promising for the con- 
tinued progress of the company during 
the new year. From each district came 
very definite assurances of new contracts 
and increased efforts for 1919. 





To Consider Old Age Insurance 


COLUMBUS, O., Jan. 14—In his inaug- 
ural address at Columbus, Governor Cox 
recommended the report of the old age 
health and insurance for “careful study,” 
but suggested no action. The commission 
was appointed by act of a democratic 
legislature and is to be considered by a 
Republican legislature. 


Changes on the Coast 


SAN FRANCISCO, CAL., Jan. 15.—The 
Thomas R. Lamb Company of San Fran- 
cisco and Los Angeles has been appointed 
general agent for the casualty lines of 
the Lion Bonding & Surety, reporting to 
the San Francisco branch office of the 
company. Jesse M. Whited, manager of 
the branch, continues to represent the 
company for surety lines. The Lamb 
agency is also general agent for the 
automobile department of the Common- 
wealth of New York and Alliance of Lon- 
don. 

Cc. W. McKnight, former branch man- 
ager for the General Accident at Los 
Angeles, and who resigned some months 
ago to enter the service, has returned 
and taken over the interests of E. P. 
Morphy in the general agency of John- 
son & Morphy, which was formed to 
represent the company in southern Cali- 
fornia when Mr. McKnight entered the 
service. 





Green With Chicago Bonding 


J. J. Green, who was formerly with the 
Meeker-Magner Company at Chicago, has 
gone with the home office of the — 
Bonding, as superintendent of the pla 




















glass department in Cook county. 
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STATE INSURANCE 


Tue subject of state insurance is a 
yery pertinent one these days with in- 
grance men. Those writing casualty 
lines are particularly interested in the 
movement backed by some of the more 
radical labor elements. The Mussourtr 
FmeraTION OF Lazor has prepared a bill 
yith state monopoly as one of its strik- 
ing features. The Itttnois State Fep- 
ganion oF Lazor is also championing a 
sate monopoly bill. In this connec- 
fion it would pay all insurance men to 
turn to the life section of this issue, 
Part 2, and read the message of Gov- 
enor Pure of Wisconsin, relating 
to the state life insurance fund. Gov- 
emor Pupp frankly acknowledges 
that the state scheme is a failure and 
urges it be repealed. This is certainly 
avery significant message. 





WORKING IN THE COUNTRY 
INSURANCE men in the so-called coun- 
try districts make a big mistake in con- 
fning their operations to a very few 
lines of insurance, such as fire, wind- 
storm, live stock, life, and a little acci- 
dent insurance. These are vastly im- 
portant for the agent to solicit and a 
man in a country town should not 
overlook all prospects for these lines. 
However, in driving about he should 
feel that there are prospects galore for 
various other kinds of insurance. Every 
bank, for instance, in his county is a 
prospect for burglary insurance and 
fdelity bonds. The officers and direc- 
tors of the bank are men of influence 
in their community and can be solic- 
ited for various lines. A good live 
agent keeps in touch with his court 
house, finds out what county work is 
being done, gets the contract bonds, 
liability and compensation insurance. 
He should at all times enlarge his ac- 
quaintance and ascertain how the va- 
tious men he meets can be better forti- 
fed with insurance. In every town of any 
sie there is some burglary business, 
especially in connection with jewelry 
stores; there is some plate glass and 
probably boiler insurance to be gath- 
ted. There is certainly a chance for 
public liability. In many states work- 
men’s compensation is compulsory, 
tspecially for the more hazardous lines 
of business, and this line should be 
included in the repertoire of the agent. 
There are estates to be settled and va- 
tious probate bonds to be had. The 
live agent at once gets in touch with 
tandidates for probate bonds, points 
out the danger of personal surety, and 
if possible gets them for surety bonds. 
Automobiles are becoming more and 
More numerous and every automobile 
Wwner should carry insurance. In the 
st place, he should have liability in- 
pace. This is the most uncertain 
tature confronting him. If he has a 
te loss or his automobile is stolen he 
Ows beforehand in money value just 
Ow much he will be out. If, however, 
severely injures or kills some one, 
‘ven in a most innocent way, he does 
tot know the extent of the liability 
that will be attached to him. At this 
e, saben the influenza plague has 
ine rare the country, there is no 
nity to solicit health in- 











PERSONAL GLIMPSES, 
OF CASUALTY MEN 




















E. B. Quackenbush, general agent of 
the Ocean Accident for the New York 
metropolitan district, and automobile 
general agent of the Commercial 
Union for the same territory, died last 
week. He was in his forty-third year. 


_Ben F. Webb, Jr., who recently re- 
signed as manager of the Republic 
Casualty in Chicago, has gone with W. 
A, Alexander & Co., managers of the 
Fidelity & Casualty, to do development 
work among the brokers, 


Marshall A. Frank of San Francisco, 
who was formerly general agent for 
the Pacific Coast Casualty in Califor- 
nia, and after leaving that company or- 
ganized the California Casualty, which 
retired last year, died last week from 
acute indigestion. A month ago he or- 
ganized and became manager of the 
Manufacturer’s Indemnity Exchange, 
which made a specialty of writing com- 
pensation insurance for lumber com- 
panies. 


Frank Mosbacher has been ap- 
pointed superintendent of agencies of 
the Kansas Casualty & Surety, to take 
charge of the agency department, ow- 
ing to the resignation of Vice-President 
Robert H. Timmons, who has taken an 
official position with the Kansas Gas 
& Electric Company of Wichita, Kans. 
Mr. Mosbacher has been with the com- 
pany since May, 1916. Prior to that 
time he was connected as the casualty 
man with the Wheeler, Kelley & Hagny 
agency of Wichita. Before going into 
the insurance business he was with the 
Kansas National Bank of Wichita. 
This training, therefore, has been very 
valuable and he can be relied upon to 
keep the agency department at its 
highest point of efficiency. He is one 
of the keenest and livest casualty men 
in the southwest. He organized the 
agency force of Oklahoma, and prac- 
tically took charge of that state. The 
ten agencies which he established there 
and the two which he established in 
Kansas produced during the first ten 
months of 1918 over $77,000 of business 
for the company. 

E. C. Edmonds, secretary of the Fi- 
delity Health & Accident of Benton 
Harbor, Mich., who went into the Y. 
M. A. army service, is now at Bo- 
logna, Italy. Mr. Edmonds is render- 
ing splendid service and is a very com- 
petent man. His father is D. B. Ed- 
monds, local agent at Benton Harbor. 

R. R. Lounsbury, actuary of the Ne- 
braska insurance department since 
March, 1917, has been elected secre- 
tary and treasurer of the Union Acci- 
dent of Lincoln, Neb. Mr. Lounsbury 
is regarded as a very capable man. 
Last fall he was called to Washington 
for a couple of months to assist in the 
actuarial section of the War Risk 
Bureau. W. B. Young of Omaha, 
Neb., succeeds Mr. Lounsbury in the 
state department. The change in the 
Union Accident was made necessary by 
the death of Secretary H. R. Haynie, 
who died of pneumonia in December. 
J. B. Sackett, well known in the acci- 
dent and health insurance world, is as- 
sistant secretary of this company. 
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surance. Most companies will not sell 
health unless it is accompanied by an 
accident policy. Here, then, is a big 
opportunity for the country agent. 





DRIFT OF THE BUSINESS 


(From the Journal of Commerce) 


HE drift of the various important classes of insurance during the past four 
[sears is interestingly shown in the subjoined table compiled from the 
statements of the companies reporting to the New York department. 
It will be noted that the greatest percentage of gain has been in the com- 
pensation business, especially that for the entire country, and this is explained 
by the fact of the increased number of states now under workmen’s com- 
pensation laws. The accident business stands out as having made the least 
gain, and this may be accounted for by the fact that the development of 
compensation adversely affected the volume of industrial accident business. 
* * x 
Life insurance business which in 1914 represented 58.59 percent of the 
entire insurance business of the New York reporting companies dropped to 
55.01 per cent in 1917, although the total premiums reported increased 22.48 
percent. This was the result of the rapid development of other lines such 
as compensation. The fire premiums reported for the entire country more 
than maintained their ratio to the total of all classes and the gain in volume 
for the four years was 35.18 percent, whereas the entire premiums for all 
classes only increased 30.45 percent. 
* x x 
The table presents the premium incomes on New York state business 
of the different classes; the percentages of the classes to the total for 1914 
as compared with 1917 and shows the ratio of gain during the four years. 
The business of the whole country is given in similar form and it will be 
seen that in the total premium income the percentage increase for the whole 
country is almost identical with that for the state of New York. 
* * 
EXHIBIT OF PREMIUMS OF COMPANIES REPORTING TO THE NEW YORK 
INSURANCE DEPARTMENT 
“A” NEW YORK STATE BUSINESS 














Ratio 

Business P.C.of Business P.C.of of 1917 

Lines— of 1914. Total. of 1917. Total. to1914. 
COMPGMERTION § «.. ioccce cesses. *$12,408,499 6.27 $21,922,090 8.52 176.67 
SIRI a. cede dees cue sen wea 10,310,181 5.21 13,019,404 5.06 126,28 
Fidelity and Surety.......... 4,755,165 2.41 6,208,117 2.41 130,56 
PEE tos caceheensecceseneesee 116,115,655 58.72 148,779,461 57.81 128.13 
ERNE Cactac co uddwe 6 Ree maaee decd 47,756,198 24.15 58,964,206 22.91 123.47 
REOUNOME so Ga ee casdeacae nase 3,840,637 1.94 4,438,190 1.72 115.56 
BIGMNEN tare oc eaccasncaces sess 4 1,337,673 0.68 1,742,535 0.68 130,27 
Auto and teams, P. D........ 1,226,066 0.62 2,296,158 0.89 187.28 
WO | errr er rir cc $197,750,074 100.00 $257,370,161 100.00 130.15 

“B” BUSINESS OF WHOLE CCUNTRY 

COMPONBALION ....cccccccceecs *$33,346,988 2.99 $75,655,786 5.20 266.88 
A er a 35,403,913 3.17 49,505,008 3.41 139.82 
Fidelity and surety .. 21,109,464 1.89 28,011,875 1.92 132.70 
RM cares gece a we do. .. 653,930,894 58.59 800,904.151 55.01 122.48 
MUP Gdededteete awa -- 335,936,901 30.10 454,135,118 31.19 135.18 
Accident ... ‘ .- 25,272,591 2.27 29,450,611 2.02 116.53 
Health ..... PER 6,378,919 0.57 8,791,500 0.60 137.82 
Auto and teams, P. D........ 4,693,426 0.42 9,399,350 0.65 200.27 
<r ean tere ere eae $1,116,063,096 100.00 $1,455,853,399 100.00 130.45 


*Includes State Fund for $1,379,530, which is twice the amount written for 
the second half of 1919 (see page 84 of report to Senate, No. 52, dated 3-8-1915). 


“Cc” RATIO OF NEW YORK BUSINESS TO BUSINESS OF WHOLE COUNTRY 








1914. 1917. 
Compensation .......... 37.21% 28.98% 1914. 1917. 
Compensation ........-. $1.21% 28.98% Fire .......ccccccccese 1: -22% 12.98% 
AGEING ccc ccccncscoces 29.12 26.30 TO Rr eee 15.20 15.07 
Fidelity and surety..... 22.53 22.16 0 re 20.97 19.83 
POMEL Geet codecwe acces ta ae 17.76 18.58 Auto and teams, P. D. 26.12 24.43 
VRNO, ee ih es, S ods Bans Cae eR EEC MERE Does e 17.72% 17.68% 
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OMPENSATION INSURANCE NEWS 


WANT MONOPOLY IN ILLINOIS 





Illinois State Federation of Labor Is 
Back of Measure to Drive 
Out Companies 





The labor people of Illinois are back 
of a bill to provide a state monopoly 
of workmen’s compensation insurance. 
President John H. Walker of the IIli- 
nois State Federation of Labor has 
been in Springfield arranging for the 
championship of this measure. Mr. 
Walker met a committee of employers 
and employes in Chicago last week to 
talk over the situation. Mr, Walker 
says that in case the demand of labor 
is turned down by the employers’ com- 
mittee the bill will be presented direct 
to the general assembly. Mr. Walker 
wants all private companies eliminated 
entirely when it comes to workmen’s 
compensation. Labor demands that the 
minimum death payment be $3,000 in- 
stead of $1,650 and the maximum be 
$6,000 instead of $4,000. Labor people 
will also demand that the benefits be 
based on 66% percent of the employe’s 
wages instead of 50 percent as at pres- 
ent. They will also ask that occupa- 
tional diseases be brought under the 
workmen’s compensation act; that un- 
limited medical, surgical and hospital 
services in all accident cases be paid 
for and that a minimum penalty for 
nonpayment of compensation be pro- 
vided. 


Employer Responsible If Company Fails 


BOSTON, MASS., Jan. 14—A bill recom- 
mended by the state insurance commis- 
sioner would provide that an employer 
should be held directly responsible for 
the payment of compensation benefits if 
the company in which he is insured fails. 
If an employer becomes a subscriber in 
this commonwealth he is relieved from 
any liability for the payment of benefits 
under the present law. 


R. L. Dutton, resident manager of the 





BURNQUIST HEAD IS LEVEL 





Governor of Minnesota Favors Private 
Enterprise in His Message to 
the Legislature 





MINNEAPOLIS, MINN., Jan. 13— 
Insurance men are highly pleased with 
the reference made by Governor Burn- 
quist in his message on the subject of 
workmen’s compensation insurance. 
Governor Burnquist has been looking 
into the state insurance fund question 
quite exhaustively with an open mind 
to ascertain if that plan was the most 
feasible .and logical for workmen’s 
compensation insurance. In view of 
the strength of the Nonpartisan League 
in Minnesota, as well as the socialistic 
tendencies in that section, Governor 
Burnquist’s reference in favor of “pri- 
vate enterprise” is decidedly pleasing 
and stamps him as being a man who 
can reach conclusions correctly and 
logically. He said as to workmen’s 
compensation insurance: 

“The workman is entitled to laws 
which will furnish him certain and 
prompt payment of claims arising under 
the state compensation act. Employers 
should be compelled to insure in com- 
panies approved and regulated by state 
authority or furnish sufficient bonds to 
secure the payment of the compensation 
to which employes are entitled under the 
law. Self-insurance, on the part of em- 
ployers should be permitted only under 
safe guarantees. The state can best pro- 
tect its wage-earners through proper 
regulation of employers and those who 
insure them. In this matter, as in all 
other legislative matters, I am in favor 
of the application of that principle of 
legislation which will not destroy the 
free and fair exercise of individual ini- 
tiative in any enterprise that can be as 
well or better conducted by private man- 
agement.” 


George T. Long, son of the_ senior 
member of the firm of Long & Stowell, 
representing the North American Acci- 
dent, has returned from the army with 
the rank of lieutenant and has been 


GOVERNOR FOR STATE FUND 





Urges Change in Law and Calls Atten- 
tion of Legislature to Ohio 
Statute 





TOPEKA, KAS., Jan. 14—Henry J. 
Allen, the new governor of Kansas, 
in his message to the legislature, urged 
a radical change in the present law on 
workmen’s compensation and asked the 
legislature to consider the Ohio plan 
of state compensation insurance. The 
governor pointed out that there had 
been a good many lawsuits over com- 
pensation for injured workingmen, 
something the law was intended to 
stop. He asked that the public utili- 
ties commission be given the adminis- 
trative authority of the law where at- 
torney fees could not be collected 
from the workingmen and without any 
appeal from its awards. The gover- 
nor’s message said in part: 


Should Escape Attorney Fee 
“An injured employe should escape the 
Ltayment of an attorney fee. He should 
be able to escape the delay of an action 
in court and there should be no door 





through which fraud and oppression may 
enter. Under the present Kansas law 
I am told that employes frequently pay 
attorney fees which range from thirty 
to fifty percent of the amount recovered. 
I believe the law should be amended so 
that the public utilities commission of 
this state might administer it as a spe- 
cial part of its duties. Under such an 
administration of the law no attorney 
fees should be needed and there would 
be no delay in obtaining relief. The com- 
mission could give prompt and just at- 
tention to all matters of injury and there 
should be no appeal from the decision 
of this commission. 

“T strongly urge that the legislature 
give constructive attention to the entire 
subject of a workmen’s compensation act. 
T do this out of the full realization that 
the law we have is in reality a reflection 
upon our character as a justice-loving 
people. I call special attention to the 
law in Ohio where the state, with very 
splendid results, has taken care of the 








WOULD AMEND WISCONSIN acy 





Measure of Far-Reaching Importang 
Is Introduced in the Legis. 
lature of That State 





MADISON, WIS., Jan. 13.—A meg. 
ure of far-reaching effect to injured 
workmen of the state has been offere 
in the state senate by Senator Tig. 
othy Burke of Green Bay. The meg. 
ure will probably have the support of 
one, if not more, members of the Wig. 
consin industrial commission. The pif 
seeks to have the compensation cog. 
puted on the actual wage of the ip. 
jured employe. 

he compensation act, as it now 
stands, provides that an injured work 
man shall receive compensation while 
disabled at the rate of 65 per cent of 
his wages, but that for purposes of 
computing compensation these wages 
shall not be taken as more than $759 
per year, and $2.50 per day. The Burke 
bill proposes to remove this maximym 
limitation upon the wages for purposes 
of computing compensation and giv. 
ing workmen 65 percent of their actual 
wages aS compensation. This will 
very materially increase the total com 
pensation benefits under the Wiscon- 
sin law. During the first six months 
of 1918, 53.1 percent of all injured 
workmen earned wages in excess of 
the maximum recognized by law. All 
of these workmen were paid comper- 
sation on the basis of $2.50 per day, 
although many of them earned $4 and 
$5 per day. 


Workmen Earning More 


The maximum wage limitation now in 
the compensation act has been in the 
law since 1911. At that time very few 
workmen were earning in excess of $2.50 
per day. Even in the first half of 1915 
only 19.1 percent of all injured workmen 
actually earned in excess of $2.50 per 
day, while during the first half of this 
year 63.1 percent of the injured work- 
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of those recognized by the com- 
nsation act. The 1917 legislature 
_ ntly increased the maximum weekly 
alig nsation by making a change in 
er ethod of computing the same. This 
o ge amounts to an increase in the 
onimumn compensation which a work- 
an may recover from $9.37 to $9.75. 

e 1917 legislature, however, rejected 
| proposals to raise the maximum 
ome for purposes of computing com- 
wnsation above $750 per year. ? 

The proposal of the Burke bill to add 
the healing period to the schedule allow- 
ance in the case of dismemberments was 
iso brought before the 1917 legislature. 
it that time the Industrial Commission 
gave the legislature an estimate based 
on the experience of the year 1915-16 
that such an amendment would increase 
the cost of compensation to employers 
by 3.7 percent. 


LAW IS EXTRA-TERRITORIAL 


Wisconsin Employe Injured in Michi- 
gan Wins $4,000 Suit in Supreme 





Court 
MADISON, WIS., Jan. 14—The 
Wisconsin supreme court Tuesday, 


held that the Wisconsin compensa- 
tion law has “extra territorial jurisdic- 
tion.” 

The case was that of Katherine An- 
derson as administratrix of the estate 
of Joseph Boncher, deceased, respond- 
ent, vs. Miller Scrap Iron Company and 
Herman Miller, appellants. 

The company took a contract in 
Michigan, and sent several officers and 
employes including Herman Miller and 
Joseph Boncher, to stay at Iron River, 
Mich, until work was completed. 
While going to work June 30, 1917, the 
atomobile was upset, injuring Bon- 
cher. He died from the injuries a few 
weeks later. 

The company was not operating un- 
der the Michigan compensation act. 

This action was an appeal from a 
judgment of the circuit court for $4,000 
personal injuries. 

“We do not regard,” says Justice Ro- 
snberry, “the liability of the employer 
udder the workmen’s compensation act 
merely as a substitute for the common 
law liability of the employer. The lia- 
bility of the employer rests upon an en- 
tirely different basis than that of his 
liability at common law. In the one 
case his liability is predicated upon the 
principle that every one who does a 
wong, resulting in injury to another, 





shall be liable for the damages result- 
ing therefrom. In the other, injuries 
to employees are regarded as necessarily 
incidental to the conduct of industry un- 
der modern conditions, and not the re- 
sult of a wrong committed by the em- 
ployer, and that therefore the damages 
arising therefrom should be borne by 
the whole industry rather than by the 
employer or employee. We therefore 
hold that the principles which are ap- 
plicable to actions ex delicto should not 
be applied to claims arising under the 
workmen’s compensation act, but rather 
that the law should be so construed and 
applied as to carry out and effectuate 
the legislative purpose. It was thought 
by the Massachusetts court that if the 
law were held applicable to injuries 
arising without the state great difficul- 
ties in its administration would be en- 
countered. But these difficulties do not 
appear to us to be any greater under 
one construction than under another. 
Even if it be held (a matter which is not 
decided here) that the employe —sus- 
taining injuries without the state must 
proceed in the manner prescribed by the 
act, it is quite as advantageous to him, 
compensation being certain, as the right 
to conduct long and expensive litiga- 
tion in the courts of this or other states, 
with the possibility of receiving nothing 
in the end. The construction here placed 
upon the act will give the legislative in- 
tent full effect, and if recognized by 
the courts of sister states will give 
every employe the remedy provided by 
the workmen’s compensation act under 
which his contract of employment was 
made.” 


WANT MICHIGAN AMENDMENTS 





Governor Sleeper Suggests Some Im- 
portant Changes in the Law of 
That State 





Gov. Albert E. Sleeper of Michigan 
has made certain recommendations to 
the legislature, now in session, which 
are being closely scanned by insurance 
men, as well as by employers. These 
recommendations refer to the present 
state compensation law for injuries 
while working. It has been practically 
agreed by both insurance interests and 
employers that some changes are ad- 
visable, but there has developed a wide 
divergence of opinion as to how far 
these changes should go in the direc- 
tion of greater compensation, a reduc- 
tion of the so-called “waiting period,” 
and shortening the period of suspended 


a substantial extension of the pe- 
riod of medical aid, fixing higher 
minimum and maximum amounts of 
compensation than the present law pro- 
vides for, and as well a higher percent- 
age of wages. Strong lobbies will be 
sent to Lansing by the _ interests 
affected, in the endeavor to influence 
legislators into their way of thinking. 


Appoints Member of Kentucky Board 


FRANKFORT, KY., Jan. 14—Gov. A. O. 
Stanley, on Jan. 10, announced the ap- 
pointment of Nat B. Sewall of London, 
Ky., aS a member of the Workmen’s 
Compensation Board, to fill out the un- 
expired term of the late S. W. Hager of 
Owensboro. He will be reappointed for 
a term of four years in April. Mr. Sewell 
has been state inspector and auditor as 
well as examined for the state. In this 
position he drew $3,000 a year, whereas 
his new position pays $3,500. His suc- 
cessor will be appointed shortly. State 
Senator Selden R. Glenn of Eddyville de- 
clined the appointment. Mr. Sewell was 
born in 1878, is a graduate of Yale, 
former farmer, merchant, school teacher, 
school book salesman, newspaper man, 
lawyer and is interested in coal and tim- 
ber lands. 


Board Fixes Attorney’s Fee 


INDIANAPOLIS, IND., Jan. 14—In an 
Indiana compensation case, the injured 
workman objected to the size of the at- 
torney fee taken out of the lump sum of 
$796.89 awarded him and asked the in- 
dustrial board to fix the fee. Two mem- 
bers of the board fixed the fee at $88 
and ordered the attorney to return all he 
had taken above that. He filed a motion 
with the remaining member of the board 
asking a rehearing and vacation of the 
order reducing his fee. The member 
overruled this motion and the attorney 
then appealed to the court. The appel- 
late rules that the board has power under 
the law to fix all attorney fees and medi- 
cal charges having to do with matters 
relating to injured servants and that 
there is no appeal. 


New Bill Up in Missouri 


The committee on compensation insur- 
ance, organized by the Business Men’s 
Association of Missouri, has developed 
a bill which it will seek to have enacted 
by the present Missouri legislature. This 
association is the same organization that 
handled the workmen’s compensation 
matter during the session of the legis- 
lature two years ago. P. J. Kealy, presi- 
dent of the Kansas City Railways Com- 
pany, is chairman of the committee, and 





payment. The governor recommends 


and St. Louis. H. H. Anderson, secretary 
of the Employers’. Association of Kansas 
City, is secretary of the committee. Ed- 
son S. Lott, president of the United States 
Casualty, who was in Kansas City last 
week, talked to the committee. 


Inquire About Charter 


AUSTIN, TEX., Jan. 14—Ballinger Mills, 
a Galveston lawyer, was in Austin last 
week conferring with Attorney-General 
Cureton and Deputy Commissioner John- 
son regarding the filing of a charter for 
a company which proposes to write com- 
pensation on the participation plan. The 
law firm of which Mr. Mills is a member 
is general counsel for the American In- 
demnity. It is not known whether the 
American Indemnity is interested in the 
prospective company or not. 

The American Indemnity writes cer- 
tain lines on the participation plan, such 
as some of the large oil companies and 
refineries, but its entire business is not 
on that basis. According to represen- 
tations made by Mr. Mills to Deputy 
Commissioner Johnson the new concern 
will operate largely like the Texas Em- 
ployers’ Insurance Association, which is 
the state mutual and follows the par- 
ticipating plan in every particular. 


State Fund Recommended 


BOSTON, Jan. 4.—The legislative recess 
commission on workmen’s compensation, 
at a meeting today, voted to recommend 
to the 1919 legislature the establishment 
of a State Fund for workmen’s compen- 
sation and for the enactment of a law 
barring all stock and mutual companies 
from writing such business. The com- 
mission has been holding public and 
private hearings and investigations since 
the close of the last legislature early last 
spring. 


Upheld by Supreme Court 


MADISON, WIS., Jan. 14.—While talk- 
ing with a fellow employe in his bunk 
in a lumber camp, Oconto, a straw fell 
into the throat of Sam Bubeau. An 
infection was started. Bubeau claimed 
compensation under the Wisconsin com- 
pensation act. The industrial commis- 
sion granted his claim. The circuit court 
denied it, but the supreme court today 
upheld the rights of Bubeau. 


New Legal Department 


BALTIMORE, Jan. 14.—Joseph A. Mc- 
Cullough, formerly of South Carolina, 
who has been connected with the United 
States Fidelity & Guaranty for some 
time, has been placed at the head of a 
new department, which will handle cer- 
tain legal matters relating to the com- 
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NEWS OF COMPANIES 


REID SLATED FOR PRESIDENT 





Indications Are That Secretary of 
Globe Indemnity Will Succeed 
Eaton 





NEW YORK, N. Y., Jan. 14.—The 
annual meeting of the Globe Indemnity 
Company of this city will be held to- 
morrow afternoon. Present indica- 
tions are that the following named 
officers will be elected: President, A. 
Duncan Reid; vice-president, Hugh R. 
Loudon; secretary, F. H. Kingsbury; 
treasurer, Harry Furze. Mr. Reid, who 
is slated to succeed Henry W. Eaton, 





as chief executive of the corporation, | 
has been its secretary and general man- | 
ager since its formation in September, 
1911, and is the man more than any 
other responsible for its success in the 
casualty field. 

A Canadian by birth, Mr. Reid has 
spent his entire business career thus 
far in casualty underwriting circles in 
which he is regarded as one of the 
strong figures. When nineteen years 
of age he was inspector of agencies for 
the London Guarantee in Canada, serv- 
ing subsequently for three years as 
superintendent of agents for the Ocean | 
Accident in the same field. 

In 1900 he was called to occupy a 
similar position in the United States 
branch of the corporation and rapidly | 
organized the territory for that institu- 
tion. Two years later, in recognition of 
meritorious service, Mr. Reid was ap- 
pointed assistant United States manager | 
of the corporation, so continuing until | 
1911, when he was induced to accept the | 
general management of the then pro- 
posed Globe Indemnity Company, all | 
work in connection with organizing and | 
developing of which was done by him. | 
The present capital of the Globe is $750,- 
000, and its assets nearly $9,000,000. Its 
premium income last year was close to 
$7,500,000. Vice-President Loudon is 
manager of the Liverpool & London & 
Globe, having been so chosen on the first 
of the year. Mr. Kingsbury, who has 
proven an able iieutenant to Mr. Reid, 
is a trained casualty underwriter and 
until now has been general superinten- 
dent of the Globe. Mr. Furze is an ex- 
pert accountant of many years’ experi- 
ence. 


ee en 
Lion Bonding Elects Officers 


OMAHA, NEB., Jan. 14—E. R. Gurney 
was elected president and general man- 
ager of the Lion Bonding & Surety have 
at their annual meeting Monday. E. H. 
Luikart, formerly general manager, was 
elected second vice-president. Cther 
officers are: Fred Volpp, formerly pres- 
ident, first vice-president; W. O. Van 
Wyck, active vice-president; J. C. Leon- 
ard, from assistant to secretary; Phil H. 
Kohl, treasurer; H. C. Leigh, assistant 
secretary. Seven former directors were 
reelected and two new directors, W. S. 
Weston and E. M. Martin, elected. 


* * * 

Columbus Mutual Life, Columbus— 
The annual statement shows assets, 
$1,397,548; unearned premiums $3,071; 
reserve for unpaid claims $4,722; cash 
capital paid up $126,000; net surplus, 
$187,298. Net premiums written in 
1918; Accident, $76,032; losses, $26,782. 

_ * * 


American Indemnity, Galveston, Tex.— 
The Dec. 31 figures of this company show 
assets $1,613,948, net surplus $500,000, 
capital $500,000, reserve for losses $216,- 
625, unearned premiums $320,839 and $41,- 
214 in reserve for taxes and contingent. 
The company has 25 percent of its as- 
sets in Liberty bonds, 25 percent in muni- 
cipal and other bonds and stock, 33% 
percent in mortgage loans and the re- 
minder in miscellaneous items. During 
the past year the progress made has 
been substantial in all, departments. 


J. C. Heyer Is Transferred 

J. C. Heyer, superintendent accident 
and health department, Albany, N. Y., 
branch office of the Aetna Life, has been 
transferred to the Newark, N. J., office 
to succeed J. Herbert Reid, who resigned. 
The position left vacant by Mr. Heyer in 
Albany is not to be filled at present, all 
correspondence and supervision being 
— after by General Manager G. A. 

ills. 


|and it 


CONSERVATIVE CLASS MAY HAVE COMMISSION |DEFECTS POINTED oy 


DO NOT EXPECT RADICALISM |PLAN PRESENTED IN INDIANA 





Michigan Legislature Seems to Be in _Governor Goodrich Recommends That 


the Hands of the Substan 
tial Group 





LANSING, MICH., Jan. 
house committee on insurance is com- 
posed of Patrick O’Brien, Iron River, 
publisher; William A. Haan, Grand 


14.—The | 


Rapids, insurance; Charles O. Blinn, | 


Caro, oil jobber; 
Houghton, physician; George Brown, 
Detroit, manager of the Continental 
Casualty and general insurance man. 


| While this is Mr. Brown’s first term, 


he covered two regular sessions and 


| tr ce special sessions, three years ago 


a. a newspaper man, and therefore is 


well posted. Mr. Blinn served on the | 


insurance committee at the last session 
was this committee which 
blocked the state insurance bill of that 
year. It is stated that the Michigan 
legislature is in no mood for extrava- 
gance or excessive expenditures, par- 
ticularly in the execution of socialistic 
projects, involving the spending of 
many millions. 

Carl Young, chairman of the labor 
committee, in a conversation with your 
correspondent today, when asked if he 
was interested in or intends to intro- 
duce a compulsory state health insur- 
ance bill, said that he had no present 
intention of submitting any legislation 
along this line, nor does he know of 
anyone else intending to do so. He 
said such a bill was introduced at the 
last session, but it was regarded as a 
joke and never got out of the insurance 
committee. 


To Have Reinsurance Bureau 


The Burglary Insurance Underwriters 
Association met at New York last week 
and it was decided to have the secretary 
submit a definite plan for the formation 
of a reinsurance bureau. 


John W. Moore, | 


Subject of Social Insurance Be 
Thoroughly Investigated 





INDIANAPOLIS, IND., Jan. 14.— 
Governor Goodrich of Indiana, in his 
message to the state legislature which 
convened last Thursday, recommendea 
strongly the separation of the insurance 
department from the office of the 


| auditor of state. 


| “Within the 


The governor also sees reason for 
investigation, at least, of state social 
insurance. On this point he said: 
past four years eight 


| states have created commissions to in- 
| vestigate and report upon the subject 





of health and social insurance. These 
are California, Connecticut, Illinois, 
Massachusetts, New Hampshire, Ohio, 
Pennsylvania and Wisconsin. It is sig- 
nificant that two of these states are 
among our nearest neighbors. It is 
practically certain that within the next 
few years definite steps will be taken 
by some, if not all these states to pro- 
vide for some one or more kinds of 
social insurance. Insurance against 
sickness, old age and involuntary un- 
employment is already well established 
in many foreign countries where it has 
operated with considerable success and 
is making considerable progress in ou 
own country. The Republican platform 
adopted at the last state convention 
committed the party to the appoint- 
ment of a commission to investigate 
and report upon the subject of social 
insurance and, in conformity with this 
declaration, I recommend the creation 
of a commission to perform this work.” 


The Wisconsin Hardware Limited Mu- 
tual Liability of Stevens Point, Wis., 
shows assets $68,662, premium reserve 
$38,733, net surplus $21,049, premiums 
$84,959, losses $16,159. 





LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


CONKLING, PRICE & WEBB.. 











OF LONDON 
Head Office, Chicago 
F. W. LAWSON, General Manager 


-The Sign of Good Casualty Insurance | 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


ENGLAND 


Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 


Wr tae 2) eee Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 

ON Se eG ” | | eer eens: General Agents, Southern Michigan, Journal Bldg., Detroit 
oo UR ou Fe Re rer General Agents, West Virginia, Board of Trade Bldg., Wheeling 
2. Jf BUS Ss eae Gen. Agts., Northeastern Ohio, 337 Superior Avenue, N. W., Cleveland 
C. Cs ROTHIER & COMPANY...........0. Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc.. Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
THE MERRILL, DODGE & JACKSON CO........ Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
SOBONNOR: BROG:-MeCUNE AGE oan nn oc cscvecccsecccsececssccs Dist. Agts., Savings Bldg., Lima, Ohio 


























__“$2,500 FOR $1.00” 
R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 


- General Offices, Chicago, Ill. 








MISSOURI BILL IS DISSEcTgp 





President Lott of the United Stats 
¢ Casualty Takes Up the Proposeg 
Compensation Act 





President Edson S. Lott of the 
United States Casualty spoke before 
the central Mississippi valley division 
of the National Safety Council at ¢& 
Louis the other night concerning the 
Missouri workmen’s compensation if] 
which has been prepared by the Mis. 
souri Federation of Labor. Mr, Lo 
said he was very much in favor of com. 
pensation laws and really no thinkj 
man today is opposed to such megs. 
ures, the only question being to get ap 
act that is reliable and tair. Mr, Lot, 
says that it seems unfair to exclude 
from the benefits of such a law work 
men in small establishments, or to put 
large employers under one law and 
small under another. He also feels that 
farmers should not be excluded as there 
is no reason why a farm laborer should 
not receive compensation as his broth. 
er does who is engaged in some fac. 
tory. He also believes that domestic 
servants should be placed under the 
law. 

One-Sided and Defective 


Mr. Lott said that the proposed Mis. 
souri statute is one-sided and defect. 
ive. He objects to the provision that 
compensation shall be payable from 
and including the first day of disability, 
He said that this would change many 
honest working men into imposters 
and malingerers. He said that human 
nature will make use of bruises, light 
sprains, or other trifling injuries as 
excuses for vacations at the expense of 
employers, if there is no check on their 
doing so. Workmen’s compensation - 
laws are designed to promote industrial 
and social welfare. If they should pro- 
vide for the payment of compensation 
for every few days’ disability they 
would prove industrially wasteful and 
socially harmful. 


Wants Proper Waiting Period 


Mr. Lott believes in a proper waiting 
period of one week, with the provision 
that if the disability lasts longer than 
six weeks, compensation shall become 
payable for the first week. Under all 
laws Mr. Lott says there is much 
malingering even with the waiting 
period. He said that to wipe out the 
waiting period would make the admin- 
istrative cost proportionately high and 
greatly increase the cost to employers 
and there would be a study of exagger- 
ation on part of the employes. 

Another provision to which Mr. Lott 
objects is the right granted to the em- 
ploye to select his own physician. Only 
in France have injured workmen had the 
right to select fheir own doctors at the 
expense of the employer, until Massachu- 
setts recently extended that right. In 
France the cost for medical service td 
injured employes was .191 percent until 
the free choice of physicians came into 
effect, and now it has risen to .36 percent 
Mr. Lott said that in the various states 
up to the end of 1917, the United States 
Casualty had paid 42% cents for medi 
service for each dollar of compensation. 


Will Benefit Only the Doctors 


If Missouri adopts the proposed pro- 
vision, he declared a low class of doc- 
tors will eventually be the chief benefi- 
ciaries under the law. Mr. Lott also 
objects to the provision that if an in- 
jured employe refuses to submit to med- 
ical examination, “his right to bese 
sation shall be suspended and may 
forfeited during such period.” He 
that if an employe unreasonably ee 
to submit to a medical examination he 
should have no right to compensation 
during that period. 


Notices of Accident 


As to the notice of accident provi 
in the federation’s bill, Mr. Lott sa sived 
“It is impossible to know the mo 








of whoever drafted these sections. But 
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ed to incite litigation between 
Sayers and employes and the de- 
dents of employes, if it was his pur- 
to promote fraud in connection with 

Jaw which should reflect social and 
economic advancement, if his desire was 
to aid and comfort shyster lawyers and 
aishonest claimants, experience will 

ve that he provided a convenient way 
of accomplishing these purposes—if you 
permit this bill to become a law.” 


Suggests a Substitute 


He then went on to show how the em- 
Joyer would be misled and prejudice 
and litigation certainly result if this 
rovision were allowed to stand, and con- 
cluded this phase of the subject by the 
following suggested remedy (taken 
jargely from the present New York law): 
“An injured employe, or his representa- 
tive, should be required to give written 
notice either personally or by registered 
mail within a reasonable time, unless the 
Missouri workmen’s compensation com- 
mission excuses such notice on the ground 
that the employer, or his representative 
in charge of the business in the place 
where the accident occurred or having 
immediate supervision of the employe 
to whom the accident happened. had 
ynowledge of the accident; or on the 
und that the employer has not been 
prejudiced by failure to receive such 
notice.” 
Ascertaining Daily Wages 


But one of the most striking parts of 
the address had to do with the weird 
and often inequitable results of applying 
the rule for ascertaining daily wages as 
the basis for compensation in the feder- 
ation’s bill. Said Mr. Lott: 

“The rule in the bill is wrong. It cheats 
every honest man whom the law will 
affect. It puts a premium on malingering. 
The proposed law pretends to give the 
totally disabled employe ‘two-thirds 
(66% percent) of his average daily 
wages,’ but the rule which must be fol- 
lowed in arriving at average daily wages 
forces the payment of more than 66% 
percent in nearly all cases.” 

The speaker demonstrated this by ap- 
plying the rule to specific cases, in one 
of which a workman who earned an 
average of three dollars a day before he 
was injured would draw four dollars a 
dy during disability, perhaps lasting 
through life; another would receive 87 
percent of previous weekly wage; and 
still another, 72%, percent—not 66% 
percent, as the sponsors of the bill ap- 
parently intended. 


Would Increase the Burden 


All of this would greatly increase the 
burden of this law, said Mr. Lott. And 
the burden would be still greater be- 
cause the bill has a higher minimum of 
compensation—$8 a week—than any other 
law; and, unlike most of the laws of 
other states, has no maximum of weekly 
compensation whatever. Here, again, he 
had the facts—the minimum in other 
states varying from $3 in Louisiana and 
Vermont, to approximately $7.77 or full 
pay if the injured employe’s monthly pay 
is less than $33.33 in the federal law; 
and the maximum from $8 in Colorado 
and West Virginia, to $18 in Hawaii, 
and, in certain cases, $20 in New York. 

Further, Mr. Lott warned employers 
and the public of the high cost of the 
labor federation’s proposal, by pointing 
out that in but four states did the work- 
Man get two-thirds of average earnings 
or wages in compensation; three other 
states granting him 65 percent; two 
tates 60 percent; four states 50 to 60 
Percent; four states 55 percent, and 22 
states 50 percent. 

Mr. Lott gave most of his attention to 
the state monopolistic provision of the 
the bill, which is treated in another 
column, 


Maryland Casualty Figures 


BALTIMORE, Jan. 14.—President John 
T. Stone, of the Maryland Casualty, sub- 
mitted his annual report to the stock- 
holders of his company at the annual 
meeting held today. The shareholders re- 
ected the retiring board, which will 
Meet later to re-elect President Stone 
and all other officers of the company. 
The marked increase in the volume of 
business in 1917, says President Stone, 
“ntinued in much larger measure in 
18. In 1917 the company wrote pre- 
Miums of $12,510,299, including $1,234,505 
ttaccident and health business. In 1918 
het premiums were $15,769,442 with- 
wt any accident and health business. 
@ total premiums in the workmen’s 
‘Mpensation and liability department in 
18 were $10,559,397, an increase of 
B43,251 over 1917. The year was a very 


orable one for the bonding depart- 
Ment, 


IMPROVEMENTS URGED 


WANTS BETTER HEALTH PLANS 


Governor Cox of Ohio Does Not Rec- 
ommend the Statutory Compulsory 
Insurance Scheme 





COLUMBUS, O., Jan. 15.—Governor 
Cox of Ohio, in his annual address, dis- 
cussed at some length the health con- 
ditions in the state, but failed to en- 
dorse the compulsory health insurance 
plan, which will probably be submitted 
by the Health and Old Age Insurance 
Commission. All he said was this: 


Suggests Careful Study 


“Your atteition is called to the report 
which has been filed by the commission 
appointed under an act of the last gen- 
eral assembly for the purpose of making 
a study of the subject of health and old 
age insurance. This commission has been 
diligent in the discharge of its duties. 
I suggest a careful study of its report, 
which you will find is very exhaustive 
and a distinct contribution to the litera- 
ture on this important subject.” 

He went, however, carefully into the 
preventive side of the health question, 
and recommended a reorganization of the 
state department of health with a view 
to working out a plan which would 
accomplish real results. 


May Have Divided Report 


It is reported that the Health and Old 
Age Insurance Commission will present 
a divided report, four of the commis- 
sion being in favor of compulsory health 
insurance and three against it. Those 
against it are the members representing 
labor and the employers. As compul- 
sory health insurance, even according to 
the low estimates of the commission, 
would cost the state some $28,000,000, 
it is not likely that the legislature will 
do anything with the report at this ses- 
sion. 


Get the range and hit the bull’s-eye. 





IN THE SURETY er 


JENKS TO BE VICE-PRESIDENT | 





Chicago Manager of the American 
Surety Will Take Official Position 
at Home Office 


M. L. Jenks, manager of the Chicago | 
office of the American Surety, is | 
shortly to go to the home office as | 
vice-president. 
the metropolitan department in New 
York City. Mr. Jenks is one of the 
best informed surety men of the coun- 
try. He went to Chicago seven years 
ago and brought up the office in that 
city to a high point of production and 
efficiency. Mr. Jenks is a business get- 
ter and has all his men on their toes. 
At one time he was manager for the 
company at Minneapolis and Wilming- 
ton, Del. He is a home office man, 
having served two years there before 
entering the field. Mr. Jenks has been 
president of the Chicago Surety Un- 
derwriters Association and has been 
one of its most valued members. 

He is succeeded as manager by J. L. 
Maehle, now assistant manager, who 
has been with the American Surety for 
many years, being at the Chicago office 
when Mr. Jenks took charge. 


Organizes Foreign Department 


NEW YORK, Jan. 15.—Appreciating the 
opportunities attendant on the expansion 
of business which has only waited for the 
end of the war to find its field in foreign 
countries, the American Surety has or- 
ganized a foreign department at its home 
office for the furnishing of surety bonds 
wherever required by American business 
enterprises. 

This development of the company’s un- 
derwriting facilities is in line with 
America’s growing conception of the po- 
sition American business has at its com- 


He will take care of | 


| on 


| enterprises sometimes miscarry. 
| this lack the new foreign department of 
| the American Surety aims to provide for. 





mand, but for the proper securing of 


which all essentials, such as shipping, 
transportation, banking and insurance, 


must be forthcoming and adequate. 


The American Surety’s new department 
will be in charge of Vice-President J. W. 
Mason, who has had many years of un- 
derwriting experience. 

As things are at present, considerable 
difficulty is experienced in securing bonds 
international business transactions, 
for the lack of which many promising 
It is 


Meet With the Commissioners 


Last week a committee of the Surety 
Underwriters Associations met a special 
committee of the National Convention of 
Insurance Commissioners to go over 
some of the points of issue in the pro- 
posed uniform surety law. The surety 
men gave their views on the claim re- 
serve requirements, and limitations of 
risk features. The commissioners did 
not announce any decision. 


Insurance Law Should Cover Surety 


BOSTON, MASS., Jan. 14—Bonds guar- 
anteeing the fidelity of persons in trust 
and the performance of undertakings or 
obligations, commonly known as surety 
bonds, are not strictly insurance con- 
tracts within the statutory definition of 
Massachusetts, although companies issu- 
ing them are required to comply with the 
laws relating to insurance. For the pur- 
poses of a single act, fidelity and surety 
bonds are deemed to be insurance, but 
the provision should be extended, the 
commissioner believes, to cover these 
bonds for all purposes embodied in the 
insurance law. 


Southern Surety’s Increase 


The new statement of the Southern 
Surety will show its increase in capital 
amounting to $1,000,000, the amount hav- 
ing been paid in. The extra shares of 
stock were sold at a premium and the 
surplus is now being paid in. The sur- 
plus item will probably be $450,000. The 
Southern Surety is one of the stable 
companies that is rendering splendid 
service. It is constantly growing. 
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Casualty Interests Desiring Re- 
insurance Facilities Upon Their 


Compensation, Public and General Liability, Accident, Health, 7 
Automobile and Burglary Lines, should communicate with the 
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INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 
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POINTERS 


MORTGAGE INTEREST IN REAL 
AND PERSONAL PROPERTY 


Question—I take it that the short 
form “Loss payable clause” alone 
should be used on personal property. 
At the same time you apparently indi- 
cate that when this short form is used 
and assured does not fulfill his obliga- 
tions to the insurance company the 
mortgagee has no recourse. In other 
words, the mortgagee in case of per- 
sonal property has no recourse at any 
time in case assured invalidates his 
policy. 

I cannot think I am right in regard 
to this, but that is the way it appears 
to me. 

Answer—You are correct in the as- 
sumption that the short form loss pay- 
able clause alone should be used on a 
policy covering personal property. As 
you suggest, in the.event that the as- 
sured does not fulfill his obligations to 
the insuring company, the mortgagee 
has no recourse, where the short form 
loss payable clause is used. In cover- 
ing personal property, the companies 
will not issue the mortgage clause with 
full contribution, as this invites a moral 
hazard, and is a practice that all com- 
panies avoid. The full contribution 
mortgage clause affords absolute pro- 
tection to the mortgagee, but is used 
only on real and never on personal 
property policies. 


CHARGES FOR FIRE 
DEPARTMENT SERVICES 


Question—Mr. B has property ad- 
joining the city limits and has a fire 
start just after the men have gone to 
work, calls the city fire department, 
which arrives in quick reply, saves the 
property from a heavy damage, and as 
the property is located outside of the 
city there is a bill rendered for serv- 
ices of the fire department for $21.30. 
The insurance carried amounts to 
$14,500. This property is saved, the 
adjoining property endangered with in- 
surance of $25,000. All is saved. Three 
hundred men are kept in employment 
with only a loss of a half day. Who! 
should pay the services of the fire de- 
partment? The insurance companies, 
for less than $1.50 on the thousand, 
have saved all but $64.76, which in- 
cludes the bill of fire department. The 


HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


A.E.COPELAND, - Manager 


























special agents say the assured shall pay 
the fire department bill. he agents 
have paid it all. Shall the companies 
reimburse the agents or shall the 
agents foot the entire bill, which they 
have so far? Who is right? 

Answer—This is not a question that 
comes within the scope of the fire in- 
surance contract. In most communi- 
ties some sort of understanding is 
reached concerning the service of the 
fire department beyond the corpora- 
tion limits. However, if no such ar- 
rangement exists the city whose fire 
department makes a run outside of the 
limits has no right to arbitrarily tax 
the person to whom such service is 
rendered. In the case that is outlined 
it would seem that, out of considera- 
tion for the damage prevented, the city 
would be glad to withdraw the bill 
rendered. 

At any rate, the bill is not one that 
should be assumed by the fire insur- 
ance companies or the local agents and 
cannot be imposed upon them unless 
some understanding with the residents 
of the town just beyond the city limits 
exists, neither can it be collected from 
the man whose property was saved. 
APPORTIONMENT OF CLOTHING 

AND FURNITURE LOSS 


Question—I should appreciate your 
answer in the columns of your publica- 
tion to the following query: 

Assured has policy A covering $350 
on household furniture and clothing, 
and policy B covers $200 on household 
furniture and $100 on clothing. As- 
sured sustained a loss of $20 on house- 
hold furniture and $100 on clothing. 
How should the loss be apportioned? 
What would the apportionment be if 
loss were $410 on furniture and $210 on 
clothing? 

Answer—The proper apportionment 
of the loss submitted would be as fol- 
lows: 


Hhd. 

Furn. 

and Hhd. 

Clo. Furn. Clo. 
0: APABMROR: 6 6:4:0:0:6:08 $350 


0; BB IMBOTOS . ..00:6 0:00 
Example No. 1: 

Loss on clothing..... 20 

Co. A pays 350-450ths, 

Co. B pays 100-450ths. 
Example No. 2: 


$200 $100 


Loss on clothing..... 210 
Loss on hhd. furn.... 410 
Co. A pays on clo.... 110 
Co. B pays on clo.... 100 


i” ee eee $210 
Co. = pays on hhd. furn. 240-440ths of 


$410. 
ee Fe’ pays on hhd. furn. 200-440ths of 
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MOTOR INSURANCE NEWS 








MISSOURI WAR IS ON 


ADDERLY DEPLORES ACTION 





Mutual Official Declares Rate War 
Will Reflect Seriously on the 
Insurance Carriers 





KANSAS CITY, MO., Jan. 15.—The 
Missouri automobile liability cut rate 
campaign has gotten all over the state 
and automobilists are taking advan- 
tage of the opportunity to get lower 
rates. The cut runs about 60 percent 
of the conference rates. Some compa- 
nies are refusing to take any new busi- 
ness at these low rates, but are pro- 
tecting their old business. Secretary 
J. C. Adderly of the Integrity Mutual 
Casualty has gotten out a letter stating 
that one set of stock companies is en- 
deavoring to punish another set, bring- 
ing discredit on themselves and the 
insurance business. He says the folly 
of this procedure is apparent to every 
business man. He declares that ade- 
quate rates are the basis of all sound 
insurance protection. 

Deplores the Action 


Mr. Adderly deplores the fact that 
this campaign is on in a state like Mis- 
souri, especially when the fire people 
have been endeavoring to get the 10 
percent surcharge tax adopted. Mr. 
Adderly says that the public in Mis- 
souri has been treated to cut rates at 
different times for years, but the com- 
panies were gradually getting a new 
sentiment. established. Inasmuch as 
the Missouri legislature is considering 
a monopolistic state workmen’s com- 
pensation bill, Mr. Adderly feels that 
the automobile cut rate war is fos- 
tering distrust in insurance carriers in 
general. 





Two hundred and eight pages of in- 
struction; an expert’s assistance; 20 
lessons; one year to complete course. 
Get all the other facts about Dean 
Schedule Correspondence Course by 
asking THr NATIONAL UNDERWRITER to 
send you its 16-page booklet, “Busi- 
ness-Getting Knowledge.” 
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Catastrophe Hazard 





DEE A. STOKER 


11 So. La Salle St. 


Accident, Compensation, Liability and Excess Auto Fire Covers 
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ee) ~NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
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Capital and Surplus, $350,000.00 





402 FORD BLDG. 


PROMPT 
SERVICE 





A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 


NATIONAL MEN CONFER 


FEATURES OF NEW SCHEDULE 








Plan as Originally Outlined Wi Be 
Followed With Only Slight 
Variations. 





BY GEORGE A. WATSON 


NEW YORK, Jan. 15—A meeting 
of the executive committee of the Na. 
tional Automobile Underwriters Cop. 
ference is being held here for the pur. 
pose of taking final action upon the 
new rate schedules to become effective 
March 1. The question was referre¢ 
to the Western Automobile Under. 
writers Conference and that body has 
forwarded to the National Conference 
its final suggestions. The Pacific 
Coast Conference has decided to defer 
action until after March 1, when the 
1918 experience will be fully reviewed, 
Reports from the other three confer. 
ences indicate that there will be little 
variation from the original plan, 

The new schedule will provide rates 
that are equitable to the various sec. 
tions of the country, and will not at- 
tempt to tax the communities showing 
a favorable experience in order to 
make up the loss sustained in the sec. 
tions of the country showing a poor 
experience. As originally planned 
there will be three schedules, one to be 
known as a _ country-wide schedule, 
which will be put into effect in the 
profitable sections. The intermediate 
schedule will provide the same fire 
rates as the country-wide schedule, 
but will impose a slight charge where 
the theft experience has been unfavor- 
able. The third set of rates will be 
known as the penalty schedule and 
will become effective at points where 
the theft experience has been bad. 
All three schedules will provide the 
same fire rates. 

Rates on commercial cars will be 
greatly reduced and will be the same 
for all sections of the west, and slightly 
higher in the south. 

The differential for used cars will 
be abolished and a flat charge for all 
ages and classes established, nominal 
by comparison with the charges here- 
tofore made. 

The penalty schedule will probably 
become effective in Detroit, Chicago, 
Minneapolis, Omaha, Kansas City, St. 
Louis, Tulsa and Wichita, in the west, 
and Philadelphia, New York, Boston 
and Pittsburgh in the east. 


Gottschalk General Manager 


MILWAUKEE, Jan. 14—The Aw 
tomobile Liability of Milwaukee an- 
nounces the appointment of Val. Gott- 
schalk as general manager. He has 
been connected with the company since 
Feb. 1, 1918, as superintendent of aget- 
cies and has succeeded in developing 
the nucleus of a splendid field force. 
He has specialized for many years on 
automobile insurance and he under- 
stands the business thoroughly from 
the standpoint of the agent as well as 
that of the company. 

The Calhoun Insurance Agency 











The Indemnity Co. a America 


St. Louis, Mo. 











AUTOMOBILE INSURANCE In All Its Branches 


ranks as the leading agency, of the 
company and handles all business m 








LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 
FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 


ONE POLICY 
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Yilwaukee county. Allen R. Calhoun, 
gcretary of the agency, is slated for 
p official position with the company 
xt the coming election. : 
The company was organized and 
mmenced operations in 1915 and has 
always confined itself exclusively to 

















= mobile insurance. It issues a com- 
=DULE See coverage policy. It has always 
p ed to seve? a at free and 
‘ r from technicalities and _ has 
Will Be ed strongly a special “direct” tia- 
ht iiity policy. Particular attention has 
always been given to the handling of 
daims. 4 : F 
The company increased its premium 
N py about 50 percent in 1918. 
ry (OMPETE WITH LOWER RATE 
€ Na- 
ts Con. Automobile Writing Agents in Iowa 
the pur. Find Home Companies Accepting 
fede Business on Better Term 
San DES MOINES, IA., Jan. 15.—One of 
ody has the big farm writing agents in central 
nference  lowa saws that he finds many demands 
Pacifc these days for a farmer’s term policy 
to defer wih the theft coverage eliminated. 
hen the The great majority of farmers solicited, 
eviewed, jg tt Says, do not desire the theft cover- 
confeke age. The stock company’s charge of 
be little sper cent is being cut under by many 
an. of the Iowa home companies and 
de rates g sooner or later the conference com- 
ous sece panies: will have to take some action, 
not ate he believes. ’ , a! 
showing His suggestion is the writing of the 
rder to business On a fire only basis at $3.75 
the sec for three years. Such a rate and plan 
a poor would prove attractive not only in 
planned Price, but in the term feature of the 
ne to be policy. Probably the majority of con- 
chedile ference companies are not writing term 
: te the policies on farmers’ cars. : 
rmediate Some of the Iowa home companies 
me fire we now writing combined fire, theft, 
schedule ad tornado coverage at 4 per cent for 
i. whats three years for the first year of owner- 
unfevele ship and 4% per cent the second year 
will be regardless of ownership. Some of the 
ale eal companies in Kansas are now writing 
s where term. policies on farmers’ cars at rates 
on tan considerably below those charged by 
vide the conference companies with the ap- 
proval of the Kansas insurance depart- 
will be mt 
yee To Discuss Farmers’ Cars 
slightly There will be a meeting of automobile 
“ witing company managers and superin- 
ars will @ tendents in Chicago at the Union League 
e for all Club this week for the purpose of dis- 
nominal cussing the question of adopting a spe- 
res here- al term policy and rates for farmers’ 
cars, The gathering will be informal and 
probably the question of the proper rates and cov- 
Chicago, tage for the farmers’ cars is to be 
City, St. thoroughly thrashed out. 
the west, Suggestions for Trattor Cover 
’ Boston An automobile man, in discussing the 
tractor business the other day, said that 
vrhaps the chief reason why such a 
ger mall volume of tractor business has been 
witten can be found in the annual rate 
The Au- tharged. He said that a term rate would 
ukee afn- more in keeping with the farm haz- 
Tal. Gott- id, and that this plan has been adopted 
He has tysome of the companies that make an 
any since ative drive for farm business. 
ogee It has been his observation that there 
ot age practically no demand for theft cover- 
eveloping &e on tractors. The machines are sel- 
Id force. dom, if ever, off the owner’s premises, 
years on and there is no conflagration hazard and 
e under- the congestion of liability is thus elimi- 
hly from oy 
5 well as € suggests that at a fire rate of $2.50, 
for three years, a big volume of tractor 
tusiness would be written and the cover- 
Agency %@ would be much more satisfactory to 
y of the the farmer. 
siness in 


To Publish Own Rate Sheets 


Apparently a number of western con- 
mee automobile writing companies 
Wil print their own rate schedules in- 
stad of having that work handled by 
Big ational Conference in New York. 
§ claimed that when the last sheets 
Were printed there was delay in receiv- 
them, and that this added to the cost 
heeyins the freight to Chicago, makes 
€ printing of the schedules soon to be 
Wblishea undesirable and unsatisfactory. 
is also stated that the National Con- 
owed headquarters did not give the 
to €mn offices sufficient time in which 
Teply to the letter on the printing of 
€ new schedule 
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126th Anniversary 


Insurance Company” 


NORTH 


PHILADELPHIA 


1918 


of 


AMERICA © “ities 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting .all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 


North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


Capital 


$28,000,000 











Hotel Dyckman 
MINNEAPOLIS, MINN. j 
: THE COMPLETE HOTEL ! 
Each of its 300 rooms is outside and has bath 


Appointments 
3) combine dig- 
| nity with a {a- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels... Two 
splendid cafes 
=| for — and 
-<4| gentlemen, al- 
s} 30 a Club Grill 








Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of - 
H. J. TREMAIN 














LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue NartiomwaL 
Unverwriter Will Be on File im the 
Reading Room at Each Hotel 

ip This List. 





MINNESOTA 
re ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 
NEBRASKA 


NEW On the Lincoln Highway 


ENSHAW HOTEL *3" 


T. J. O'BRIEN CO., Props. 
Home of Blue Goose 


$1.00 Without Bath $1.50 Up With Bath 
15th and Farnam Streets OMAHA 


NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 

70 rooms with running water, $1.00 to $1.50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 























INDEPENDENT ADJUSTERS 














regular and a dozen special issues 
of The National Underwriter for 
three dollars a year. 
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ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL, WIS, IND. 
-H.TAYLOR 
1866 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62 S Chery St. Galesburg Il 
H.P.Amold | F. R. Hazlett W. A. Bartlett 

Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 


IOWA 

















North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 vears in insurance work 





Nor. & Cent. Southern _ Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
J. M.HILTON 
1438 Ist Nat’l Bank Bidg., Chicago, Ill. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
IND, ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 
Kansas Oklahoma Eastern Colorado 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 


General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 











KANSAS 


JOHN M. KINKEL W. P. KINKEL 

KINKEL ADJUSTMENT AGENC*’ 

«  FPIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON 


KANSAS 





KANSAS 


R. BOLINGER 


Fire, Tornado, Hail and Automobile 


Losses Adjusted 





Bucklin Kansas 
MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LO 





NEBRASKA, 


WESTERN IOWA A 


NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 





PROMPT 


803 Bee Bidg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MIENNESOTA 
A. G. SCHULTHEIS 


Grand Forks, N. D, 


SERVICE 
20 YEARS EXPERIENCE 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 
Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA, 





OHIO 


363 Main Street 


JOHN M. SEYMOUR 


Ashtabula, Ohio 


17 years experience as an insurance agent 


and builder. 





C. W. Crossan 


Fire, Tornado, Automobile and inland 
Pioneer Automobile Adj 
Waldheim Building, Kansas 


WESTERN FIELD 
INSURANCE, ADJUSTMENT CO. 


W. Shirley 


H. G. Fi 
Mo. 








WISCONSIN AND MICHIGAN 


Fire Loss Adjustments. ‘Wi ipand No. Michigaa 
Over 25 ce. 
DAVI LAWSON _ 
Room 1, Cook Block Ostikosh, W 
Local and Long Distance Telephone 786 
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1929 Insurance Excharge, C go. Phone Wabash 8528 














C.A. PALMER, President 


Capital fully paid $259,150.00 














C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter F.H.ALDRICH, Counsel H. R.VERNOR, Asst.Secy. 
‘ L. K. HENNES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 


Assets $591,109.81 
406-412 DIME BANK BUILDING 


Surplus to policy hoiders $310,064.33 


W. A. ELDRIDGE, Secy. 
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NE of the principal needs for an ap- 
praisement is the proper placing of 
f~\(j| insurance, and this involves the mak- 
~—F ing of a true estimate of the amount 
of value and the character of the risk in each 
building of the plant and its contents, so that 
an Insurance Company or Rating Bureau can 
make a proper, estimate; without a good ap- 
praisement rate-making is only a more or less 
clever guess. 

Another reason is that it enables the 
Plant owner to carry a correct amount of 
insurance and neither more nor less than his 
requirements; again, without a correct ap- 
praisement this cannot be done accurately or 
safely. 

This is true whether the owner is acting 
with or without a Co-insurance Clause in his 
policies of insurance. 

Speaking of Co-insurance we want to 
impress upon your attention the fact that few 
people understand such a clause or the ‘‘way 
it works” in case of loss. 

Many people say: ‘‘We have an 80 or 
90% Co-insurance Clause and that means 
that we can get 80 or 90% on any loss that 
we sustain—no more and no less’. 

This idea is quite common, how common 
it is would surprise you, and yet there is not 
one word of truth in it so far as it refers to 
what the owner can or can not recover 
in the event of loss. 

Let us try to make the matter clear. 

The owner can recover every cent of his 
loss provided he carries the 80 or 90% that he 
agreed to carry and provided that the amount 
carried represents the actual value at the 
time of the loss, which is by no means synony- 
mous with the owner’s idea of value; but 
which in case of a large proportionate loss 
will be determined by the Insurance Com- 
panies after the fire by an appraisement. 


THE MONEY SAVING SERVICE 


Now the trouble arrives right at this 
point and is involved in this question: What 
is actual value? 


Is it the owner's idea of value? Ne. 


It may be, but it is not likely, because 
most conservative men undervalue their prop- 
erty, and wisely too, from every standpoint 
except cost finding and insurance. 


Actual value is the cost to replace the 
property at the time of loss with property 
of like character in like condition. 

Such a value is likely to be at least 50% 
more than the owner’s value and the value 
on which he carries his insurance. 


If that is the case, it is clearly obvious 
that the owner would receive, in the event of 
loss, when he has a Co-insurance Clause in 
his insurance policies, exactly two-thirds of 
any loss that he would sustain; because he is 
undervaluing his property one-third and in- 
suring accordingly. 

Bear in mind, that the facts will come 
out in case of a large loss or a loss exceeding 
5% of the total value of the property. This 
is certain. 

This being the case, a good appraisement 
before any loss is sustained or even likely, 
will pay any property owner from an insur- 
ance standpoint alone. 

It is, moreover, of at least equal value in 
many ways for daily use and reference, such 
as accountancy, cost finding and checking up 
of departments from the standpoint of theft 
or waste, and periodically it has its use in 
making statements of a Financial Character 
and in the calculation of exemptions from 
taxation. 

There are many reasons why an owner 
should have a good appraisement and no 
sound reasons why he should not. 
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BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, 


Milwaukee, New Orleans, and Toronto, Canada 
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STATE LIFE POLICIES 
DON’T SELL THEMSELVES 


Governor Philipp Recommends Re- 
peal of State Life Insurance 
Law in Wisconsin 





CIRCULARIZING FAILS 


Advises That Present Policyholders Be 
Reinsured in Responsible 
Company 


Madison, Wis., Jan. 13.—In his spe-. 
cial message to the Wisconsin legisla- 
ture Thursday, Gov. E. L. Philipp rec- 
ommended the repeal of the state life 
insurance fund law. He said that the 
reason more people do not take state 
life insurance is that to sell insurance 
there must be an organization to so- 
licit business. He asked that the fund 
be abolished and that the commissioner 
of insurance insure the present policy- 
holders in a reliable company. ; 

“Il wish to call your attention,” said 
the governor in his message, “to the 
conditions of the state life insurance 
fund, and in that connection I submit 
the following report which I have re- 
ceived from the commissioner of in- 
surance: 

Fund Begun in 1913 

“In 1911 section 1889m was enacted. 
This statute provided for a ‘State Life 
Fund,’ to be managed by the state with- 
out obligation on the part of the state 
except to the extent of the fund. Polli- 
cies were issued in 1913—at the end of 
that year 239 policies had been issued, 
granting $147,500 of insurance. 

“In 1914 83 policies for $82,800 of in- 
surance were issued and three policies 
for $3,000 insurance lapsed. In 1915 
11 policies for $70,500 insurance were 
issued, two policyholders with $2,000 in- 
surance died, one surrendered and five 
lapsed. In 1918 11 policies were issued, 
five people with $5,000 of insurance died, 
three people with $3,000 insurance sur- 


fendered and nine people with $4,000 
insurance lapsed. 


“There are in force 461 policies for 
$479,700 of insurance. 


Campaign of Circulars Used 


“The insurance department has kept 
up a continuous campaign for business 
through circularizing available lists— 
State banks and local officials do not 
send in business. 

“It will be observed that the fund is 
how carrying a total of $379,700 of in- 
strance. The total assets of the fund 
Jan. 1, 1919, were $55,676.08. The death 


(CONTINUED ON PAGE 2) 
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We Sell the Best Income Policies 


They are on both plans—Participating and 
Non-Participating—and on all forms including 
Endowment. 


Kar We 


They insure an income to the Insured him- 
self or to his beneficiary. Rates low—Divi- 
dends excellent—Special Disability Clause. 


Income Insurance is popular and sensible. By 
it Daddy can do his best by the folks and each 
and every month after his death send to them 
his check from beyond the grave. Checks are 
as sure and certain as the coming of the 
months. Our Income Policies are not excelled 
by any issued. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY teats 
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INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
Sa88i10, force and $10,000,000 of assets 
Grass ny are talking through the greatest 
a combination of policy contracts 


In 5 Years 


now before the public when 
the International Life bids you 
to examine into the merits of contracts offered by 


the “Company of Today with Methods of To- 


morrow.” 


Home Office 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 


COMPANY OFFICIALS 
HAVE BIG BURDENS 


Extraordinary Losses Due to In- 
fluenza Have Been Severe 
Drain 


TAXES ARE NOW HEAVIER 


Great Sacrifice Is Made in Interest 
Earnings Because of the Liberty 
Bond Investments 


NEW YORK, Jan. 14.—There have 
been more conferences among officials 
of life companies during the last few 
weeks than ever before, because of the 
great toll exacted by the influenza epi- 
demic. There has been no period in 
the history of the country which has 
been a more trying one for life com- 
pany officials because of the extra 
financial demands upon them. Most 
of the mortality ratios are over 100 
percent. The influenza epidemic has 
abated but the claims are still coming 
in. Medical authorities with the com- 
panies here predict that the effects will 
be felt for some years to come and 
especially during the next few years 
because of the physical condition in 
which it has left many people. Un- 
doubtedly the influenza has aggravated 
certain dormant complaints that have 
now developed into serious maladies. 
Furthermore the medical directors 
prophesy that there will be a recurrence 
of the epidemic, probably in a milder 
form for the next three years. 


Been a Stress Period 


Altogether this has been the stress 
period for the life companies. How- 
ever, it has tested the legal reserve sys- 
tem and it has not been found wanting. 
Never has this system so emphasized 
its soundness and solvency under all 
conditions. As nearly as can be ascer- 
tained the legal reserve companies 


fluenza and pneumonia alone since 
Sept. 1. The fraternals, of course, have 
been hit hard and because of their lack 
of surplus funds in many particulars, 
their future will be awaited with in- 
terest. Some companies have already 
decreased dividends, although in most 
cases the same schedule will be used 
for next year as previously. Perhaps 
had the full effects of the epidemic been 
known before the dividend scale was 
decided upon, there would have been a 
change. Certain it is that some com- 
panies will be obliged to meet the in- 
evitable next year in the way of lower 
dividends. 


Must Prepare for Emergencies 


This great epidemic and its tremen- 
dous toll have certainly taught com- 
pany officials and the public one thing. 
Emergencies of this kind must be pre- 
pared for. Those who have held that 
large surpluses in life insurance com- 





panies were not needed find that this 
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have paid out $100,000,000 due to in-— 
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doctrine is a false one. 
demic and the mighty war struggle 
came at the same time. Fortunately the 
war mortality was not so heavy. The 
life companies could easily have as- 
similated the extra mortality from war 
causes and not felt it. The influenza 
has been the storm that has rocked 
and wrenched the ship. Some com- 
panies have had sufficient foresight to 
carry reserves for mortality fluctua- 
tions and are prepared, therefore, to 
meet this demand. The experience of 
the last few months has demonstrated 
the necessity of having sufficient funds 
on hand to meet the abnormal. 


The great epi- 


Margin Not Too Great 


The public had gotten the impression 
that life companies needed to readjust 
their mortality tables as they were not 
reaching the expected at any time and 
the margin was too great. The feeling 
was that rates were too high. The 
tendency at home offices will be to cut 
out all the underbrush this year, to re- 
duce the outlay, to get right down to 
business and brass tacks and eliminate 
the trimmings. The financial demands 
upon companies have caused the of- 
ficers in charge to do a lot of thinking 
and figuring because in almost all in- 
stances it meant selling securities or 
borrowing money rather than sacrifice 
good securities to meet the death 
claims. 


Losing in Interest Returns 


Aside from the excess in mortality, 
companies are losing millions of dol- 
lars this year in the way of lower in- 
terest earnings because of their large 
investment in Liberty bonds. Almost 
all companies are able to earn a greater 
interest than is yielded from their 
Liberty bond investments. The saving 
in interest is a very vital factor in some 
companies because they have counted 
on the excess over the reserve require- 
ments to add to surplus and to provide 
dividend accounts for policyholders and 
stockholders. To subscribe for large 
amounts of bonds was, therefore, vol- 
untarily contributing hundreds of thou- 
sands of dollars that they could have 
earned in interest if they had invested 
in other securities. 

Then, too, the life companies have 
to pay enormous sums in the way of 
extra taxes to the government these 
days. This is a further extraordinary 
drain. 

Has Met the Emergency 


Notwithstanding the heavy blow that 
life insurance has had, it has certainly 
demonstrated its usefulness as never 
before. It has brought forward its 
benefits to the people in a way that 
they had not appreciated. It has shown 








=—=. 














FIGURES FROM DECEMBER 31, 








= _ 
23 gs 
E? a3 
Ts a5 
id Om 
Amicable Life...... 3,214,432 $20,000 
Columbus Mut...... 1,397,548 126,000 
Commonwealth .... 1,294,343 100,000 
Continental Life.... 2,887,672 643,610 
Great Northern Life 
North Dakota.. 404,770 142,000 
Guaranty, Iowa..... 920,301 100,000 
Minnesota Mutual.. 6,350,576 *...... 
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Southwestern ...... 6,023,991 500,000 
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its capacity to meet emergencies. -It 
has had a most favorable advertise- 
ment. In every community where 
deaths have occurred in large numbers 
from influenza the first question that 
arose was whether the deceased car- 
ried any life insurance. It is estimated 
that Boston was hit harder than any 
other city. Philadelphia came next. 
Nashville, Tenn., was third. 


Will Be Big Production Year 


The agency departments of com- 
panies figure that 1919 will be the big- 
gest year in the history of life insur- 
ance. Because of this great epidemic 
the companies are determined to make 
hay while the sun shines, to use the 
favorable publicity that has been gained 
to go to it hard for new business, and 
to build all along the line. The influ- 
enza can be used as a big business 
developer. The agency departments 
are endeavoring to bolster up their 
forces in every particular. If it had 
been announced that the banks had 
been called upon to pay $100,000,000 
out of their coffers, it would probably 
have created a panic. Yet there has 
never been a stir in life insurance. No 
one has ever questioned the ability of 
the companies to meet all their obliga- 
tions. The public mind has been at 
rest. They knew that the life insur- 
ance companies would meet this emer- 
gency without a quiver or complaint. 


Should Reduce Lapse Ratio 


Some companies feel that the lapse 
ratio can be considerably reduced because 
of the influenza epidemic. The agency 
departments hold that if policyholders 
have money or can get it, there is really 
no reason why they should lapse their 





insurance. The prediction is that any 
man who has insurance will hold it if 
the proper arguments are put to him. 
Almost all agents have had startling ex- 
periences during the last few months of 
soliciting people for insurance who in a 
few days were stricken with the “flu,” 
and died. Graphic lessons can be taught 
everybody from the influenza epidemic. 


Interest in Statements 


There will be more interest in annual 
statements this year than ever before 
because of the excess mortality. Many 
companies have been valuing their se- 
curities according to the amortization 
plan and will do it this year. Notwith- 
standing the fact that the insurance com- 
missioners have recommended the amor- 
tization plan, some companies have _ in- 
sisted on using the market value plan 
as of Dec. 31, because notwithstanding 
the market fluctuations, they were able 
to stand any difference. This year, how- 
ever, almost all companies will take ad- 
vantage of the amortization plan. 


STATE LIFE POLICIES 
DON’T SELL THEMSELVES 


(CONTINUED FROM PAGE 1) 


losses for the year 1918 exceeded the 
expected by about 40 percent. With so 
small an amount of insurance in force 
sharp fluctuations in mortality experi- 
ence are likely to occur. A few years 
of unfavorable experience would deplete 
the surplus and impair the reserve. The 
state is liable only to the extent of the 
fund and if the reserve is impaired the 
policies are not worth 100 cents on the 
dollar. 


Full Value Not Guaranteed 
“The state should not continue a sys- 
tem of life insurance that does not guar- 
antee the full value of the policy; in 
fact, if this type of insurance is per- 





mitted to continue I would regard it ag 
a moral obligation on the state to make ~ 
good any loss that the policyholder 
might sustain for the reason that the 





policy was sold by the state and that 
in itself should be a guaranty againgt 
any loss by the policyholder, and I am 
certain that it was accepted in that 
spirit. 

“This fund is based upon the theory 
that desirable life insurance risks yoj. 
untarily seek insurance. That theory jg 
unsound—they do not do so. If this 
enterprise is to prosper and grow, as it 
must, to have a normal experience, it 
must have an organization for solicit. 
ing business. If the expense of such 
an organization is incurred the fund 
can offer no inducement not offered by 
privately managed life companies and 
fraternals. 


Recommends Reinsurance 


“The present policyholders can be 





fully protected and their policies guar- 
anteed by reinsurance in a responsible 
company. Their present assets are suf- 
ficient for this purpose. 

“IT recommend that you repeal the 
statute under which this form of life 
insurance is being carried and direct the 
insurance commissioner to reinsure the 
present policyholders in a reliable com- 
pany.” 


Hansen Visits the West 


Vice-President T. Louis Hansen of the 
Guardian Life of New York is on a 
tour through various sections of the 
country holding meetings of field men. 
Last week he held a meeting of middle 
western men at Chicago, and then went 
to Minneapolis and St. Paul for a con- 
ference. Mr. Hansen has great expecta- 
tions for this year. He says that life 
insurance sentiment is in the air, people 
are much more favorably inclined to it, 
and the work of the agents therefore 
has been considerably lessened. 
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grade men. A rare 


~ PAN-AME 


RICAN LIFE INSURANCE 
COMPAN 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


The recent merger of the Meridian Life with the Pan-American Life has 
and North Central section, which will be assigned to 
opportunity to ambitious 


men to 


Dito, G. SIMMONS, Vice-Pres. and Gen. oan 


capable agency 
themselves in an independent and permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 


(over)  5,250,000.00 


and inspiring an 


up several rich and important territories in the South 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


organization of high 











W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 
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PROPER ADVICE FOR 
RETURNING SOLDIERS 


Chicago Life Underwriters Asso- 
ciation Discusses Assistance to 
Be Rendered Military Men 


CHIEF FEATURES SHOWN 


Open Forum Discussion on This Im- 
portant Subject Brings Out Some 
Valuable Information 





On open forum meeting for the pur- 
pose of discussing the best advice to 
give returning soldiers concerning their 
government life insurance was held by 
the Chicago Life Underwriters Asso- 
ciation last Tuesday. By the almost 
eager manner in which the rate book 
men engaged in the discussions ana 
sought further information concerning 
this subject, it was evident that this is 
a vital problem to life insurance field 
men at this time. Soldiers by tie 
thousands are being discharged from 
the camps in this country, and are re- 
turnng from abroad, and one of the 
first things for them to decide is the 
disposition to be made of their govern- 
ment life insurance; whether or not to 
continue, and what its real value is. 

MeFee Leads Discussions 


John R. McFee, secretary of the as- 
sociation, who led the discussions, em- 
phasized the point that the certificate 
issued to soldiers does not contain: the 
contract, but merely extends the bene- 
fits of the act granting government life 
insurance to the insured. For this rea- 
son the men in uniform are unfamiliar 
with the nature of the insurance, and 
in order to be well informed it is neces- 
sary tor life men to understand the 
various ramifications of the act itself. 


Insurance and Compensation Separate 


In effect then the act is the policy 
contract. The first important feature 
of the act to be understood is that the 
insurance feature of the bill is entirely 
separate from that portion of the act 
relating to compensation. The com- 
pensation for injury is in reality in the 
nature of a pension, and not covered by 
the premium. No compensation is al- 
lowed unless death or injury occurs 
while in the service or within six 
months after being discharged. After 
the six months’ period the compensa- 
tion benefits cease, and upon discharge 
from the service soldiers are given a 
pamphlet to this effect. Some have 
taken this to mean that all of the bene- 
fits of government life insurance termi- 
nate after the six months’ period. This 
is a misconstruction of the information 
furnished by the government, and the 
cessation of benefits refers only to the 
compensatory features of the act, and 
in no way relates to the life insurance 
portion of the contract. 


No Reinstatement Provisions 


It is of the utmost importance to urge 
returning soldiers to continue their con- 
tracts in force, as the act contains no 
provision for reinstatement in the event 
the policy is lapsed before the five year 
conversion period is completed. It will 
be necessary for the men mustered out 
of service to continue to make monthly 
Payments on their life insurance to the 


government, and failure to do so will 
apparently permanently invalidate the 
Msurance. At the present time the 


monthly premium is merely taken out of 
the pay of the men in service, thus mak- 
ing the payment of the monthly premium 
a simple matter, but after the men are 
discharged from service the premium 
collecting machinery is eliminated, and 
It is more than likely that there will be 
4 heavy lapsing-of government policies. 

Life men report that returning soldiers 


they have been provided with no defi- 
nite information concerning the nature 
of the life insurance contracts they are 
to be provided with, after the policies 
are converted. Some seem to object to 
continuing to pay premiums on what is 
in effect a yearly renewable term con- 
tract with the possibility of being pro- 
vided with a policy that may not be as 
satisfactory as a contract procurable 
from a regular life company. 


May Liberalize Benefits 


Concerning this feature Mr. McFee 
said that the men should be advised to 
hold their policies not for what they are, 
but for what they may be. In other 
words, it is possible that a liberally in- 
clined congress may further increase the 
benefits of the soldiers’ insurance, and 
at the same time even decrease the pre- 
mium payments. There is every possi- 
bility of the men who have served in 
this war receiving the most generous 
treatment at the hands of the govern- 
ment. With this prospect in view, in 
the opinion of all who participated in 
the discussions, it is an extremely un- 
wise move for a returning soldier to 
allow his life insurance contract to lapse 
for the nonpayment of premiums. 


Beneficiary Limitations 


One feature of government life insur- 
ance that should always be thoroughly 
explained to the man in uniform seeking 
information is the beneficiary privileges 
of the act. Under the government plan 
only a father, mother, spouse, child, 
grandchild, sister, or brother may be 
named as beneficiary, and the right to 
change the beneficiary is limited to 
these classes. If the original benefici- 
ary dies and it is impossible for the 
insured to name a new beneficiary com- 
ing within these specified classes, and 
death occurs, the government will pay 
to the estate of the insured only the re- 
serve on the policy. 


Expect Heavy Lapse 


It was the opinion of all who have 
encountered returned soldiers seeking 
advice concerning their insurance that 
a heavy lapse ratio is inevitable in spite 
of the attractions that present them- 
selves to the man who will keep his 
policy in force. Apparently the govern- 
ment expects many of the men to re- 
duce the size of their policies. Many 
who took out the government protection 
did so for a specific purpose. They re- 
garded it as emergency protection, and 
feel that it has now served its purpose. 
To the keen business man the govern- 
ment plan is at best a rather indefinite 
proposition. Many will lapse their in- 
surance, and take out policies in the 
regular companies because of the feel- 
ing of certainty that a policy in a well 
regulated old line company affords. 
There is nothing indefinite or vague 
about the contract, and the provisions 
are clean and clear cut. 


Take Favorable Action 


At the conclusion of the discussions 
it was unanimously voted the sense of 
the meeting that the members of the 
Chicago Life Underwriters Association 
advise- returning soldiers to continue 
their contracts in force under all cir- 
cumstances and on all occasions, and a 
telegram to this effect was sent to the 
secretary of the treasury. 


Government Plan Has Helped 


The point was several times made that 
many life men have allowed themselves 
to become frightened by the govern- 
ment’s entrance into the life field and its 
issuance of $10,000 contracts. A broad 
gauged view of the situation reveals to 
the life man that the government has 
actually paved the way for bigger 
things. There should be no tendency, 
it was argued, to pull down the holder 
of a $10,000 government policy to a 
$1,000 or $2,000 contract in a regular 
company, but on the other hand, the aim 
should be to build up to $15,000 or $20,- 
000 of life insurance. The man who has 
a $10,000 policy is nicely started toward 
a good line of life insurance, and the 
preliminary work has been done for the 
regular solicitor. It is well known to 
life salesmen that it is difficulty to sell 
a man his first policy, but not so hard 
to place additional insurance with him. 

The plan of the government of paying 
the beneficiary $56 a month, instead of 
the face of the contract in a lump sum 
has greatly advanced the cause of 
raonthly income insurance. It is much 
easier to sell a prospect a contract call- 





Seem to be disturbed over the fact that 


INTEREST IN FIGURES 
ANNUAL STATEMENTS ARE OUT 


Life Companies Are Showing Fine 
Gains in Business, but Death 
Losses Are High 


The Columbus Mutual Life of Co- 
lumbus, Ohio, in its annual statement 
makes a very excellent showing. Its 
assets are $1,397,548, increase $261,663. 
Its capital is $126,000 and net surplus 
$187,593, making policyholders’ surplus 
$313,593, increase $20,335. Insurance 
in force is $13,017,316, gain $1,808,070. 
Notwithstanding the influenza epidemic 
and the higher death losses the com- 
pany has come through with flying 
colors, having met all obligations 
promptly and in a businesslike way. 
Its liberal dividend schedule is being 
maintained this year. The president of 
the Columbus Mutual Life is C. W. 
Brandon, and he is regarded as one of 
the able executives of the west who is 
building up a fine institution. The elev- 
enth annual statement is particularly 
gratifying to the many friends of this 
institution. 


New York Life 
The New York Life is out with its 
detailed annual statement, showing 


new business $340,338,300 exclusive of 
over $16,000,000 increase in revivals, old 
policies and dividend additions. Its 
total paid insurance in force is $2,838,- 
829,802. Its first year’s premiums were 
$13,971,187, gain $1,054,361; renewals 
$91,805,610, gain $4,444,314; interests 
and rent $41,500,877, gain $1,543,549; 
total income $154,354.706, gain $8,236,- 
544. Its death losses were $35,011,158, 
increase $4,411,787. Its total paid to 
policyholders, exclusive of disability 
claims, was $97,578,019, increase $10,- 
690,036. Its gain in insurance in force 
is $165,495,466. 
Mutual Benefit 
The Mutual Benefit’s new insurance 
reported paid for last year is $111,- 
262,229, decrease $9,942,008. The new 
income insurance last year was $15,- 
073,054, increase $3,509,008. The De- 
cember business paid for was $16,118,- 
159, increase $5,424,275. The Decem- 
ber business exceeded all previous 
monthly records. 
Northern Assurance 


The Northern Assurance of Detroit 
advertises itself as “epidemic proof.” 
President Ayres announces that all 
military losses have been paid in full, 
and notwithstanding the great toll 
from influenza the Northern comes out 
with flying colors. It was never in 
finer shape. Its assets are $1,700,818, 
and its policyholders’ surplus is $117,- 
858. Its assets gained $225,000 last 
year. Its new insurance last year was 
$4,122,937, gain $1,036,166. Its insur- 
ance in force is $17,615,382, gain $2,- 








monthly (as it appears a much smaller 
proposition) than a contract calling for 
a $10,000 or $15,000 lump sum payment. 
The government’s monthly payment plan 
has done much to get the prospects of 
the country to thinking of life insur- 
ance with the monthly payment plan 
uppermost in their minds. The life 
salesman who sells the majority of his 
business on the monthly income plan 
invariably earns for himself larger com- 
missions than the man who simply sells 


304,855. President Ayres says the pro- 
gram for 1919 is $5,000,000 of new paid 
for business and it is unnecessary to 
state that he will get it, because he has 
a responsive agency force. The North- 
ern has been built up along substantial 
lines and is one of the sterling western 
companies. 

The Farmers & Bankers Life of Wi- 
chita, shows insurance in force $23,- 
336,075, gain $4,535,692, new business 
$7,916,953, gain $1,272,162. The assets 
are over $1,650,000. 


C. F. Coffin Is Injured 


Charles F. Coffin, vice-president of the 
State Life of Indianapolis, who suf- 
fered painful injuries to his knee when 
he was struck by an automobile in 
Cleveland a week ago last Friday, is 
still confined to his home. The condi- 
tion of his knee is improving, but its 
complete restoration to strength will 
likely be a slow matter. 


Fidelity Mutual’s Figures 


The Fidelity Mutual Life shows in- 
Surance in force, $149,295,550, gain 
$7,272,981; new paid for business $18.- 
891,944, gain $1,137,994. ; 


Equitable’s Accident Program 


Life men have been interested in the 
program of the Equitable Life of New 
York along accident and health in- 
surance lines. The company has now 
announced the policies it will write and 
their features. The story about the 
Equitable’s new accident and health 
policies together with its program in 
this direction can be found in the 
casualty news in Part I of this issue. 


Life Notes 


The new business of the Minnesota 
Mutual Life shows an increase of 12 
percent in 1918 over the previous year. 
The company anticipates a record break- 
ing business in 1919. 

The Provident Life & Trust of Phila- 
delphia has announced an approximate 
mortality ratio for 1918 of 89 percent. 
The mortality ratio for 1917 was 44.5 
percent, just half of the “flu” year rate. 

The name of a South Dakota bank 
cashier has appeared on the honor roll 
of the Northwestern National Life of 
Minneapolis for twenty-five consecutive 
months, showing what a banker can do 
if he will. 

Four Minnesota corporations insured 

their employes under group policies in 
December and presented each employe 
with a policy as a holiday present. The 
group policies were issued by Northwest- 
ern National Life of Minneapolis. 
_ Ira_W. Fischer and W. M. Ward have 
just been appointed special representa- 
tives of the Northwestern Mutual Life 
at its St. Louis office. Mr. Fischer is 
the son of W. J. Fischer, general agent 
of the company, and has just been dis- 
charged from the army, where he was a 
lieutenant in the aviation section. 

At the annual meeting of the Fra- 
ternal Congress of Indiana held in In- 
dianapolis, W. E. Cady, South Bend, was 
elected president; Harry Wade, Indian- 
apolis, vice-president, and E. Bierhaus, 
Jr., Indianapolis, secretary-treasurer. 
yilbert Howell is chairman of the legis- 
lative committee. 

December proved to be the largest 
month in the history of the Common- 
wealth Life of Omaha, paid for business 
amounting to nearly a million and three- 
quarters for the month. The leading 
producers were H. W. Kingery of Wor- 
land, Wyo., with $92,500; M. D. Green of 
Denver, with $96,000; Thos. Carraher of 
St. Marys, Kan., with $88,000. 

At the annual meeting of the stock- 
holders of the Provident Life & Trust, 
Robert M. Janney, Marriott C. Morris, 
Joseph B. Townsend, Jr., Frederick H. 
Strawbridge and Levi L. Rue were re- 
elected directors for three years. On 
the same day the board of directors re- 
elected Asa S. Wing president and re- 
elected J. Barton Townsend, John Way 





one, five or ten thousand dollar policies. 





and M. Albert Linton vice-presidents. 
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BUSINESS METHODS 
OF S. J. ROSENBLATT 


Chicago General Agent of State 
Life of Indiana Gives Selling 
Views 


WRITES OVER MILLION 


Believes Subject Must Be Introduced 
in Unusual Manner to Receive 
Favorable Consideration 


In 1918 S. J. Rosenblatt, Chicago 
general agent of the State Life of Indi- 
ana, produced $1,004,573 of paid for 
business on the annual: basis, not. in- 
cluding $150,000 of business written 
on the quarterly and semi-annual basis, 
upon which the initial’ premium was 
collected, but which is not taken into 
consideration by the company in com- 
piling production records. The busi- 
ness written represents premiums of 
$41,000 and an average policy of $4,000, 
most of the business being written on 
the 20-payment life and endowment 
plan. Mr. Rosenblatt wrote no term 
business during the year. 


Employs No Helpers 


It is significant that in piling up this 
record Mr. Rosenblatt did not em- 
ploy any part timers, pluggers or help- 
ers. He initiated and wrote all of the 
business himself, with no outside as- 
sistance of any kind. His record is a 
remarkable demonstration of what a 
life agent who really labors can ac- 
complish. Mr. Rosenblatt is an inde- 
fatigable worker, and is strong in the 
conviction that a big volume of busi- 
ness can be written only by the man 
who works, and works, and then works 
some more. 


Must Be Unusual 


In going the rounds, Mr. Rosenblatt 
has acquired some interesting selling 
ideas. He feels that the life man who 
achieves to more than ordinary suc- 
cess must employ a more than ordi- 
nary presentation of the subject. That 
is, in order to create real interest, life 
insurance must be introduced: in a 
somewhat novel or unique manner. 
Business men are being solicited every 
day by mediocre and incompetent 
salesmen. The man who accomplishes 
must attract attention to himself and 
his subject by the unusual manner in 
which he presents his facts. 


Draws Interesting Comparison 


Mr. Rosenblatt says that it is of first 
importance to make clear to the pros- 
pect that he (the prospect) has com- 
paratively little insurance knowledge. 
“As a life insurance man, I feel that I 
know my _ subject thoroughly,” said 
Mr. Rosenblatt, “‘and this must be im- 
pressed upon the prospect. I often tell 
a man something like this, ‘If you se- 
lect a physician to treat you during an 
illness, you must obey his orders and 
suggestions. If he prescribes a tea- 
spoon full of medicine and you insist 
upon taking only half of the prescrip- 
tion, you cannot expect the best re- 
sults. In having a physician look after 
your physical well being you follow 
his instructions to the letter. You 
have implicit faith and confidence in 
him. You do not attempt to -tell him 
that you know as much about medical 
science as he does.’ 


Prospect Always Uninformed 


“Why is the life insurance business 
any different? You have not spent 
your time and effort in absorbing life 
insurance information. You have all 
that you can do to inform yourself 


| about the problems of your own busi- 
ness. I am a life insurance man and 
am able to diagnose your case from 
a life insurance standpoint as the phy- 
sician would from a physical standpoint. 
Let me do the prescribing. Have 
enough faith in me to know that I will 

aes jundersell and neither will I over- 

; Sell. 


Gets Examination First 


Mr. Rosenblatt always has the pros- 
pect examined before signing the ap- 
plication. He naturally has a very low 
lapse record, but follows this course 
principally because he finds that it 
makes a real impression upon a pros- 
pect. It eliminates the idea that he 
is trying to force an application, with- 
out a full consideration of all the cir- 
cumstances. 

Injecting Humor Into Sale 


In calling on prospects Mr. Rosen- 
blatt believes that it is necessary to 
inject a vein of humor into the solici- 
tation. Business men are tired, he says, 
of being solicited in a brisk, extremely 
businesslike and half interested man- 
ner. The quickest way to _ break 
through a man’s guard, Mr. Rosen- 
blatt believes, is to brush aside the 
ordinary business formalities and get 
down to an equal level. As an exam- 
ple, he finds that the prospect will often 
say, “I never heard of the State Life,” 
to which he will reply, “The State Life 
has never heard of you, either. If we 
are willing to take a chance on you, 
you ought to be willing to take a 
chance on us.” Or to the man who 
seems to be worried about what his 
dividends are going to be at the end of 
20 years, and insists upon knowing 
what the policy will pay him at the end 
of that period, Mr. Rosenblatt says, 
“Tf you want to have a big accumu- 
lation and big dividends at the end of 
20 years, just sit down and wish that 
you get them. You might just as well 
wish that they will come to you as 
for me to wish it. Because nobody 
knows what they are going to be. If 
you die in the meantime, you don’t 
care, and if you live ‘yon can’t do any- 
thing about it anyway, so what is the 
use of getting excited about it?” Re- 
plies of this kind are out of the ordi- 
nary. The thing submitted as a se- 
rious objection is made light of in a 
humorous way, and eliminated from 
the conversation. Mr. Rosenblatt em- 
ploys this method of meeting objec- 
tions and getting over rough spots, 
and in this manner avoids a contro- 
versy that might spoil the case. 


Believes in Establishing Connections 


Mr. Rosenblatt is not a believer in 
cold canvassing. The straight solicita- 
tion, he says, makes necessary too much 
waste motion and requires too much 
preliminary work. He works almost 
entirely among the Jewish population 
of Chicago and is well connected and 
established. He long ago recognized 
the importance of keeping in the public 
eye. He says that no man can attain 
real success in the life insurance busi- 
ness who regards himself as self-suffi- 
cient, or centers his entire interest upon 
his own work and his own business. 
He must broaden out, become some- 
thing of a public figure, and manifest 
a real and sincere interest in public 
affairs and the welfare of the commu- 
nity. Mr. Rosenblatt served for five 
years on the special park commission 
of Chicago, and is an active figure in 
all of the important Jewish organiza- 
tions of Chicago. 

Using Big News Event 


An example of what Mr. Rosenblatt 
means by presenting a proposition that 
is unusual and unique may be seen in 
the following: On the day that the 
armistice was signed, instead of wast- 
ing time in a hilarious celebration, Mr. 
Rosenblatt sensed at once the signifi- 
cance of what was probably the most 
momentous event in history, and got 
busy immediately. He went out and 
solicited prospects on Nov. 11, imme- 
diately after the news had become pub- 
lic. He pointed out to prospects that 
here was a day that would go down in 








MEET AT SAINT PAUL 


os 


MINNESOTA MUTUAL MUSTER 





Company Established Big Record in 
December—Winners and Amounts 
in Contest Announced 





ST. PAUL, MINN., Jan. 15.—Agents 
of the Minnesota Mutual Life met in 
annual convention at the company’s 
home office last week. The Minnesota 
Mutual had a big year in 1918 and the 
gathering was something in the nature 
of a celebration. Charles Jerome Ed- 
wards, Brooklyn, N. Y., general agent 
of the Equitable Life of New York, 
and for two terms president of the 
National Association of Life Under- 
writers, spoke at the annual banquet 
and also gave an address at the busi- 
ness meeting, 


Results of Birthday Contest 


In honor of President E. W. Ran- 
dall, who was 60 years old on Jan. 1, 
a “Randall Birthday Contest” was 
staged during December. Allotments 
were made on the average production 
per man, totalling $1,090,500. The 57 
agents who sent in allotment pledges 
produced $3,748,900 of business, or a 
percentage of 347 percent of what 
was anticipated. The company’s total 
production during December was 
$4,003,468, this being more than twice 
as big as any month in the company’s 
history. On the evening of the ban- 
quet a silver service was presented to 
Mr. and Mrs. Randall, coming from the 
entire Minnesota Mutual family. 


Individual Records 


J. S. Poindexter, of Kansas City, Mo., 
was the largest personal producer dur- 
ing December, writing $371,900 and 
making the percent of increase over 
his allotment of 1,487 percent. He 
won the first prize of $100 in gold. E. 
E. Simpson of Fergus Falls, Minn., 
took the second prize with $164,500 ob- 
taining 1,316 percent over his allotment. 
Thirteen men produced better than 
$100,000 of business during the month 
of December. The A. O. Eliason, Min- 
nesota state agency produced $1,581,000 
of new business during the closing 
month of the year. M. M. Studebaker, 
who was president of the convention, 
produced $653,500 of net issued and 
paid for business; H. E. Moen, who 
was the vice-president, produced $607,- 
000 of net issued and paid for business; 
while C. M. Jackson of North Dakota, 
gave the leaders a run by producing 
$597,750 of net issued and paid for 
business. 

Rousing Talks Given 


Several stirring addresses were given, 
prominent among them being “How 
Our Agency Increased Its Business in 
1918, 82 Percent Over 1917,” by A. O. 
Eliason, state manager for Minnesota; 
“Insurance for Inheritance Taxes,” by 
E. S. Albritton, second vice-president; 
“Why Monthly Income Insurance Is 
Best for Policyholder and Agent,” by 
John S. Poindexter of Kansas City; 
“The Scovel Chart on Monthly Income 
and Other Selling Points,” by A. H. 
Chambers, home office genera! agent. 








history as marking a new era. It would 
signify the beginning of the modern 
world. It was the day of days to sign 
a life insurance application. It would 
be, he said, a source of satisfaction to 
any man to feel that each year that 
he paid his premium it celebrated the 
signing of the armistice. This argu- 
ment, of course, constituted nothing 


more than an eye-lash hold. But it 
brought home the bacon. Mr. Rosen- 
blatt’s psychology was correct. Men 


were thinking of big things in a big 
way. and for a month afterward he 
used this in his selling talk, dating the 
policy back to Nov. 11. 


The American National is entering 
Arkansas this month. 


HOLD THIRD SCHOO] 
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EASTERN DISTRICT MEN MEET 





Bankers’ Life Men Hold Convention 
at Cleveland—Boost life Insurance 
As a Profession 





CLEVELAND, OHIO, January 13_ 
Representatives of the Bankers’ Lj. 
of Des Moines, attended a conventio, 
and school of instruction here last Fri. 
day and Saturday. They came from gj 
parts of the eastern district, includin 
New York, New Jersey, Pennsylvania 
Maryland, District of Columbia, Weg 
Virginia, Michigan and Ohio. W, W 
Jaeger is the superintendent of this 
district, which is one of five into which 
the company divided its territory the 
first of the year as a result of a ney 


tablished. 

G. S. Nollen, secretary; E. W. Not. 
stand, general sales manager, and BR. 
N. Mills, general publicity manager of 
the company, were all present through 
the two days’ meetings and took active 
part in the speaking. Mr. Jaeger pre. 
sided at all the sessions. Other 
speakers were D. A. Hill, Cleveland, 
who discussed various selling points: 
C. L. Minshall!, Columbus; R. E. Boller, 
Troy, Ohio; G. F. Murrell, Pittsburgh, 
the leading writer for 1918, with $736- 
000 of insurance to his credit in nine 
months of work; W. E. Barger, Buf- 
falo; A. F. Boles, New York; R. ¥, 
Waldren, Washington. G. A. Crait, 
Cleveland general agent, delivered the 
address of welcome. 


Gold Medal Men Speak 

J. E. Newburn and E. L. Millar, both 
of the Cleveland office, are two of the 
gold medal men of the United States, or 
the President’s Club, as they are some- 
times known. Both of them made ad- 
dresses during the convention. 

The whole trend of the convention was 
toward building upon a higher plane and 
bringing the life men’s work to the dig- 
nity of a profession. Agents were ad- 
vised to place their propositions to clients 
just as they are, without adding the least 
thing that cannot be substantiated. 

Mr. Jaeger was presented with a hand- 
some portfolio as a token of the esteem 
in which he is held. C. L. Minshall made 
the presentation speech. 


Government Sets High Standard 


In discussing prospects after the meet- 
ing, Mr. Jaeger said in his opinion this 
year presents the greatest opportunity 
for life insurance in the ‘history of the 
business. The government, itself, has 
taken the lead in educating the people. 
Furthermore, men have become accus- 
tomed to thinking in such large amounts 
that applications hereafter will be well 
up in size, instead of the ones and twos 
that have been so plentiful in the past. 


Niagara Life’s Progress 

BUFFALO, N. Y., Jan. 14—Among the 
life companies that is progressing stead- 
ily and along safe lines is the Niagara 
Life of Buffalo. Last year its new paid 
for business amounted to $1,117,000 as 
against $775,000 secured in 1917, a gain 
of nearly a quarter million. In common 
with all other life offices the Niagara suf- 
fered an excessive mortality during the 
closing months of 1918; nevertheless its 
management so far from being discour- 
aged thereby finds in the fact an added 
incentive to push for business, and holds 
that the outlook for the near future is 
full of promise. 

Within a short time the company will 
enter Ohio and New Jersey and. is al- 
ready assured of several desirable 
agency connections in both states. 

In addition to life business the Niagara 
writes health and accident insurance, is- 
suing progressive and salable policies in 
all departments. 


Ohio Being Organized 

Walter E. Webb, superintendent of 
agencies of the National Life of Chicag® 
is in Ohio with a view to organizing 
a number of general agencies in the 
state. Offices will be opened at Cleve 
land, Toledo, Cincinnati and Columbus. 
W. W. Griffin, formerly with the Mu- 
tual Life, takes the general agency 4 
Toledo. 
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MORTALITY IS HEAVY 
EFFECT OF LARGER POLICIES 


Dr. H. A. Baker of the Kansas City 
‘ Life Comments on the Unfavor- 
able Experience 


Dr. H. A. Baker, medical director of 
the Kansas City Life, says that in a 
rapidly growing company the one 
greatest source of profit is the savings 
in mortality. The most important task, 
therefore, that he has is to so select 
new business that a low mortality is 
practically assured. Any class of busi- 
ness that is known to have a high mor- 
tality should be eliminated. The 
amounts written on single lives should 
be so limited as to prevent undue fluc- 
tuations in the surplus. 


Showed High Loss Rates 


The specialized mortality investiga- 
tion showed that in all amounts in ex- 
cess of $21,000 on one life the mortal- 
ity was over 100 percent of the table 
used in that investigation. Comment- 
ing further on the effects of large poli- 
cies, Dr. Baker says: 

“We try to overcome the high mor- 
tality in this class by a process of 
super selection, and this, of course, 
results in a higher percentage of rejec- 
tions and corresponding disappoint- 
ment for the agent in the field. 


Employing Reinsurance 


“It is possible, of course, to reinsure 
the excess in other companies, but this 
is always a source of expense to the 
company, and for this reason many of 
the best managed companies have dis- 
continued accepting any business in 
excess of the net line carried on their 
own account. 

“From every point of view large pol- 
icies are unfavorable business for the 
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NEWS ABOUT LIFE POLICIES 
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New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing Policyholders’ 
Digest, Published Annually in May. PRICE, $2.50 
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GETS OUT NEW CONTRACTS 


United Life & Accident Combines Life 
and Disability Insurance in 
One Policy Form 


The United Life & Accident of New 
Hampshire, which was one of the pio- 
neers in combining life and disability 
insurance in one contract, has of Jan. 1 
issued an entirely new rate book and 
policy forms. The company will issue 
its policies in three different classes, ac- 
cording to occupation, as follows: 

Triple indemnity: Ordinary life 
with accident disability endorsement; 
10-15-20 payment life with accident 
disability endorsement; 10-15-20 year 
endowment with accident disability en- 
dorsement. 

Monthly income policies: On the 
ordinary life, 20-payment life and 20- 
year endowment plans with health and 
accident disability endorsements. Any 
of these policies will be issued with or 
without the disability endorsement, 
but will not be issued without the 
triple indemnity. 

Double indemnity: Life expectancy 
term policy (“business men’s insur- 
ance”). Ths policy will not be written 
for any amount less than $5,000, and 
only with annual premium. The fol- 
lowing are the policies, with rates on 
the three classes oi risks: 








company, and we earnestly hope that 
the agents and managers of our com- 
pany will not specialize in large 
amounts on, single lives.” 
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DISTRICT AGENTS 
WANTED 


—in— 


KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


=Springfield Llinois 








Ordinary Life 
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Age Age 


25 35 45 
Class 1. Acci. & Dis.$20.60 $25.61 $35.27 
Without..... 17.60 22.61 32.27 
Class 2. Acci. & Dis. 24.60 29.61 39.27 
Without..... 18.60 23.61 33.27 
Class 3. Acci. & Dis. 30.10 35.11 44.77 
Without..... 20.10 25.11 34.77 
20-Payment Life 
Age Age Age 
25 35 45 
Class 1. Acci. & Dis.$28.28 $33.42 $42.22 
Without..... 25.28 30.42 39.22 
Class 2. Acci. & Dis. 32.53 37.67 46.47 
Without..... 26.53 31.67 40.47 
Class 3. Acci. & Dis. 38.53 ° 43.67 52.47 
Without..... 28.53 33.67 42.47 
20-Year Endowment 
Age Age Age 
25 5 45 
Class 1. Acci. & Dis.$46.01 $47.02 $50.52 
Without..... 43.01 44.02 47.52 
Class 2. Acci. & Dis. 50.01 51.02 54.52 
Without..... 44.01 45.02 48.52 
Class 3. Acci. & Di 55.51 56.52 60.02 
Without..... 45.51 46.52 50.02 


Ordinary Life Monthly Income Policy 


Age Age Age 

25 35 45 
Health & Acci. Dis....$34.41 $43.81 $60.41 
NEEENIE ES 0.45 Seat as 04's 30.91 40.31 56.91 


20-Payment Life Monthly Income Policy 
Age Age Age 
: 25 35 45 
Health & Acci. Dis....$49.48 $58.78 $73.7 
VAUOIE & Kc cccencadan 45.98 55.28 70.2 
20-Year Endowment Monthly Income 
Policy 
Age Age Age 
25 35 45 
Health & Acci. Dis....$79.30 $81.70 $88.24 
Without 75.80 78.20 84.74 


Double Indemnity Life Expectancy Term 
olicy 

Annual Premiums for $5,000 
5 Age 35 


Age 
$63.65 $82.70 


9 
2 
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Register Life 
The Register Life of Davenport, Ia., 

















has decided to pay all war claims in full 


regardless of whether the policyholder 
applied for a permit or not to engage in 
military service. All extra premiums 
paid by policyholders in the service will 
be repaid in full. The company has 
also decided to maintain its present 
dividend scale. The Register Life states 
that there was only a small increase in 
mortality due to the influenza and its 
surplus is amply sufficient to meet the 
war losses and extra “flu” mortality. 


Boston Mutual Life 


The Boston Mutual Life of Boston has 
voted to discontinue all dividends to pol- 
icyholders, probably throughout 1919. 


Grange Life 


The Grange Life of Lansing, Mich., 
has adopted the double indemnity 
rider, the rate being $1.50 or above, ac- 
cording to occupation. 


Ohio National Life 
After Jan. 1 the Ohio National Life 
will issue no policies for less than 
$1,000 and no premium for less than 
$10 will be accepted. 


New York Life 


The New York Life dividend year runs 
to April 1 and the company is not pre- 
pared to make any announcement of its 
dividend schedule of 1919 as yet. 


Massachusetts Mutual 


The Massachusetts Mutual Life as of 
Jan. 1 increases its cash surrender val- 
ues on all whole life and endowment 
policies, except single premium policies, 
from the second to the ninth years, in- 
elusive. The full reserve is allowed as 
the cash surrender value from the fifth 
year onwards, and the surrender charges 
in the second, third and fourth years 
are reduced. These increased surrender 





values will apply to all policies pre- 
viously issued bearing a higher number 
than 234,841. 


Northwestern National 


The Northwestern National Life has 
removed all restrictions as to war serv- 
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ice from its policies, except to appli- 
ecants now in military or naval service 
or who state that they intend to enter 
such service. 





Philadelphia Life 


The Philadelphia Life has eliminated 
war regulations entirely on all new 
business. 





Maryland Assurance 


The Maryland Assurance of Baltimore 
is contemplating on issuing some new 
policies during the year. It has re- 
moved all restrictions in the event of 
the death of the assured as the result 
of military or naval service. 





Mutual Life of Vermont 


The National Life of Vermont will have 
disability riders to use in connection 
with its policies. 


Will Pay in $400,000 


All the former directors of the defunct 
Pittsburgh Life & Trust have agreed 
to pay $400,000 and on this condition 
the insurance commissioner of Pennsyl- 
vania has been granted leave to dis- 
continue the equity suit brought against 
these directors. An agreement has been 
reached with the Metropolitan Life 
which took over about 80 percent of 
the Pittsburgh Life & Trust business 
whereby these suits for $400,000 would 
be dropped. The only objectors to the 
petition were the minority stockholders. 


The late ex-President, Theodore Roose- 
velt, carried $25,000 life insurance in the 
New York Life. 





LESSONS FROM ARMY 





THOUGHTS ON CONSERVATION 





Finds Prospects Are Interested Only in 
Terms of Contract Not Name 
of Policy 

A general agent who has just returned 
from military service made an interest- 
ing observation the other day on what 
the men in uniform think about life in- 
surance. He said that from the atti- 
tude held by the average men in the 
service toward life insurance it is evi- 
dent that the great mass of the people 
are in almost total ignorance of the 
workings of a life insurance contract. 
He said that until he got into the serv- 
ice and commenced to talk to the men 
about life insurance, not indicating that 
he himself was a life insurance man, he 


walks of life had such a hazy idea about 
life insurance. 


Found Lack of Understanding + 


Commenting upon this. condition he 
said, ‘What surprised me as much as 
anything else was to discover that men 
of affairs owning several good sized 
life insurance contracts, had no clear 
understanding of what. kind of policies 
they held or wherein they differed from 
the government life insurance plan. I 


j 





found in the service men who had been 
sold policies by competitors in my own 
city, men that I knew to be first grade 
salesmen and who always make a real 
sale. 
Sell Only Contract Name 

As a result of talking with these men 
in the army I have come to the con- 
clusion that life insurance men talk en- 
tirely too much about what kind of a 
contract they are selling, rather than 
explaining the contract and what it 
does for the policyholder. That is, they 
tell a man that they are selling him an 
ordinary life, 20-payment life, or 20- 
year endowment, or monthly income 
insurance, but when they get all 
through with their solicitation all that 
the prospect remembers is the name of 
the contract. This point is emphasized 
away beyond its importance. A man who 
remembers only that he owns for in- 
stance an ordinary life contract has not 
been sold the life insurance idea. He 
has not been made an _ enthusiastic 
policyholder and cannot be until he has 


: - ; a complete knowledge of what his life 
had no idea that so many men from all | 


insurance contract provides. 
Where Conservation Begins 


It seems to me that in many cases the 
prospect could be sold a life insurance 
contract without ever knowing the 
name of it. There is a good deal of 
talk in life insurance circles about con- 
servation and holding business, when 
as a matter of fact the real work along 
these lines is to be done when the con- 
tract is originally placed. That is, the 





-— 
finest salesman in the world will eq: 
counter no end of difficulty in attempt. 
ing to keep on the books a Contract 
that was improperly sold, unexplained 
and called only by its name. If q man 
has four or five points about his life jp. 
surance policy definitely in his ming 
and knows that it provides certain bene. 
fits for him if he lives and others for his 
beneficiary if he dies, he attaches some 
value to the policy. If he knows only 
that it is a 20-payment life or Ordinary 
life, he really knows nothing about the 
policy at all, and values it much legs 
highly than where he has some wel 
defined ideas about its actual worth to 
him.” 


Will Hold Midwinter 
Meeting in Chicago 
The midwinter meeting of the execy. 
tive committee and executive counejf 
of the National Life Underwriters As. 
sociation will be held in Chicago along 
toward the latter part of February, At 
that time the Chicago Life Under. 
writers Association will give a compli- 
mentary banquet to the National lead- 
ers. Because of the meeting of the 
executive committee next month, Pres. 
ident Jonathan K. Voshell, of the Na- 
tional body, decided not to be in Chi- 
cago at the January meeting, but will 
defer his visit for a month. This will 
be the first time that the executive 
committee will have had a midwinter 
meeting in Chicago, and it will be an 
event of importance. 








A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
BOOT... 274,290 6,619,653 1888-1897....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 





long as your Company does not object. 








A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. Weprovide banking facilities for 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. 
contract with us we will let you write our insurance for children as a side line, as 
Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 











This extension of the age 


If you cannot make a full time 














State Life Insurance Co. of Iowa 
(Now Organizing) 
Capital - - $1,000,000 


Over 800 stockholders now in Iowa. 
Liberal commissions to stock salesmen. 
Company about two-thirds through. 


WALLACE & BEERY, Fiscal Agents 


510 Fleming Building - - - Des Moines, Iowa 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 











Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
° 604 Masonic Temple, Chicago, Ill. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
om. GEO. M. MOULTON, President Jj. L. MITCHELL, General Agency Manager 








Cash Capital $200,000.00 





Admitted Assets ............... « vic aisisiee cle's 6 6's 6 peepee ree 
Insurance in Force.:.......... ecccecccesecccces smpeepaeee 
Surplus to Policyholders.......... cevecccccceess, —SIOAeLAS 
3 it New Continuous Monthly Incom) Policies a ; 
Splindid opportanities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties 
Dr. W. O. THOMPSON G. W. STEINMAN 
. President Secretary 
Gas po 4 OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY miaiichs 





V. D. CLIFF, President 
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The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT<*c MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Bauaaael 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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HE DOES FAVORS FOR PEOPLE 





John G. Lang, Adopts the Plan of Put- 
ting Men Under Obligations 
to Him 





John G. Lang, agent of the Pruden- 
tial in Brooklyn, says that he makes 
many friends among his policyholders 


family and go over the subject with 
him. The head of the family or who- 
ever is providing the money, may have 
a wrong impression about insurance 
and the agent. 


Public Savings Leaders 
The Public Savings leaders for 1918: 
Managers 

Actual Industrial increase—W. A. 
Smith, Indianapolis. 

Ordinary Increase—W. J. 
Gary, Ind. 

Actual Joint Increase—W. A. Smith, 


Hering, 


Low Arrears Percent—E. L. Baisinger, 

Elkhart, Ind. 
Agents 

Actual Industrial Increase—W. 1. 2 
Phillips, Indianapolis. 

Ordinary Increase—A. Niemiec, Gary. 

Joint Increase—A. Niemiec, Gary. 

Yearly Collection Percent—-M. Wukich, 
Gary. 

Low Arrears Percent—A. J. Kovach, 
South Bend. 


Activities of the Prudential 


During the year just closed Superin- 


N. Y., district. His prior service was in 
Albany, N. Y. 

Richmond, Ind., includes in its agency 
staff Chester B. Murphy, who so improved 
his opportunities last year that he fin- 
ished first in Division G in net industrial 
increase and his name stands fifty-fourth 
on the company’s list of the 300 with the 
highest records. His ordinary net in- 
crease is of a creditable nature, and the 
other features of his account were so 
attended to that the year’s operations 
come under the classification, “Highly 
Commendable.” 

Division G’s foremost assistancy in ac- 
tual industrial increase for the year just 














py finding out whether deserving peo- Indianapolis. 
ple in the families have jobs. If a man 
is looking for work, he seeks places 
where employes are needed and ‘thus | Hering, Gary, Ind. 


favors people in both ways. When the Low Arrears Percent—E. J. Taylor, 


man gets on his job and earning money, | South Bend. 
Mr. Lang writes him up for insurance. 
He says that he endeavors in every 
possible way to help people along, and 
to place them under obligations to him. | tng. 
Mr. Lang says that he never allows a 


Superintendents 
Actual Industrial 
Korff, Indianapolis. 





Joint Increase—Jos. Kovach, Gary 


Proportionate Joint Increase—W. J. 
Hering, Gary, Ind. 
Yearly Collection Percent—W. J. 


Increase — Paul 


Ordinary Increase—Jos. Kovach, Gary, 





tendent C. G. McAron and his Hartford, | closed is that composed of H. Slingo and 
Conn., contingent won double honors by | his wide-awake corps of agents. Toledo, 
leading the districts of Division N in| O., is the point of location. On the com- 
actual industrial increase and ordinary | pany’s yearly list this assistancy is in the 
issue. 
eighteenth on the Prudential yearly in- | either for the contestants in the race 
dustrial list and twenty-eighth on the | were many and very determined. ~ 
ordinary. 

Meritorious conduct of his agency 
brought Frank R. Miller into the class of : f 
eligibles for advancement; the call was|the First Trust & Savings Company, 
extended to him toward the end of De- 


The Hartford district stands | twenty-fifth place, and no small honor 


Vice-President Fred _ J. Woodworth, of 


made the principal address at the reg- 
ular January meeting of the Cleveland 


































































policy to lapse until he has first seen Yearly Collection Percent—G. V. cember and he took up the duties of | pife Underwriters’ Association, his sub- 
the husband or bread-winner in the | Hiatt, Gary. assistant superintendent in the Troy, | ject being “Trust Company Service.” 
THE DUTIES OF PEACE petit ieee So ek 
New Policies New Features Attractive Sellers 
When a deed is done for Freedom, through the broad earth’s aching breast, H:ve several positions ‘Higher up” to be filled by men of integrity 
Runs a thrill of joy prophetic, trembling on from east to west. and ability, who will first make good in field work in Nebraska. 
* ‘ ‘s ‘ . ‘ rf Quality of business secured of equal importance to amount secured. 
i for the A ls 
New occasions teach new duties; Time makes ancient good uncouth, Money Mahing Contracts far the Agent 
They must upward still, and onward, who would keep abreast of Truth. 
James R. Lowell: “The Present Crisis.” 
hat! D 5 HOME LIFE INSURANCE COMPANY 
W N Ww D4 GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 
at: e utiles - The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
: , 4 crease during the year of $12,556,816 The Company paid the policyholders in 1917 
If one were to interview the Fates and ask—“Is there to be no rest, $3,467,823. of which $731,696 was in dividends or premuim refund. Its insurance 
now that the war is won?” the answer would be—“Just long enough to reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 
get your breath, and get a new grip on Duty.” The reason is obvious— W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Life has no value except as an Opportunity to do something, and the |} | Gentraland Souther Ohio and Northern Kentuly ag oth Tenge News Building 
greatest thing to do is Duty. CINCINNATI, OHIO CLEVELAND, OHIO 
The great Duty confronting the people of this country, and of the 
civilized world today is to preserve what has been won by the war, and 
to build up a civilization that shall be sane and safe, in which industry, WV Al \ | E e SUPERVISOR of Agents 
sobriety and economy shall have their reward, and childhood, woman- bd for the S tate of Oklahoma. 
hood and old age shall be protected. Must be acquainted with the territory and have had experience in securing and 
trainin; new agents. Salary and expenses. Address: 
e e J. FRANK MONTGOMERY, Agency Manager 
The Part of Life Insurance in 
Ww dP American ‘National Insurance Company 
ar an eace GALVESTON, TEXAS 
Among the economic forces that have contributed to the winning 
of the war, Life Insurance has an honored place. The life companies “ 
have been among the largest subscribers to the several Liberty Loans; Th T led T | Lif | ( 
life insurance agents have been among the largest sellers of Liberty e 0 0 rave ers e nsurance ompahy 
Bonds; life insurance men have been well represented in the army and SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
navy; the Government adopted the life insurance plan as the best protec- ° e e 
tion for the families of soldiers and sailors, both by providing Govern- Want Producing Agents for Ohio Territory 
ment Insurance, and by assuming the premiums upon certain policies Opportunity for Advancement 
already in force in private companies. Life Insurance is better than 
bounties and better than pensions. On Agency Matters Address E. W. GAGE, Secretary 
What is good protection against premature death in time of war is 
also good protection against premature death in time of peace. Prema- e 
ture death is the destroyer of society, and protection against that is the State Mutual Life Assurance Co of Worcester, Mass. 
mission of life insurance. Death is busy in peace as well as in war. * INCORPORATED 1844 
Inside two months this Company has paid in death losses caused by REAL MUTUALITY for nearly THREE-QUARTERS OF A 
Spanish Influenza a larger amount than the total of all its War losses CENTURY has characterized all Company activities to the advantage and 
in four and a half years. satisfaction of policyholders, beneficiaries and agents. 
1 , i . ; ; Additions are made to our agency force when the right men are found. 
t's always a good time to take a policy; there is no good time to eS. B. H. WRIGHT, Presid<nt D. W. CARTER, Secretary 
drop one. arm STEPHEN IRELAND, Superintendent of Agencies 
NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
Are You Permanently Established? 
E ACID TEST Capable Agents Wanted Write for Territory 
ae iid Pennsylvania—Ohio—West Virzinia 
Rtise Dad places , - — 'gh on the list. 
t eS nee PHILADELPHIA LIFE INSURANCE CO. 
J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO PHILADELPHIA 
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SUBSTANDARD COVERS 
COMMENT BY THE TRAVELERS 


Policy of the Company Is Explained 
as to Insuring Under Average 
Risks 


The Travelers makes some interest- 
ing comment on substandard business 
from its standpoint. The company 
Says: 

Most life companies issue insurances 
only on strictly standard lives at rates 
uniform to all insured, according to age 
and form of policy. Such companies in 
their operations decline upwards of 15 
percent of the applications offered them. 
This 15 percent are not necessarily un- 
insurable, but probably 7% percent could 
safely be insured with an extra premium. 
Theoretically, every living risk is insur- 
able, providing an adequate premium is 
secured for the risk involved. It is, how- 
ever, impracticable for a company to con- 
sider risks on which the probability of 
death is increased more than two-fold. 


Problem More Complicated 


The problem of insurance on substand- 
ard lives is more complicated than when 
standard lives alone are involved—not 
only from a medical but an actuarial 
point of view—because of the necessity 
of various gradations or classes. This is 
one of the reasons why relatively few 
companies will consider substandard 
business. 

The Travelers has been writing sub- 
standard business for practically 20 years. 
Its chief object in doing so is to salvage 
for its agents certain risks which would 
otherwise be declined. The fact that the 
company writes substandard business is 
of material advantage to the Travelers 
all-time agent, to whom only the privi- 
lege is extended. 

The great reason actuating the com- 
pany in the writing of substandard busi- 
ness is to provide the company’s own 
representatives with the broadest and 
most profitable opportunity that it is 
possible for a company to offer the class 
of representatives whose fortunes are in- 
dissolubly linked with those of the com- 


_Pany, and give them advantages which 


they would not enjoy from other com- 
panies. 


Restricted to Whole Time Men 


If substandard business were not re- 
stricted to all-time agents of the com- 
pany the advantage mentioned would not 
exist and agents of other companies and 
brokers would enjoy a privilege which is 
reserved for members of our own or- 
ganization. 

It is unnecessary to add that the com- 
pany does not expect agents to solicit 
risks known to be impaired or which 
have been postponed or declined by an- 
other company. The substandard busi- 
ness of an agent should be confined to 
the risks he solicited on the assumption 
and in the belief that they were stand- 
ard. 

The solicitation of the declined or post- 
poned business of an agent of another 
company by an agent of this company is 
positively prohibited. 


Wants to Know “Flu” Expense 


BOSTON, Jan. 14—Insurance Commis- 
sioner Frank H. Hardison of Massachu- 
setts, with a view to getting the com- 
plete experience on influenza and pneu- 
monia of the life companies doing busi- 
ness in Massachusetts, has sent out a 
special request to all such companies 
calling for ‘this information from Sep- 
tember, 1918. The communication of the 
commissioner is as follows: 

“We desire for the present to have 
reported monthly a record of excess mor- 
tality which can be directly traced to the 
influenza epidemic, this record to show 
the month claim is incurred, the number 
of deaths and the amount of such claims. 
As we understand that a great propor- 
tion of the deaths by pneumonia come 
from influenza these claims should be re- 
ported separate from the detail relating 
to influenza claims, with the same in- 
formation, together with a statement 
showing the normal mortality from pneu- 
monia in the corresponding month of the 
previous year. 

“We beg to ask for this information 
regarding deaths incurred in September, 
October and November, 1918, and for the 
ensuing months, as returns are com- 
pleted, in the form shown by the accom- 
panying schedule until conditions again 
become normal.” 





Life Insurance 


And “‘Old Lady 31” 


Insurance Paid for 1918; 
Insurance in Force Dec. 31 





By John R. McFee 


IFE insurance men constantly pre- 

sent the value of a life income to 
the woman in black. It is easy to do 
so affirmatively. To urge the prospect 
to apply for a policy to vest a life in- 
come in the beneficiary negatively, that 
is, by depicting the misery of depend- 
ent widows, requires adroit presenta- 
tion. I should expect ordinarily to 
invite assault and battery if I bluntly 
depicted to a prospect the likelihood 
that his wife, after his death, would 
become an inmate of an old ladies’ 
home. There is only one form of 
presentation worse, the suggestion that 
the wife when becoming a widow will 
have to scrub floors or take in wash- 
ing. But we life insurance men always 
feei the need of suggesting these verv 
evils as imminent. A play now being 
presented at the Cort theater in Chi- 
cago, called “Old Lady 31,” paints the 
picture we dare not often portray by 
verbal suggestion. No man, who heeds 
a duty as equivalent to an obligation. 
can witness it without a desire to go 
scampering to make application for in- 
creased life insurance. The play takes 
you to an old ladies’ home. 

*x* * * 


There we see elderly women, not en- 
tirely paupers, who had paid $100 for 
life maintenance, in the varied divergen- 
cies of human character. Each is the 
type of an acquaintance we remember. 
A vigorous man would incline to think 
death would be welcome there, but 
each old lady clings to the little ex- 
pectancies that make up life’s happi- 
ness and each displays, humorously 
enough, the latent desire, if not pro- 
clivity, for masculine companionship. 
The contemplation of one’s own wife 
reduced to such a life’s ending arouses 
the fighting spirit indeed. The play is 
no doleful preachment, no wailing ar- 
raignment of lack of thrift. It is brim- 
ful of humor, showing human com- 
pensations even there potent enough 
to drive away despair. The very resig- 
nation, if not contentment, of some of 
the old ladies is an indictment as 
cogent as the open lament of others. 
It is just the pathos of dependent old 
age that grips one. But the play in- 
vites laughter rather than tears. 

kk Ok 


The reaction comes when the sug- 
gestion comes as a realization after we 
leave the theater that in the providence 
of God no wife of ours, whom we took 
in the glory of her maidenhood, shail 
ever become an inmate of an old ladies’ 
home. To call it a home seems an 
insolence. Jn anger my heart cried 
out, call it an asylum, profane not the 
name of home. There was a cheerful 
grate fire there in the sitting room, 
but, paradoxical though it seems, it 
made to my appreciation no fireside. 
Even if a man is out of the habit of 
praying, he will, as thanks of what he 
has seen in this play, cry out, “God 
save the wife of my youth, the mother 
of my children, the comfort of my ma- 
ture years, from such a refuge.” 

If I had the name of every man who 
will witness this play I should have. I 
believe, a prospect list for monthly in- 
come policies that would yield appli- 
cants limited only by ability to pay pre- 
miums and to pass the medical ex- 
aminer. 


Will Enter Two States 


The Northwestern National Life of 
Minneapolis will soon make arrange- 
ments to enter Illinois’ and Michigan. 
This is one of the standard companies 
that gives real service. It is high grade 
in every way, possesses an able man- 
agement and gives real service to its 
policyholders. 


The Commonwealth Life of Nebraska 





has applied for admission to Oklahoma. 


Insurance records made in 1918 by 
various life companies follow: 





New  Increasein 

Business Insurance 

Company. Paid For’ In Force 
American Mut..... 878,400 518,100 
Atlantic Life...... 10,807,915 7,812,180 
BUEUINITIRGEO | <x. 6.0 5's-0:0: *1,313,661 *713,014 
Conn. General..... 50,000,000 38,650,000 
Columbia Natl.....*18,000,000 *10,000,000 
Columbus Mut..... §2,874,745 1,808,070 
Conn. General..... 50,000,000 38,650,000 
St ees ee 4,200,000 2,715,000 
Federal Union.....12,371,098 9,316,645 
Fidelity Res., Neb. 13,000,000 8,000,000 
Forest City, Ill.... *800,000 *150,000 
George Washington 2,450,742 1,338,261 
Guardian, Wis..... 1,582,278 928,371 
Inter Mountain.... 8,000,000  ........ 
Inter-South. Life.. 6,050,125 1,000,000 
Kansas City....... 41,695,627 21,429,609 
Lincoln Natl...... 23,000,000 13,000,000 
Louisiana State... 1,600,000 802,500 
Maryland place, PD. o [iiecseareec an 
errr ee 3,473,600 1,750,801 
Midwest Life...... 1,960,000 877,000 


New York Life... .340,338,300 165,495,466 


National Life, Ill.. 16,500,000 5,000,000 
OU TB ies 0.55.5 600 ye 3 | ee eae =: 
Prov. Life & Acci. 2,010,500 1,853,30 
PaCnC WUC.) (55 4:5:2.¢ *37,000,000 *22,500,000 
Provident Life.... 52,540,000 23,725,000 
Secur. Mut. N. Y. ,883,00 2,500,000 
South. States Life. 5,078,719 2,872,530 
Seuthiand ...<.... 8,142,457 3,877,110 
St. Joseph Life.... 1,350,750 1,001,750 
Union Mut., Me.... 5,293,252 196,866 
*Approximate. fIssued. §Written. 








LIFE ACENCY CHANGES | 

















Commonwealth Life Appointments 


OMAHA, NEB., Jan. 14.—The Com- 
monwealth Life announces six general 
agency changes, effective Jan. 1. J. A. 
Trumble, formerly with the Kansas 
Life, has been appointed general agent 
in southwestern Nebraska, with head- 
quarters at Lincoln. C. R. Wilkins, 
who has been with the Bankers Acci- 
dent of Des Moines, is district agent 
for southeastern Iowa, with headquar- 
ters in Des Moines. W. A. Cameron, 
formerly with the New York Life, has 
been made district agent for north- 
eastern JIowa, with headquarters at 
Waterloo. Coming from the insurance 
department in Kansas, W. J. Bryden 
has been appointed general supervisor 
for Kansas, as assistant to the general 
agent. The new state manager in 
Wyoming is Frank Hoagland, from the 
Elkhorn Life and Accident, who will 
have headquarters at Casper. Ira 
Crook, for the past six years general 


been appointed field supervisor for 
Iowa and Nebraska, with headquarters 
at Omaha. 


Gerald F. Brophy 


In recognition of his efficient work 
in the Dominion, Gerald F. Brophy has 
been given the title of general manager 
of agencies in Canada for the Equitable 
of New York. Since his appointment 
as its representative in Canada Mr. Bro- 
phy’s duties have been constantly in- 
creasing and with every added respon- 
sibility he has more than made good. 





Canfield Becomes General Agent 


M. T. Canfield, Antigo, Wis., district 
manager of the Old Line Life of Mil- 
waukee, has been promoted to general 
agent, with headquarters at Antigo. He 
succeeds R. R. Kimball, who becomes 
general agent at Green Bay, Wis. Mr. 
Canfield’s place is taken by John Josslyn, 
who has been a special agent under his 
direction for some time. Mr. Josslyn will 
make Antigo his headquarters. 


J. L. MacBean 


’ J. L. MacBean, city playground super- 
intendent at St. Paul, Minn., will retire 
from that position Feb. 1, to become 
St. Paul manager of the Guardian Life 
of New York. 


Brings Friendly Test Suit 
The Northwestern Mutual Life deserves 





credit for bringing a friendly test case 


agent in southeastern Nebraska, has} 





— 
in Ohio to clear up the tax law of 
state. There has been a dispute bety 
the Northwestern and the Ohio depay, 
ment with regard to the payment at 
taxes, the department claiming that the 
tax should be on gross premiums,’ 
Northwestern contends that the 
should be only on the premiums actually 
received, that is, gross premiums egg 
dividends. In the meantime the compap 
will continue to operate in Ohio withoy 
interruption. 





Pacific Mutual Production 


It is interesting to note the divigig, 
of business of the Pacific Mutual Life, 
so far as agencies are concerned, It hag 
28 agencies writing over $500,000 @ Year 
each; 18 writing over $1,000,000 each; § 
writing over $2,000,000 a year each; » 
writing over $3,000,000 a year each, ang} 
writing over $6,000,000 a year. Forty-fiy 
general agencies out of 60 show an jp. 
crease in amount of insurance writte, 
over the previous year. Nine of then 
show an increase of $500,000 each, ang 
three of them show an increase of oye 
$1,000,000 each. So far as personal pry. 
duction is concerned, it has 150 agents 
that had paid for over $50,000 each; 9° 
that had paid for over $75,000 each; } 
that had paid for over $100,000 each; 13 
that had paid over $200,000 each; 7 tha 
had paid over $300,000 each; 3 that haj 
paid over $400,000 each, and 2 that have 
paid for over $500,000. 





WHEN YOU TALK 


To a prospect on Life Insurance, 
you should know your subject, 
Knowledge begets confidence— 
Ignorance is a bar. If you have 
to “stall” on any phase of Life 
Insurance, be sure the prospect 
will detect it. You need not be- 
come an actuary and it is not often 
wise to waste time on figures, but 
a solicitor who is ignorant of insurance 
principles works under a handicap. 


EASY LESSONS 
IN 


LIFE INSURANCE 
by J. A. Jackson 


tells what every life man should 
know and all that anyone but an 
actuary needs to know. It is 
complete enough for a company 
president —simple enough for a 
“green” agent. 





General Agents 


should have this book in their offices 
for the benefit of their men. 


Rate Book Men 


who are ambitious for larger business 
should own a copy. 


Price $1 50 
THE NATIONAL 
UNDERWRITER 


Chicago 
Cincinnati. 





1362 Insurance Exchange, 
403 Lincoln Inn Court, 








“ia 
MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience, 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency ia 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUALLIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICB 
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' Equitable Life of New York Now Has 


THE NATIONAL UNDERWRITER 

















MANY WOMEN AGENTS 


BUILT UP A FINE BUSINESS 





Contracts with 621 of 
I Fair Sex 





The Equitable Life of New York 
states on Dec. 1, there were 621 women 
holding agency contracts with the com- 
pany. The company gives the follow- 
ing information regarding some of its 
more prominent women representa- 
tives: 

Possibly the only agency managed by 
a woman and composed chiefly, although 
not exclusively of men, is that of Mrs. 
Ray Milner Sundelson of New York, 
who, entered the field in 1899 and has 
during each of the last twenty years 
placed an enviable amount of insurance, 
poth personally and through her agency. 

Perhaps the best known woman life 
underwriter in America is Mrs. Florence 
E, Shaal, who has completed nearly 20 
years as manager of the woman’s de- 
partment in Boston, the first of its kind 
ever established. This agency is com- 
posed entirely of women and specializes 
in insurance for women. 

In addition to writing a large personal 
business, Mrs. Shaal has trained many 
women in the art of insurance salesman- 
ship, qualifying five of her girls as 
members of the Century Club last year. 


E. Marie Little’s Agency 


Another leading manager whose 
agency has just entered the million-dol- 
lar class is E. Marie Little, in charge of 
the New York woman’s department. Sev- 
eral of her associates are well known in 
underwriting circles, Miss Constance 
Woodward, Miss Annie A. Russell, Miss 
R. F. Maisel and Miss Marie V. Smith 
having qualified repeatedly for the 
agency clubs. 

In Chicago, the woman’s agency of the 
Equitable is presided over by Miss Sara 
Frances Jones, whose success as a per- 
sonal producer and in training others 
has often been commented upon in this 
paper. She, too, has qualified for. several 
years for the Century Club. 

Mrs. Roberta N. Lewis of San Fran- 
cisco has also won laurels in life insur- 
ance, having paid for over $180,000 this 
year, and has just qualified again for 
the Century Club. 


Miss Strauss a Big Writer 


Still another well-known underwriter 
is Miss Strauss, secretary of the Equi- 
table’s agency in Pittsburgh. During the 
past decade Miss Strauss has placed over 
a million of insurance, not including 
policies of group insurance placed by 
her on the employes of several leading 
concerns in western Pennsylvania. 

The first woman to have qualified for 
the 1919 Century Club is Mrs. Beckie 
Solomon of New York. Her production 
from Jan. 1 to Oct. 31 totaled $166,750, 
over $100,000 of which has been paid for 
since July 1. 

Miss Rose Albers, also of New York, 
has qualified for the Equitable Century 
Club five times since 1910. In addition 
to her activities for the Equitable, she 
secured 339 subscriptions for Liberty 
bonds during the recent drive, many of 
which were from people who had already 
been canvassed by others. 

On the death of her father, who was 
an eminently successful Equitable agent 
in Pittsburgh, Miss Maude Agnew took 
up the work and has placed many thou- 
Sands of insurance each year. 

Miss Mary F. S. Bryan, a new member 
of the Equitable family, has already 
Placed $55,500 of insurance on the group 
Plan, as well as $80,000 on individuals. 


Geiger May Be Northwestern Counsel 


MILWAUKEE, WIS., Jan. 14.—The va- 
cancy caused by the death of Judge John 
Barnes, general counsel of the North- 
Western Mutual, will be filled by the 
board of trustees at the annual meeting 
to be held at the home office in Mil- 
Waukee on Wednesday, Jan. 29. At this 
time, also, the trustees will elect a suc- 
cessor to President George C. Markham, 
who resigned early in December to take 
effect on this day. Gossip concerning a 
Successor to Judge Barnes involves the 
bap eee Judge Ferdinand A. Geiger, of 
dis United States court for the eastern 
f Strict of Wisconsin, at Milwaukee. Be- 
Ore ascending the federal bench, Judge 

eiger was one of the best known busi- 

















NOW 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


IS 


JAMES R. DUFFIN, President 


VERY life insurance man should be 
making money these days. This is 
the time to hit and hit hard. Our 

country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
insurance. We are now putting on some 


Louisville, Ky. 




















THOMAS J OWENS, President 


Capital, $200,000 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
izeallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 


build 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO. inoranarouis 


NO ORGANIZATION EXPENSE 


CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


partments of life insurance work. 

















Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 


Approximately $35,000,000 insurance in force. 


Address the Company at once for agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois, 
Nebraska, Kansas, Oklahoma, Missouri and Indiana. 

















Indiana National Life Tintivaeice Co. 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 


i ~ 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 











hess counsellors of Milwaukee. 





Sometimes 


q A soliciting agent with 
q ability to assume the 


q management 


of an 


@ agency lacks only the 


Opportunity 


@ to make it manifest. 
q Well, Opportunity is 
g our middle name. 


Gardiantite 


Write C. L. MILLER, 
Director af Sales 


Madison {Wis. 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $460,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TW® RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


JOHN H. EDWARDS 


W. H. EASTMAN 
Secretary President 














We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. All communications 
confidential. Address 77-P, care The National Underwriter. 
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GETTING LARGER POLICIES 


SomE life agents have seen the great 
opportunities at hand for soliciting 
men who are able to take from $50,000 
to $100,000 life insurance. One of the 
Cleveland general agencies has special- 
ized on these large policies and during 
the last year wrote more business than 
ever before. This agency felt there 
was a big field for men of resources 
who are able to pay for amounts of in- 
‘surance between the limits named or 
even larger. When it cast up the re- 
turns for the year it was found that its 
average policy had materially been in- 
creased. 

This agency decided to concentrate 
its efforts in this one direction. Its 
management made a particular study 
of the needs of men of large purchas- 
ing ability, studied their conditions and 
mastered the contracts that particu- 
larly apply to such cases. It shows 
what can be accomplished if one’s en- 
deavors are thrown in one direction. 





FAILURE OF STATE PLAN 


WE call particular attention to the 
story in this week’s issue, in which is 
detailed part of the message of Gov- 
ernor E. L. Pumipp of Wisconsin, who 
recommends the repeal of the state 
life insurance fund. This law was en- 
acted some years ago in Wisconsin at 
the instance of some doctrinaires and 
professional reformers, who were im- 
practical in their schemes. Governor 
Purr frankly acknowledges that the 
state life insurance fund has been a 
miserable failure. Some of his remarks 
are especially significant at this time. 

He says that after eight years of opera- 
tion there are only 461 policies in force. 
The assertion is made that this state 
scheme was based upon the theory that 
desirable life insurance risks volun- 
tarily seek insurance. That theory 
Governor Puiipp contends is unsound, 
because they do not do so. He says 
further that life insurance must be sold 
by an organization that has been estab- 
lished for the purpose of soliciting busi- 
ness. If, however, the expense of get- 
ting this organization is counted, he 
declares that the state fund can offer 
no inducements not given by privately 
managed life companies. Governor 


away the mask from the face of state 
insurance and shows that after a fair 
trial in Wisconsin the results predicted 
by its sponsors are not forthcoming. 
He states that the insurance depart- 
ment has kept up a continuous cam- 
paign for business through circulariz- 
ing available lists, but that the business 
is not forthcoming. 

One more point that he makes is 
significant. The death losses last year 
exceeded the expected by about 40 per- 
cent. The state is liable only to the 
extent of the insurance fund. If the 
reserve is impaired the policies will 
have to be scaled. Therefore, the pol- 
ieyholder runs considerable risk in tak- 
ing state life insurance, especially in a 
time like this, when the influenza epi- 
demic has forced the mortality ratio 
to the high point. 








PAYS EMPLOYERS 

It was interesting to have E. H. Out- 
ERBRIDGE, vice-president of the Pantasote 
Leather Company of New York, tell 
something of his experience with group 
insurance in its effect on labor. Mr. 
OUTERBRIDGE’S company was the first 
employer in the country to have a 
group of employes covered by life, 
health and accident insurance at the 
cost of the business and without charge 
to the men. 

Mr. OUTERBRIDGE brought out the fact 
that although his was a comparatively 
new concern and treated its employes 
liberally, yet it found that there was a 
change in the personnel of the force 
averaging about 35 percent yearly. The 
Management came to the conclusion 
that this was due to the restlessness of 
what is known as migratory labor. He 
asserted it was very expensive to train 


35 percent each year just as they 
were becoming useful. He began to 
study the psychology of labor. He be- 


came convinced that the solution of 
the industrial problem laid chiefly in 
the hands of the employers themselves. 

He sought means to create a real inter- 
est on the part of the employes in their 
work and in their employer. He 
studied the pension system and other 
forms of benefits that had been tried, 
but did not find much encouragement. 
He concluded, therefore, to try group 
insurance and a policy was written by 
the Equitable Life of New York. This 
was in 1911. He has found that labor 
turn-over has decreased to about 15 
percent, while the production increased. 
The proportion of seconds or inferior 
products showed a distinct reduction. 
He believes, therefore, that group insur- 
ance justified itself both in business re- 
sults and in humane benefits. 

Mr. Outerbridge stated that a study 
of the death claims in the accident and 
health group brought out the fact that 
53 percent of the workmen had no in- 
surance whatsoever and that 47 percent 
have insurance averaging only about 
$150 each. He says that these proportions 
represent a fair average. He takes it for 
granted that 40 percent of the wage 
earners of the country are living with- 
out life insurance or any form of proper 
protection of themselves or 
whom they support. 

This, therefore, is a splendid testi- 
monial for group insurance. More and 


more companies are beginning to write 
it. 


those 








CLEAVE to the good and use a cleaver 





Puuipp, therefore, in his message tears 


on the bad. 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS 











President Jonathan K. Voshell, of 
the National Association of Life Un- 
derwriters, will speak before the meet- 
ing of the Boston Association, Friday 
of this week, and will make an address 
before the Albany, New York, Associ- 
ation, Jan. 20. 


The Equitable of New York tells 
about Fred Tenney, former first base- 
man and manager of the Boston Na- 
tionals, insuring Billy Sunday. It says: 
“Two famous ex-baseball stars met 
recently in Providence. The meeting 
may have been providential, but it was 
by no means accidental, as it was 
planned by Fred Tenney and J. D. E. 
Jones of Boston when Billy Sunday 
happened to be over in Providence con- 
ducting a series of meetings.- 

“The tabernacle was crowded, but 
Tenney and Jones were known to one 
of the ushers, who concluded that 
Billy Sunday would want the man who 
taught him how to play first base right 
up on the platform alongside of the 
pulpit. So Fred and Jed soon found 
themselves in the center of the plat- 
form, facing the audience. 

“After the meeting Billy took them 
to his dressing room, where he took 
a shower bath and a rub-down and dis- 
cussed the old baseball days. When 
he finally said, ‘Say, Fred, what are 
you doing now?’ there was nothing for 
Fred to do but to produce his Equit- 
able business card. Result: A first: 
class examination, an application, and 
aaa policy on Billy Sunday’s 
ife. 

“These facts are reported by Mr. 
Jones, who adds, ‘Fred Tenney was 
one of the world’s greatest baseball 
stars, but his earnings for two years 
with the Equitable have been equal to 
his salary as the greatest of first base- 
men.’” 





A. P. Pilger is cashier of the First 
National Bank of Stanton, Neb., and 
writes insurance for the Kansas City 
Life. He is a part-time man, but wrote 
over $300,000 last year, using his spare 
time and working particularly evenings 
and holidays. In every instance Mr. 
Pilger sends a check along with the 
application covering the premium. He 
has been with the Kansas City Life 
for three ‘years and every policy that 
he has written is still on the com- 
pany’s books, the renewal premiums 
having been paid in each case when 
due. This is a fine record and shows 
that Mr. Pilger is writing the kind of 
business that stays. 


Adam J. Weckler, of Chicago, who 
committed suicide last week, was one 
of the prominent agents of the North- 
western Mutual Life in that city. Mr. 
Weckler followed R. O. Miles as gen- 
eral agent of the Connecticut Mutual 
Life at Detroit, but later returned to 
Chicago. He suffered a nervous break- 
down and never recovered from it. 


George W. Smith of Boston, actuary 
of the Massachusetts insurance depart- 
ment, who has been appointed actuary 
of the Association of Life Insurance 
Presidents, following the recent resig- 
nation of John J. Brinkerhoff, will as- 
sume his new duties about Feb. 1. 

Actuary Smith was born at Woburn, 
Mass., May 1, 1884. He was educated 
in the Woburn public schools and was 
graduated with the class of 1903 from 
the college preparatory department of 
the Woburn high school. He then en- 
tered the actuarial department of the 
New England Mutual Life and con- 
tinued there five years under Actuary 
Herbert B. Dow, who was then and 
still is professor of insurance at Har- 
vard University. During that time he 
became thoroughly conversant with the 
practical detail of a well-managed actu- 
arial department and at the same time 





engaged in outside study courses jp! 
Boston and at Harvard University, He 
was appointed assistant actuary of the 
Massachusetts department on March 
22, 1909, under Commissioner Frank 
H. Hardison, which position he cop. 
tinued until he was appointed actuary 
of the department in February, 1917, 
A large part of his ten years of service 
with the Massachusetts department hag 
been in the life insurance branch of the 
business. 


Henry Wireman Cook, M. D., vice. 
president and medical director of the 
Northwestern National Life, has re 
turned to Minneapolis, having com. 
pleted his work at Washington, D. C, 
as chairman of the medical advisory 
committee of the Red Cross Council 
and director of the Bureau of Medical 
Service of Foreign Commissions. 
Forty of the leading producers of 
the Springfield, Ill., district of the Mu. 
tual Life were invited to a banquet in 
that city, as guests of Manager D. I, 
German. The occasion was in cele- 
bration of three successful years of 
business under Mr. German’s direction, 
The banquet was followed by impor- 
tant conferences the next day. The 
program of banquet and meetings in- 
cluded stirring addresses -by Superin- 
tendent G. A. Sattem, Cashier John 
McKnight, and Agents F. B. Buchanan 
and Walter E. Rigg. 


The West Virginia agency of the 
Northwestern Mutual, under C. B, & 
H. M. Taylor, wrote $3,250,000 in 1918, 
an increase over 1917 of $864,000. In 
December the paid for business was 
$603,700, the largest month in the his- 
tory of the agency. The agency will 
hold its annual meeting in Charleston 
on March 7-8, at which one of the home 
officials will be present. The agency 
is out after $1,000,000 of business for 
the new year by that time. 

George Kimball Sargent, assistant 
superintendent of agencies for the Mu- 
tual Life since 1904, has been appointed 
superintendent of agencies. Mr. Sar- 
gent was born at Charlestown, Mass. 
in 1873, and there received a grammar 
and high school education. In 1888 he 
entered the employ of the Mutual Life 
as office boy in the Boston agency. Ten 
years later, after having risen through 
several positions, he became assistant 
cashier of the agency. Soon after- 
wards his desire led him to field work, 
and he was appointed superintendent 


}of agents for the Boston agency, by 


the general agents in charge. In 190 
his appointment was renewed, but by 
the home office instead of the general 
agents. 

In December, 1902, Mr. Sargent went 
to the home office to become an assist- 
ant to Second Vice-President Dexter 
in the agency department, and in 1904 
he was appointed assistant superinten- 
dent of agencies. His promotion to 
the superintendency will be very gratt- 
fying to the field force of the company. 


Mis. M. T. Rodgers, the Kansas City 
Life’s representative in western Texas, 
at San Angelo, has the distinction of 
writing nearly $500,000 of business 
during 1918, a large part of this bust- 
ness having been written in the vicinity 
of San Angelo. : 

Mrs. Rodgers has been in the life 
insurance work for the past eighteen 
years. During the first five years’she 
was with the Mutual Life until that 
company withdrew from Texas, when 
she became associated with the Texas 
agency of the Kansas City Life. “She 
is a charter member of the $100,000 
Club and has been a member contifu- 
ously since qualifying the first time. 
In fact, her production has exceéde 
the amount necessary for membership. 











In spite of the unfavorable condifions 



















january 
—— 


T 
H 
E 
G 
R 
O 
Ww 
T 
ly 
C 
F 
C 
A 
K 















a, 


—= 


Vedical 
S. 


‘ers of 
he Mu- 
quet in 
r DI, 
n cele- 
ars of 
rection, 
impor- 
~ The 
ngs in- 
uperin- 
r John 
ichanan 


of the 
. B& 
in 1918, 
00. In 
SS Was 
he his- 
cy will 
irleston 
1e home 
agency 
less for 


ssistant 
he Mu- 
pointed 
[r. Sar- 
_ Mass., 
rammar 
1888 he 
ial Life 
cy. Ten 
through 
ssistant 
1 after- 
d work, 
tendent 
ney, by 
In 1902 
but by 
general 


nt went 
1 assist- 
Dexter 
in 1904 
erinten- 
tion to 
Yy grati- 
ympany. 


sas City 
. Texas, 
ction of 
pusiness 
is busi- 
vicinity 


the life 
eighteen 
2ars she 
itil that 
s, when 
e Texas 
fe. “She 
$100,000 
continu- 
st time. 
xceeded 
bership. 
nditions 


















8, 1919 january 16, 1919 


THE NATIONAL UNDERWRITER 











— 
ae 


5 Policies that promptly respond to the up-to-date needs of the public and 
proven field programs that result in larger incomes to agents make this an 


Good Territory and Remunerative Contracts for Men Who Can ‘‘Do Things”’ 
On Agency Matters Address, CHAS. F. COFFIN, Vice-President 
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during the past several years, in which 
there has been almost total crop failure 
continuously and unsettled conditions 
on account of the war and the epi- 
demic, Mrs. Rodgers produced for the 
year nearly $500,000. While her so- 
liciting is not confined to any special 
class, she has written more ranchmen 
than from any other profession. Mrs. 
Rodgers has pledged herself to write 
one million of business during 1919. 

R. L. Coleman, special agent of the 
Pacific Mutual Life at Ashland, Ky., 
has taken a page in the Ashland Daily 
Independent regarding soldiers and 
sailors life insurance, urging the men 
to keep their insurance in force, mak- 
ing a lucid explanation of the plan and 
also giving a message to the parents, 
wives and other beneficiaries, as to 
their rights and duties. In connec- 
tion with this advertisement is printed 
the message of Secretary McAdoo to 
the insurance men of America. The 
Ashland Independent in commenting 
on this advertisement says that it 
is remarkable from the fact that Mr. 
Coleman could have advised the en- 
listed men to cancel their insurance 
and then he would have an opportunity 
to get their applications in his own 
company. On the other hand, how- 
ever, he has taken the broad view and 
conscientiously advised all those that 
have the sailors and soldiers life in- 
surance to hold it. 


Otto H. Augustine of Peoria, Ill, 
manager of the Illinois Life, in an ad- 
dress the other day, painted a very 
vivid picture of a funeral and the par- 
ticipants. He said that when death 
comes and calls away the head of the 
house, the neighbors come around and 
offer their assistance to the widow and 
family. The details have to be at- 
tended to and these kind friends are at 
hand to do what they can. The under- 
taker comes, takes charge of the body, 
Puts it in presentable shape, lays it in 
the casket, and conducts his part of 
the funeral services in a dignified way. 
Condolences are offered and sympathy 
8 extended by the business associates 
ofthe husband. The immediate people 
with whom he is connected in business 
are particularly generous and_ kind. 

€ clergyman extols the character of 
the deceased, speaks comforting words, 
and points his finger to the brighter 
ay. Then some more kind neighbors 
and friends remain with the family to 
adjust the house after the funeral. 

_ After all this is done the life insur- 
ance man comes to the house and tells 
om widow that he is there to arrange 
hy Pay the money that he and the hus- 
and arranged for when he was in vig- 
°rous health. Mr. Augustine holds 
t this is the real message of cheer. 
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STATE LIFE 


INSURANCE COMPANY 


OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 


Deposited with Auditor of State of Indiana for the Sole Protection 


of Policyholders. 
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It is the most substantial form of sym- 
pathy. If some banker had come to 
this home and offered to pay $2.000 to 
the widow she would not have accepted 
it, because it would make her depend- 
ent. It would have been on a char- 
itable basis. But here comes a life 
insurance man as a real missionary to 
pay money that had been arranged for 
by the husband. His visit to that home 
means more to its continuance, to its 
comfort and satisfaction than all the 
rest of the people combined. The life 
insurance man at a time like this is 
one who can talk in a language that is 
understood only by the bereaved. It is 
at such a period that the life insurance 
man assumes the stature of a real giant 
of beneficence and thoughtful pre- 
paredness. 


Frederick A. Brown, the well known 
Chicago attorney who has an extensive 
insurance practice, has returned to civil 
life, having been given the rank of 
major on his discharge. 


James M. Cowan of Aurora, IIl., 
general agent of the Northwestern 
Mutual Life, paid for $3,746,500 of new 
business last year in his territory, giv- 
ing him a net increase of $244,620. 
Many of his agents were in military 
service and the influenza epidemic 
hampered the work of others. There- 
fore, Mr. Cowan feels very proud of 
the achievements. 


J.. C. Cummins, president of the 
Equitable Life of Iowa, has addressed 
the agents as to the views of the com- 
pany on soldiers’ and sailors’ life insur- 
ance. He says: 


Our government recognized its obli- 
gation to care for soldiers and sailors 
and their dependents by providing in- 
cemnities and life insurance, and contem- 
plated, in order to make the insurance 
permanent, that the term insurance origi- 
nally provided should be converted into 
more permanent forms. 

The government is now making an 
effort to prevent the lapsing of this 
insurance, and desires that it shall be 
converted under the war risk insurance 
act to permanent forms at the earliest 
possible date. It is our part to cooperate 
with the government in this respect, and 
such cooperation is encouraged by insur- 
ance organizations which have recently 
met and passed resolutions pledging 
their members to encourage soldiers and 
sailors to continue their government life 
insurance, and especially that no life in- 
surance agent or employe shall attempt 
to “twist” it. This is in accordance with 
the views of the management of this 
company, and you are hereby requested 
as a representative of this company to 
recommend to soldiers and sailors who 
carry government insurance to continue 
such insurance, and to convert it on the 
government’s plans. You are hereby in- 
structed not to attempt to “twist” any 
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of this business into this or any other 
company. 

I am very sure, however, that this in- 
struction is a matter of form; that your 
own patriotic feeling would lead you to 
fully support the government in this 
matter. 








NEWS OF COMPANIES 














Occidental Life, California—Its new 
business last year was $5,500,000, in- 
surance in force $20,700,000, premium 
income $685,000, and assets $2,100,000, 
mortality 117.75 percent. Its actual mor- 
tality in 1917 was 46.57 percent. Of the 
death claims 49.18 percent were due to 
influenza and pneumonia. There were 
11.93 percent death claims from mili- 
tary service from all causes. The total 
amount of death claims for the last 
year was $219,364. Of the mortality 
54.96 percent is the net figure due to in- 
fluenza among civilians and all deaths 
in military service. 


* * * 

Franklin Life, Springfield, Ill—It an- 
nounces that the biggest day of the big- 
gest month in its biggest year was Dec. 
31, when the production was $231,347. 
The month showed $1,932,118 and the 
year $16,701,384. The insurance in force 
is $70,000,000, and the assets advanced 


from $8,671,320 to over $9,500,000. Its 
premium receipts were $2,000,000, and 
the interest income $450,000. The influ- 


enza, war and heavy taxes hit the Frank- 
lin, as they did all other companies, and 
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hence the surplus shows a slight reduc- 
tion. The Franklin, however, is in most 
excellent financial condition. 
* * x 

Northwestern National 
ports an increase of more than 
cent in new business written in 1918 
over the previous year. More than four 
millions of new business was written in 
December. The increase for the year is 
remarkable, as the increase for 1917 over 
1916 was 51 percent. 


Life—It_ re- 


20 per- 


Would Let Down Bars 


BOSTON, Jan. 14—Commissioner 
Hardison of Massachusetts has recom- 
mended to the legislature a bill pro- 
viding that mutual life insurance com- 
panies may also transact casualty busi- 
ness provided the surplus amounts to 
$400,000, which is the capital require- 
ment for a stock company writing 
both life and casualty business. 


Shove Agency Does Most in Iowa 


MARSHALLTOWN, IA., Jan. 14.—For 
the sixth consecutive year, the H. W. 
Shove & Son Agency of this city, district 
managers for the Mutual Life of New 
York, have taken first place in the state 
over all other district offices. 

The agency placed $1,208,000 new busi- 
ness in 1918, consisting of 369 policies, 
or better than a policy a day for the 
vear. Of this amount, $650,000 was writ- 
ten in Marshall county alone. H. W. 
Shove, Henry M. Shove and Ralph W. 
Van Horn are the members of the firm. 














TO RENT 


BANK FLOOR | 


WESTMINSTER BUILDING 


Monroe and Dearborn Steets, Chicago 
240 Feet Street Frontage. 
7000 Square Feet Floor Space. 


Centrally located on one of the most prominent | 
corners, it affords unusual advertising facilities. 
| 


WILL DIVIDE 
For plans and particulars apply to 


| 
WILLIS & FRANKENSTEIN | 
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Westminster Building 
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What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 


Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 


The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
ish the push. This push is the 
help we give ourmen. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 


or write 


Bankers Life Company 
DES MOINES 











Columbia Lite 





Insurance Company, CNUNNATI 
AIRSTREAM UATE a 


We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. ‘When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 





LOCAL ASSOCIATIONS 




















Cincinnati—At the Jan. 14 dinner of 
the Cincinnati association 60 were pres- 
ent. At the annual election the follow- 
ing officers were chosen: President, W. 
A. R. Bruehl, Jr.; vice-president, Charles 
J. Cohen; secretary, H. S. Mulford; treas- 
urer, Harry Isgrig; executive committee, 
Charles J. Iredell and S. W. Smith. The 
secretary reported the membership as 
141. President Houston, retiring, paid a 
tribute to the members in government 
service. M. D. Schreiber spoke on gov- 
ernment insurance. The guest speaker 
was J. J. Rowe, of the First National 
Bank, who talked on the topic, “‘War 
Debts.” : 
* * * 

Worcester—A resolution to give sanc- 
tion to government insurance for soldiers 
and sailors and pledging the association 
and its members to encourage soldiers 
and sailors to retain such insurance, was 
passed by the Life Underwriters Associa- 
tion of Central Massachusetts at its an- 
nual meeting in Worcester. The annual 
report of the body showed sixty-six mem- 
bers, a gain of four during the year. 
Glover S. Hastings, superintendent of 
agencies of the New England Mutual 
Life, gave an interesting talk, emphasiz- 
ing the story-telling and curiosity-excit- 
ing methods of salesmanship. The fol- 
lowing officers were elected: President, 
Henry E. Townsend; _ vice-president, 
Charles H. Sagar; secretary and treas- 
urer, Otis D. Arnold; clerk, John E. Hart- 
land, all of Worcester; executive commit- 
tee, Charles H. Sagar, chairman, Henry E. 
Townsend, Otis D. Arnold, James F. 
Ferra, Chester E. Greene, Dana M. Dus- 
tan, Oliver M. Gaines, Carl A. Berglund, 
Homer G. Sperry, George H. Dudley and 
Wilbur B. Sprague. 


Ford Is Made President 


The Des Moines Underwriters’ Asso- 
ciation held its annual meeting last 
week. Fourteen directors were reelected 
and they in turn elected officers for the 
year 1919 as follows: Chester E. Ford, 
president; Ray Brand, first vice- 
president; Robert Evans, second vice- 
president; S. W. Dorsey, secretary; 
George W. Tones, treasurer. 

All five officers constitute the execu- 
tive committee. This association is a 
very strong one and the new officers ex- 
pect to make 1919 surpass the efforts 
of any former year. Mr. Ford is presi- 
dent of the Ford Insurance Agency, and 
was previously secretary-treasurer of 
the local association. He is also on the 
executive committee of the Iowa Asso- 
ciation of Insurance Agents. He is very 
much interested in association work and 
it should prosper materially under his 
leadership. 


To Restrict Foreign Business 


Vice-President Thomas A. Buckner, of 
the New York Life, announces that from 
Jan. 1, 1919, the New York Life will 
take no more business from Europe, 
Asia or Africa, but will confine itself to 
the opportunities that exist at home in 
the domestic tterritory, continuing to 
receive comparatively small business that 
comes from the Argentine, Chile, Brazil, 
Japan and Australia. 


Pacific Mutual Death Claims 


The Pacific Mutual Life states that up 
to Dec. 15 it has paid 200 influenza death 
claims amounting to $513,121. Of the 
200 cases paid, 51 claims, amounting to 
$108,600, were first year losses. 


Withdraws from Four States 


The Security Mutual Life of New York 
has withdrawn from the District of Co- 
lumbia, West Virginia, Montana and 
South Carolina. 


Eckford Goes to Arkansas 


Cc. H. Eckford, formerly manager of the 
department of salaried salesmen for the 
Arnett Agency of the Kansas City Life 
at Oklahoma City, has been transferred 
to Arkansas to work among the banks in 
that state. 


West Coast Life Meeting 


SAN FRANCISCO, CAL., Jan. 15.—The 
third annual meeting of the Century Club 
of the West Coast Life’s $100,000 Club, 
will be held at the home office Jan. 
23-25. Nineteen West Coast Life agents 
qualified for club membership this year, 
with paid business of over $4,000,000 
during 1918, as against eleven members 





WANTED! _ 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest. 
ern field. Writing business in it, 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con. 
= directly with the Home Of. 

ce. 


We invite correspondence, 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














THE PEOPLES LIFE 
INSURANCE CO, 


Now convert- 
ing Industrial 
policies to 
Ordinary. 
Splendid op- 
portunities for 
good men. 





a] Address 
= ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 








THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 





LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 




















for the preceding year. 





NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 





RATES PER $1,000 
Age 4........$16.00 Age 45.......- $17.58 





Agency Openings in Illinois, 
Indiana and Michigan: 
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“SOMETHING 
NEW FOR 
AGENTS" 
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National 
American 
Life 
Insurance 
Company 





Burlington, Iowa 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 


ANNUITY 
COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











November 11th, 1918, the very day 
the Armistice was declared 


THE PROVIDENT LIFE 
and Trust Company of Philadelphia 


Removed all War 


Restrictions 
from its Outstanding Policies 
and discontinued the use of a 
War Rider on New Policies. 


Extra War Premiums 
Will Be Returned 


and if regular premium has been 
paid, War Claim will be paid in full. 


a 





N. W. Comer Fourth and Chestnut Sts. 


————— 
Sluice 





TAKING ADVANTAGE 
OF CLAIM PAYMENTS 





Importance of Making Every 
Death Claim Produce Two or 


Three Applications 





PSYCHOLOGICAL MOMENT 





Agent Should Have Less Hesitancy 
About Soliciting Business Immedi- 
ately After Making Settlement 





During the past several months one 
of the largest life companics has been 
publishing a list of the death claims 
paid, giving the full name of the pol- 
icyholder and the town in which he 
lived. The names are classified by 
states, and where a policyholder dies 
of influenza the name is placed in 
large, black type. A study of the most 
recent of these lists shows that in three 
New England states all of the death 
claims paid by this company were due 
to influenza. The complete list, with 
the many names in black type, presents 
a formidable appearance, and has been 
used to very good effect by the agents 
of this company. It has proven be- 
yond argument the great numbers of 
people that are dying from the epi- 
demic, and emphasizes the important 
place that life insurance plays in a 
time of uncertainty such as this. 


Formerly Common Practice 


The use of this list by: this com- 
pany’s agency force recalls the fact 
that some years ago this was a rather 
common practice, which has more lat- 
terly fallen into disuse. Many com- 
panies felt these lists to be ineffective 
and not justified by the expense they 
entailed. Others felt that much harm 
was done by the names falling into the 
hands of unscrupulous investment stock 
and bond salesmen, who visited benefi- 
ciaries soon after they received their 
money and sold them fake investments. 
For these and various other reasons 
the companies have, with few excep- 
tions, discontinued turning out these 
compilations. 


Waning Interest Seen 


This inattention to the publication 
of death lists has, to some extent, 
modified the importance that some 
agents attach to the payment of a death 
claim. That is, many life men do not 
always make the payment of a death 
claim produce two or three applica- 
tions, as the field man of some years 
ago did. No one thing that the life 
man can do will produce as much busi- 
ness as the proper settlement with a 
beneficiary. One company official says 
he considers the agent a poor pro- 
ducer who cannot secure at least $5,000 
of new business for every claim set- 


tled. 
Outline of Methods 


An agent who has been particularly 
successful at producing new business 
through payments to beneficiaries says 
concerning this subject: “I have always 
found it a good idea ‘to call up the 
widow when the check arrives at the 
office and tell her that I wish to make 
an engagement with her for the set- 
tlement of the claim. :I usually ask 
that she have two or three of her hus- 
band’s friends on hand when I arrive, 
explaining that it will be well for her 
to have some one who was more or 
less familiar with her husband’s affairs 
and understands business to witness 
the payment of the check. Of course, 
this is entirely unnecessary, but it af- 

















fords me the opportunity of at least 
getting acquainted with two or three 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of lowa 


Organized 1867) 

All ious records broken during 1917. Substantial increase in assets and paid 
for cio Net gain in insurance in force during 1917, $21,764,972.88, or pong 
of the amount pasd for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 
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Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





WING ick slceccnn kwacadicinas Siduaveutace $ 16,560,439.04 
MARIE 6 os won acc dscusasddutuacesaas e« 14,343,626.28 
Capital and Surplus.................... aud 2,216,812.76 


Insurance in Force..... rep TE cl Nas 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Pelicy Contracts New and Attractive. 
Nen-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 








The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 
Incorporated by the State of New York 
Home Office, One Madisen Ave., New York City 
FIRST IN THE WORLD 


Ti eae AE ARBOR BIO 2 a i 5 ene seh en kc mare $ 95,927,881.14 
In increase in income in 1917............. ccc ccc cccecccccece 648, 7 
In amount of insurance in force............. ccc cecccceecees 3,936,181,898.00 


Im gain im insurance im force..........2.ccccccccsccccccvsaces 
In amount of insurance placed in 1917 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
ef War Savings Stamps between Lae a Ba and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh Fpsz;,5s°* Pittsburgh, Pa, - 
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Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


{LLINOIS 


ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN 
ANE 
WILL PAY THEM WELL 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








Second to None in Service 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal com- 

y in which to insure. Sixty-seven years of square dealing are 
ck of every one of our representatives. They will tell you how 
He great an asset that record is in their work. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life 


Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


INCORPORATED 1851 

























Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 
All Other Popular Standard Forms 
Ordinary and Industrial 


THE PRUDENTIAL INSURANCE 
COMPANY OF AMERICA 


FORREST F. DRYDEN, President 


, (Mas THE 
STRENGTH OF [4 
GIBRALTAR | * | 

j . 


HOME OFFICE: NEWARK, N. J. 


Incorporated under the laws of the State of New-Jersey. 
Branch Offices in all leading cities in the U. S. and Canada 




























| THE FARMERS LIFE 
] INSURANCE COMPANY 


DENVER, COLORADO 


E. M. AMMONS, President 


B. M. STACKHOUSE, Secretary J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
Liabilities - - - 1,865,920.95 
Surplus to Policy- 

holders ae 150,433.43 





Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 
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close friends and relatives who I can 
follow up afterwards. 

“I very rarely pay a check to a bene- 
ficiary alone. I always ask, and the re- 
quest is usually granted, that some one 
else be there when the actual payment 
is made. That is to say, I try to make 
it an important occasion, and an event 
that stands out not only in the minds 
of the beneficiaries, but in the thoughts 
of all who are there to witness the 
transaction. It beats all the selling 
talk that any agent can present. The 
check is passed around, the large fig- 
ures make a deep impression, and after- 
wards it is not hard for me to fol- 
low up.” 

Is All-Important Topic 


Another agent who is so successful 
at writing beneficiaries’ relatives and 
friends that the company by which he 
is employed gives him death claim 
leads almost exclusively, says: “Some 
agents seem to be rather hesitant about 
talking about life insurance when set- 
tling a claim. As long as a man has 
this attitude he will write very little 
new business after making a claim set- 
tlement. Unless the agent feels that 
life insurance is so important that it 
can be discussed any place, any time, 
his writings will be limited. It may 
sound sacreligious or give the impres- 
sion that I have ne proper sense of the 
fitness of things, but I have no hesi- 
tancy about saying that I should just 
as soon write life insurance on the top 
of a casket or beside a tombstone as 
any place else, and have done it many 
times. 

Now Is Best Time 

“Life insurance should be sold when 
it can be most easily placed, and after 
a man has lost one of his best friends 
or close relatives he is very near the 
much talked of psychological moment. 
He does not need a great deal of solic- 
iting. The subject rises to the surface 
naturally. The man’s financial condi- 
tion is rather generally discussed be- 
fore the funeral and afterwards. As 
the bearer of a life insurance check at 
burial time I feel that there is no one 
present any more important than I am. 
I am fulfilling a high mission in life, 
and while I know that many object to 
and have scruples about soliciting busi- 
ness before the funeral, I think this is 
chiefly false modesty and a failure to 
recognize the high place that life in- 
surance occupies.” 

Company officials say that some 
agents never quite learn the value of 
closely following up death claims. 
They seem to hold to the idea that 
they are stretching a point when they 
attempt to solicit business on the 
strength of the fact that their com- 
pany has promptly and efficiently han- 
dled a claim, when as a matter of fact 
it is their greatest selling opportunity. 
In an ordinary solicitation, the agent 
has to do more or less talking about 
death. In fact, he has to paint a 
rather black picture before he can in- 
terest some men. He must so word 
his canvass that the prospect visualizes 
death and all the sorrows and trouble 
that accompany it. Some prospects 
can never see the vision, no matter 
how eloquently the agent presents the 
subject. 

Only Closing Talk Needed 


On the other hand, the prospect who 
has seen his close friend or loved rela- 
tive stricken down understands what 
death means. It has walked at his very 
door and taken away one of his closest 
associates. To such a man the agent 
does not have to talk death. He knows 
what it means and what it brings. He 
is doing some hard thinking about the 
serious problems of life and the fu- 
ture. Whenever a man thinks of the 
future seriously, life insurance gets a 
place in his program. With men of 
this kind the agent simply has to fol- 
low through. The preliminary work is 
done. A man with closing ability is 
needed. Only a short selling talk is 
required and the agent who fails to hunt 
out, or better still, to create prospects 
of this kind, is overlooking a very fruit- 
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offers good contracts to 
live agents in 


Oklahoma and 


Texas 


The Atlas Life organization 
was completed without 
criticism. It enjoys a clean 
record. 





For agency contracts 
address 


Stephenson & Walker 


General Agents 
fv’. office Lulsa, Oklahoma 











Michigan Mortgages For Sale 
ON LANDS AND PROPERTIES 
increasing in value more 4 than in any 


other state in the Union. Interest 5 to 7% 


Title Guaranteed. 


MITCHELL & CO., Sif Msvenis Tem 

















ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





_ J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 
Consulting Actuary 
Chemical Building ST. LOUIS, MO. 
rT 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc. calege 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms o presered 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 





McCOMB 


eS 





J. H. NITCHIE 


ACTUARY 
Telephone 1223 Association Buil 
Central $462 19 S. LaSalle St., = Ballitss 








ARRIS E. VINEBERG 


Feilow Actuarial Society of America. 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


N,F.ALA 
) awe S.WITHINGTON A SINR 





CONSULTING ACTUARY AND 
804-806 Security Building 


DES MOINES, IOWA 
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THE NATIONAL UNDERWRITER LIFE 15 


15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

tion of the Fidelity “Income for 
. e. ” 


This Direct Lead Service 
helped tomake 1917 the best year 
in Fidelity’s history. : 
Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


cein force Walter LeMar Talbot, 
over $142,000,000 President 


psc 
FEDERAL UNION LIFE 


' Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 

“Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 




















APenn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 








SALESMEN WANTED—8ell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
oa per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 cans have recently 
Let us give 


ticulars to-day. The Guarantee ee and Trust 

















DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


J. McCARY & CO. 
° GENERAL AGENTS 
iThe Penn Mutual Life Insurance Company | 
Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 


A 0. ELIASON 
4 STATE AGENT 


The Minnesota Mutual Life 


Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 




















OHIO 


A. R. BRUEHL & SON 
° GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 
CINCINNATI, OHIO 





Insurance Tax Matter 
Has Been Settled 


The Senate and House conferees at 
Washington on the insurance revenue 
bill were not able to reach a decision. 
The Senate had changed the tax meas- 
ures and it was hoped that these would 
prevail. It was found that the House 
committeemen refused to accede and 
hence to save time the Senate con- 
ferees agreed to the House amend- 
ments which will prevail. A full ac- 
count of the house provisions can be 
found in Part 1 of this issue. 


Connecticut Mutual Meeting 

ST. LOUIS, MO., Jan. 15.—Thirty 
general agents of the Connecticut Mu- 
tual Life yesterday opened a three-day 
business session here. President Rob- 
inson made the principal address of the 
day. He said the total claims paid by 
the company on account of influenza 
and pneumonia to Dec. 31 totaled $818,- 
320. The number of claims paid ag- 
gregated 258. Soldiers’ and _ sailors’ 
claims paid since April, 1917, numbered 
128 for $284,000. The ‘year end cam- 
paign changed a loss of over $3,000,000 
on Sept. 30, to a gain of over $500,000 
on Dec. 31. Jacob H. Greene, newly 
elected secretary of the company, pre- 
sided at the first day’s session. Strat- 
ford L. Morton of St. Louis read a let- 
ter of greetings from Mayor Kiel, in 
which the mayor congratulated the 
company of being the first insurance 
company to open an office in St. Louis. 
The company’s local office began op- 
erations here in 1848, two years after 
the institution was founded. 





Occidental Reports Claim Figures 


The Occidental Life reports interesting 
figures on the 1918 mortality rate, and on 
influenza deaths. The actual mortality 
rate for 1918 was 117.75 percent of the 
expected, as against 46.57 percent in 1917; 
49.18 percent of all death claims was due 
to influenza and influenza pneumonia: 
11.93 percent of death claims occurred in 
military service, of which 6.15 percent 
were due to “flu.” This makes a net 
figure of 54.96 percent of death claims 
from influenza and the military service. 
Hence 45.04 percent of the company’s 
death losses were due to ordinary causes. 
This is a ratio to the expected of 53.03 
percent. 

The total amount paid on all claims, in- 
cluding reserves, was $219,363.60. 


Old Age Insurance From W. S. S. 

The Health and Old Age Commission of 
Ohio has suggested to the federal author- 
ities that holders of War Savings Stamps 
be permitted to convert them into an- 
nuity privileges as a means of old age 
insurance. 


Haywood With Fidelity 


A. W. Haywood has been appointed 
manager of the Fidelity Mutual Life at 
Des Moines. Mr. Haywood is one of the 
well known men in his section. For 
many years he was cashier of one of the 
leading banks of Des Moines, and later 
was in the manufacturing business. He 
then took up life insurance work with 
the Penn Mutual Life and has been one 
of its honor men. 


The only subject of prospective insur- 
ance legislation which is a topic of dis- 
cussion on the opening of the Wisconsin 
legislature is the certainty of a consid- 
erable stir over fraternals. It is ex- 
pected that there will be proposed legis- 
lation under which no fraternal will be 
permitted to write new business after 
Jan. 1, 1920, at rates below those based 
on the National Fraternal Congress 
table. 

Col.,Harry S. Fuller, general agent of 
the Northwestern’ Mutual Life at the 
home office at Milwaukee, entertained 
at a dinner in honor of Lieut. Herbert 
O. Hewitt, a special agent on leave of 
absence for military duty, at the Mil- 
‘waukee Athletic Club on Thursday eve- 
ning, Jan. 9. Thirty members of the 
Fuller agency were present. Lieut. 
Hewitt received his commission in the 
artillery at the second officers’ training 
camp at Fort Sheridan, Ill., in December, 
1917. He was on duty at Camp Lewis, 
Wash., at the time of the signing of the 
armistiee. He resumed his connection 
with the Northwestern on Jan. 10. 








jJ.O. LAUGMAN, President’ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














Conservative Life Insurance Company 
: of America 


(Ordinary and Monthly Premium Plan) 
We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 


i confidence to 
/ A. S. Burkart, Vice-Pres. and Gen. Mgr. 
The Sign of Good Insurance South Bend, Indiana 











The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 


We have just entered 
THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








For Better Bookkeeping 


(0088) ]-P Lear 


‘"ASK YOUR STATIONER ”’ 
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ALL MILITARY LOSSES PAID IN FULL 
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EPIDEMIC PROOF 


NORTHERN ASSURANCE COMPANY 


(TIME TRIED AND CLAIM TESTED) 
DETROIT, MICHIGAN 
CLARENCE L. AYRES, President 





































FINANCIAL STATEMENT DECEMBER 3list, 1918 



































i ASSETS GROWTH OF THE COMPANY 
xi, First Mortgage Securities (all on improved income 
; bearing real estate).. tect ee ees eee sees eee eeseees $ 994,934.41 : 
| ee seein Year Ending] Income Assets Reserve 'Shco in Pane 
Policy Loans on this Company’s policies as collateral 169,809.04 nce in Fores 
— gl gga Home Office Properties)....... woe am 81: 1907 $81 554.41 $ 44,097.74 $ 
Regn LG Se cao seeeeat cuisetsaks a keds ,614. ec. 31, i554. 144,097. 17,146.15 $2,111,000.00 
it: eee OF eee aed ee tee, Dec. 31, 1909 | 142,852.98 256,481.26 115,236.25 | 3,906,648.00 
‘ as (reserve charged in liabilities)... .......0cceeee. 23,075.18 Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
he re Be ee are Selee Cine R Gohl ies ,310. Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077,462.00 
1@ oh eee. ae Dec. 31, 1915 | 379,082.24 | 1,021,784.34 | 861,144.86 | 12,185,019.45 
bs Michigan, State Bonds (War Bonds)............20005 10,000.00 Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925.84 15,310,526.69 
4 en RN NE eS pg Toca a ales venes oe 4.5 Tianhe v 
ee Serehare and Fixtures (all charged off)............ wae Dec. 31, 1918 581,421.99 1,700,817.67 1,611,766.69 17,615,381.91 
ID os 64.0 85.6 ene tine 6 nsd.5 0 00sbs.00.00% None 
RENE EI nk: 6050p nts Cone WSIS a alapie debe eens $1,700,817.67 ACHIEVEMENTS DURING 1918 
bf LIABILITIES 
Het R Michi Standard) includi : 
ae *eGisability ~. <n gaagreategmmnan ee ht eT New Assurances Paid-for 1918 . . . $ 4, 122,937.00 
e Lo vee yee yrsreighebe marsetnpa se 29,798.22 ae eee ‘ ‘ 
eferred annuities no SE eRe Ea ea 26,634. 
Death Claims unpaid taracts not received).......... 35,641.25 Net Gain Over Same for 1917 - $ = $ 1,036, 166.00 
Ea canaagge paid a ee Bocce cecerecceccscceeesses ett Z e 
eserve for unpai enc e oe a ae i 
Reserve for wee xp alli ce veri a Bats aaetlewe Bidnaee-e 1,415.69 Paid-for Assurance in Force Mg = bat 4 $ 17,615,381.91 
ey ek oo all F teone wd hemo piaisielalatewisisieeeiele ssuee ee ie 
F Se eee rpncit aisles, 2\2\e2 d Y $1,700,817.67 Net Gain for the Year ° ° e e e e $ 2,304, 855.22 
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INDEX VALUE 


"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 
posting time is reduced 30%. The Auto Step Index 
allows practically unlimited expansion without being 
cumbersome or voluminous to handle. Write for booklet. 
“Saving time and Labor in Posting” 


Geta in: “AND [if 
ACCOUNTING -SYSTEMS 


KALAMAZOO LOOSE LEAF BINDER COMPANY 
KALAMAZOO, MICHIGAN 
Service Sales Offices Everywhere 
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